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“An ounce of prevention is worth a pound of cure’’ 


THE BEST SERVICE 


OF. AN INSURANCE COMPANY IS TWO-FOLD: 


Ts insure: Treating its clients as man to man and when losses 
occur to adjust them in a broadminded, friendly way without 
quibbling. 


To give freely of its knowledge and experience to prevent fire, using 


every practical means to improve the individual risk, realizing this 
is the best insurance of all. 


Agents may rely on our co-operation in all matters pertaining to our 
mutual interests. Our Fieldmen and Engineers are always at their service. 


The honorable record of the past is a guarantee of the future to Agents 
and Policyholders. 


The Pennsylvania Fire Insurance Company 


CECIL F. SHALLCROSS, President 
Independence Square, PHILADELPHIA, PA. 
Branch Office: Western Department 
76 William Street, NEW YORK Insurance Exchange, CHICAGO 
GEORGE H. BATCHELDER, General Agent 
Fire, Tornado and Windstorm, Automobile, Sprinkler Leakage, 
Riot and Civil Commotion and All Kindred Lines of Insurance. 
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FAMOUS for FAIR DEALING | 
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‘*¢ AMERICA FORE”’ 


Security and Steadfastness— 


The American Agent’s best company is the 


one that deals most fairly with himself and his 
clients. 


With ample financial strength, backed by 
careful underwriting that makes it proof against 
conflagration, the FIDELITY-PHENIX is famous 
for fair dealing in its adjustment of claims and its 
payment of losses. By satisfying the Assured, 
the FIDELITY-PHENIX strengthens the Agent's 


standing. 
Added to this, FIDELITY-PHENIX fair deal- 
ing means that the FIDELITY-PHENIX recog- 


nizes the integrity of the Agent's territory and 
does not countenance overhead writing. 


x x * 
FIDELIT Y-PHENIX 


Fire Insurance Company 
Cash Capital 


HENRY EV. 
$2,500,000 Home Office: 80 Maiden. Lane, New York rr 


President 
Canadian Department Pacific Coast Department Western Department 
W. E. Baldwin, Manager 


C. E. Allan, Secretary 
17 St. John St. Insurance Exchange Building 
MONTREAL SAN FRANCISCO 




















C. R. Street, Vice-President 
137 South La Salle St. 
CHICAGO 
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Inter-State Automobile 


Insurance Company 
Rock Rapids, Iowa 





Paid-Up Capital ; ‘ ‘ - . $200,000 
Gross Assets October 1, 1919, over’ - 650,000 





Continues its phenomenal growth because it gives the 
desired service to agents and policyholders on the most 
attractive term plan in the field. 


OOO 


The fastest growing automobile company in the United 
States. 


OO0 


The Inter-State Liability Insurance Company under the 


Same management is now being organized with paid-up 
capital of $200,000.00 and cash surplus of $100,000.00. 


OOO 


This will be a real business getting combination upholding 
the proven high standard of Inter-State business policies. 





Home Office: Rock Rapids, Iowa 
N. Hampe, Pres. E. A. Tonne, Secy. 
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INTERNATIONAL 


INSURANCE COMPANY 


NEW YORK 





REINSURANCE EXCLUSIVELY 





FINANCIAL STATEMENT AS OF OCTOBER 25, 1919 


CAPITAL PAID UP ‘ . ; . .  $1,000,000.00 
NET SURPLUS 1,153,617.17 
PREMIUM RESERVE AND OTHER LIABILITIES . 2,686,173.13 
ASSETS 4,839,790.30 
SURPLUS TO POLICY HOLDERS ‘ : ‘ 2,153,617.17 








SUMNER BALLARD, PRESIDENT 
80 MAIDEN LANE, NEW YORK 
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TWENTY-THIRD YEAR No. 45 CHICAGO, CIN 


$3.00 per Year, 15 Cents a Copy 





GIGANTIC FUSION 
IS TALK OF THE DAY 


Royal-Liverpool & London & 
Globe Deal Is the Largest In- 
surance Transaction 


UNDERWRITERS AMAZED 


All Subsidiary Institutions as Well as 
the Two Parent Companies 
Will Continue 


NEW YORK, Nov. 5.—Of para- 
mount interest all over the country is 
the deal involving the Royal and Liver- 
pool & London & Globe, the largest 
of the kind on record. If any one had 
stated that there was likely to be any 
fusion of interests between the two 
giant British companies he would 
have been promptly ridiculed. When 
the news came to this country by ca- 
ble last week it could hardly be credited 
as true until the two companies them- 
selves received official advices from 


their head offices. Under the agrec- 
ment the provisions become binding as 
soon as 80 percent of the Liverpool 
& London & Globe’s capital is trans- 
ferred to the Royal. 


Advantage to Shareholders 


Just what caused this fusion of in- 
terests is not known and _ probably 
nothing official will be known until let- 
ters can be received from the other 
side. It is stated that the acquisition 
of the Liverpool & London & Globe 
stock will be a distinct advantage to 
the numerous shareholders. It will 
mean an immediate increase of £6 in 
the market value of L. & L. & G. 
shares. “It will also increase by three 
shillings per annum the dividend that 
stockholders receive. Furthermore, 
there will be a decrease by five shill- 
ings per share of the uncalled capital 
liability. 

Companies to Operate Separately 


It is officially announced from the 
headquarters of both companies that 
the Liverpool & London & Globe and 
its affiliated institutions will maintain 
their identity and individuality and be 
operated as separate concerns. The 
Royal management naturally will be 
the dominant factor and there may be 
more or less merging of. interests at 
the two home offices along the lines 
of economy. 

The extent of this merger, can be 
comprehended when the premium in- 
come of the Royal and its subsidiaries 
and the L. & L. & G. and its running 
mates are grouped. It gives the Royal 
group over £17,000,000 in premiums. 
Its annual premium income including 
fire, accident, marine and life is £10,- 
000,000. -The Liverpool & London & 


Globe has a total premium income of 
£6,846,000. Of the aggregate premium 
income almost £10,000,000 is fire, 3,- 
640,000 accident, 2,566,000 marine and 
1,243,000 life. 


Naturally the working 
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WHAT INSURANCE MEN SHOULD READ 











ance Society of New York at 
its meeting, when President W. 

H. Stevens of the Agricultural ad- 
dressed the members on the subject 
“Why Read?” there appeared a list of 
books that “Every Fire Insurance Man 
Should Know.” The list is presented 
here because it is most interesting. 
There are professional books for the 
fire insurance men and books of in- 
spiration, knowledge, books for mental 
training, for giving broader culture, 
for making one laugh, for making one 
understand human nature, books to en- 
liven the imagination, books for men- 
tal gymnastics. The list is as follows: 

Bible. 

Aetna “Bible.” 

Shakespeare. 

Fire Insurance and How to Build— 
Moore. 

Pilgrim’s Progress. 

Early Insurance Cffices in Massachu- 
setts—Hardy. 

Meditations of Marcus Aurelius. 

Fire and Explosion Risks — Von 
Schwartz. 

Jungle Books—Kipling. 

Insurance Law—Richards. 


O* the menu card of the Insur- 








Rubayiat of Omar Khayyam. 

Agents Key to Fire Insurance—Bar- 
bour. 

Don Quixote—Cervantes. 

Automatic Sprinkler Protection—Dana. 

David Copperfield—Dickens. 

Business of Insurance—Dunham. 

Sketch Book—Irving. 

Fire Insurance Companies—Relton. 

Tom Sawyer—Twain. 

Handbook of Fire Protection—Crosby 
Fiske. 

Compleat Angler—Walton. 

Lectures on Fire Insurance—Boston 
Insurance Library Association. 

Three Musketeers—Dumas. 

Insurance Engineers’ Handbook—Mat- 
thews. 

Last Days of Pompeii—Bulwer Lytton. 

Yale Readings in Insurance. 

Treasure Island—Stevenson. 

Experience Grading and Rating Sched- 
ule—Richards. 

Les Miserables—Hugo. 

Analytic Schedule—Dean. 

Natural History of Selborne—White. 

Fire Underwriters’ Text. Book—Gris- 
wold. 

Ivanhoe—Scott. 

Fire Insurance Inspection and Under- 
writing—Dominge-Lincoln. 

Alice in Wonderland—Carroll. 








agreement between these gigantic cor- 
porations will mean that there will be 
a community of interest in the way of 
reinsurance and assistance. It will give 
the companies greater writing capacity 
and a financial backing that is unpre- 
cendented. 


Many Common Stockholders 


The operations of the companies on 
this side will continue as at present, 
and will not be disturbed in any way. 
The Royal and Liverpool & London & 
Globe are Liverpool companies and the 
stock is largely held in the home city. 
There are many common stockholders 
and undoubtedly it was felt that larger, 
returns could be secured by a pooling 
of interests and sharing in the com- 
bined operations of both institutions. 
The department offices, office staffs, 
field men and so on, of all the com- 
panies and their running mates will 
continue as at present. 

The Royal and Liverpool & London 
& Globe deal has set all hands to specu- 
lating as to what may come in future. 
Nothing now will surprise the under- 
writers. This deal eclipses all others 
and any transaction in insurance will 
not come as a surprise. 


Personnel of the Groups 


The Royal has as its running mates 
the Queen, British & Foreign Marine, 
Newark Fire, Royal Indemnity and the 
American & Foreign Marine. It also 
has a working agreement with the Amer- 
ican National Fire of Columbus, O. 

The Liverpool & London & Globe 
has the Star, the Thames & Mersey 
Marine and the Globe Indemnity. The 
United States assets of the Royal 
group are $67,000,000 and the L. & L. 
& G. $48,416,510. The Liverpool & 
London & Globe also operates the Cen- 
tral Fire Office in England which is 
not admitted to this country. The 
British leaders in premium income are: 
Commercial Union with £10,693,000, 





Royal with £10,209,000, the London 


& Lancashire £6,252,000 and the Liver- 
pool & London & Globe £6,846,000. 


Comment by Journal of Commerce 


The “Journal of Commerce” in com- 
menting on the situation says: 


Rapid Growth Is Seen 


Why two such companies should want 
to merge, and what the advantage would 
be, were questions that also arose, and 
called out some ingenious answers. 
Twenty years ago the Royal was the un- 
disputed leader in fire insurance premium 
income among British companies. In 
1898 its income from this source was 
£2,003,566. In 1918 it was £5,540,400, a 
gain of 176 percent. In 1898 the L. & L. 
& G. had a fire premium income of 
£1,500,793, and in 1918 of £4,060,777, a 
gain of 164 percent. But in the same 
period the fire premium income of the 
Commercial Union rose from £1,092,823 to 
£5,262,477, a gain of over 380 percent, and 
the Royal was in grave danger of losing 
its prestige as the leading fire insurance 
company. A man who is very familiar 
with British underwriting believes that 
this fact and the rapid growth of the 
London & Lancashire Fire had much to 
do with the desire of the Royal to make 
a great increase by amalgamation, as 
the Commercial Union and London & 
Lancashire Fire, also of Liverpool, had 
done, and thus hold its lead. 


Royal More Aggressive 


There are other sidelights on the situa- 
tion. It is stated that within the past 
few years the Royal has been more ag- 
gressive than has the Liverpool & London 
& Globe and that some of the stockhold- 
ers of prominence in the latter were not 
in full sympathy with what they consid- 
ered the conservative policy of their com- 
pany. This might account for their 
willingness to exchange their shares for 
those of a more aggressive institution 
if the opportunity to do so on an attract- 
ive basis were presented. One who is 
very familiar with British insurance 
shares expresses the opinion that those 
of the Royal have been quoted too low 
for some time and that to get hold of 
them on a fair basis was a “good buy.” 

Tendency to Mergers 


While the deal is a tremendous one, 
and while it comes unexpectedly, there 
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FOLLOW BRITISH DEAL 


American Companies Take Steps 
to Strengthen Their Position 
in World’s Mart 


TO INVADE FOREIGN SOIL 





Plan to Preach More Effectively the 
Doctrine “America to the Fore” 
Over Here 


NEW YORK CITY, N. Y., Nov. 5. 
—The Royal-Liverpool & London & 
Globe deal has intensified the feeling 
on part of American company execu- 
tives that they must do some heroic 
work on their part to keep apace with 
the world’s demands for adequate and 
dependable insurance. American execu- 
tives have not been slow to recognize 
the fact that England is up and doing 
insurancewise and for a long time has 
been completing plans to carry 
through a program of world suprem- 
acy so far as trade and commerce are 
concerned. England started during the 
war to formulate this program. In 
order to strengthen herself financially 
there has been a recent notable con- 
solidation of banks in England that is 


placing her financial power in more 
compact form. 


Pushing in the World’s Marts 


As is known in insurance circles 
there have been many consolidations 
and purchases of other company shares 
in order to fortify some of the already 
formidable insurance groups. Un- 
doubtedly the English companies are 
leaving no stone unturned if they can 
better buttress themselves to meet the 
demands of the day in the great mar- 
kets of the world. British insurance in- 
stitutions, commercial houses, and 
banking institutions, are all prepared 
and eager to add to the commercial 
prestige and profit of the British Em- 
pire. English business men have seen 
the growth and development of Amer- 
ican insurance and banking institutions 
and have realized that the war brought 
into being an American merchant 
marine which if properly developed 
and encouraged, accompanied in its 
operations with banking and insurance 
institutions of great financial resources 
will cut some swath in the world’s 
operations. 

English companies are determined to 
hold the supremacy in the marine in- 
surance world. This is already seen in 
the efforts to keep the leadership not- 
withstanding the awful jolt of the war. 
England sees the driving power of Amer- 
ican insurance insfitutions on this side 
and realizes that her companies must 
not only maintain the reputation they 
have made in the past but must mate- 
rially increase their holdings. 

English Companies a Big Factor 


The English companies have always 
been a big factor in the United States 
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SITUATION IN SOUTH 


APPROACHING CRISIS. 


Controversy Between Association 
and Non-Association Com- 
panies Is Acute 


COMMISSIONS AT ISSUE 


Agitation Started for Separation Which 
Would Mean Trouble for 
Many of Agencies 


ATLANTA, GA., Nov. 4.—The com- 
mission situation in the southern states 
and the controversy between associa- 
tion and non-association companies, 
with the resulting agitation for separa- 
tion, is nearing the white-heat point. 
It is charged by the association com- 
panies that their rivals are paying all 
kinds of excess commissions in an ef- 
fort to “hog” the business, including 
a “contingent,” which it is claimed is 
really a bonus paid to favored agents. 
The association companies therefore 
insist that it is necessary that some 


radical action be taken as a matter of 
self-preservation. 


Non-Association Men in Denial 


The non-association companies, on 
the other hand, deny that there is any- 
thing illegitimate in their practices. 
It is true that the non-association 
companies have come into the south in 
recent years and built up a good busi- 
ness which has aroused much antag- 
onism among the association com- 
panies. While the non-association 
companies are paying excess commis- 
sions to a large number of their agents, 
which has assisted them materially in 
getting into the larger agencies, they 
also claim that the service they give is 
better than that given by most of the 
association companies. 

The non-association companies have 
a number of agents who are getting 
the Southeastern Underwriters Asso- 
ciation scale of commissions. The S. E. 
U. A. charges the non-association ele- 
ment with advising the local agent to 
keep his commission arrangements 
secret. However, this is denied, and 
they state that the agents themselves 
prefer to keep it quiet. The supervis- 
ing special agent for one group of 
non-association companies in the south 
declared that he was not afraid to per- 
mit anyone to look at his agency con- 
tracts. 

Using S. E. U. A. Rates 


The non-association companies are 
using the rates of the S. E. U. A. They 
say they are willing to contribute their 
share of the expense for the inspection 
and rating bureau, but the rules of the 
S. E. U. A. do not permit anything but 
full membership, which would inter- 
fere with some of their agency con- 
tracts. . 

All the agents for the association 
and practically all for the non-asso- 
ciation companies send their daily re- 
ports through the stamping office of 
the S “a ES 

In the south business is distributed 
among the companies largely on per- 
sonality or relations between the field 
man and local agent. 

The non-association companies feel 
that the rating bureau should in no 
way have anything to do with the 
rules of thé Southeastern Underwrit- 
ers Association. 


Separation Would Cause Trouble 


Practically every local agent of im- 
portance in the south has at least one 
non-association company in his office. 
If a separation is brought about it is 
going to cause a great deal of trouble 
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RIOT INSURANCE 











HE recent changes in the rules for 
[writin riot and civil commotion 

insurance have been of assistance 
in securing the business. Under the 
new rules a policy of this kind can 
now be written for a term on any 
class. But comparatively little use and 
occupancy riot and civil commotion in- 
surance has been written because of 
the high rate. It was formerly 
double the 50 percent co-insurance 
rate. Now it is double the 100 percent 
co-insurance rate. There is but little 
demand for use and occupancy in mer- 
cantile risks but some of the manu- 
facturing concerns have taken it. 
Another amendment has helped the 
situation, it being the new rule that 
the short rate cancellation rule used 
in the regular fire business can be ap- 
plied to riot and civil commotion on 
all short term policies. Heretofore the 
regular short term table was used, 
which eliminated much business, espe- 
cially grain and other products where 
policies are written for a short period 
of time. 


Another new rule allows a non-can- 
cellable policy to be written for a 20 
percent increase in the rate. There is 
not much demand for this provision. 
Almost all the insurance of this nature 
is written at the 20 percent reduced 
rate, which is given where an assured 
agrees not to cancel the policy during 
its life. Another amendment that has 
helped the cause is the explicit cover- 
ing of pillage and looting where rioters 
or strikers break into an establishment 
and destroy or carry away stuff. Be- 
fore the Explosion Conference recom- 
mended the rule to cover losses of 
this kind there was a difference of 
opinion as to whether the companies 
were actually liable. Some companies 
by inference agreed to cover such 
losses. In writing use and occupancy 
insurance the companies realize that 
in manufacturing concerns employers 
are in a vulnerable position as the 
mechanics know just how to put a con- 
cern out of business by tampering’ with 
delicate machinery. This accounts, 
therefore, for the high use and occu- 
pancy, rate. 








for both sides. Some fear that it will 
bring about state rating in Georgia 
which was up in the last legislature 
but defeated. 

The non-association men assert that 
the present situation is nothing more 
than jealousy on the part of the asso- 
ciation companies who think that they 
should have all the business. 


Association Companies’ Position 


The position of the association com- 
panies is defined as follows by the 
southern manager of one of those com- 
panies: 

The south has.at times been more or 
less disturbed because of the excess com- 
mission evil, but has somehow been able 
always to come out of it without serious 
detriment to the interests of companies 
or their local agents. In years gone by 
when agency compensation was limited 
to 15 percent flat, and other sections 
were being paid in excess of this figure, 
naturally there was a good deal of un- 
rest. Agents, of course, then had a just 
cause of complaint, alleging discrimina- 
tion, although the section at that time 
was quite unprofitable. Within the past 
two or three years this has all changed, 
and today the southern states are under- 
going a most rapid development. Fire 
insurance in common with other busi- 
ness is being benefited, and the loss ratio 
is now probably lower than it has ever 
been in the memory of even the oldest 
underwriters. 


Prosperity Brings Competition 


Graded commissions, practically the 
same as in the east and west, were 
granted southern agents about eight 
years ago, and everything has been go- 
ing smoothly until this sudden prosper- 
ity which has attracted a large number 
of non-affiliated companies, who seem 
not to be content with getting a moder- 
ate share of the business, as all late 
comers have usually to bide their time 
and build up a business gradually, espe- 
cially in cities and towns where already 
agencies are full and not looking for 
additional companies. However, the de- 
sire to get on the ground floor as quickly 
as possible, within the past year or two 
has brought about all kinds of excess 
commission payments by the non-asso- 
ciation element, either in the form of 
fiat commissions or contingent. In some 
instances it is stated that the contin- 
gent is really a bonus paid at the end 
of the year to favored agents simply 
with a view of holding them, and is done 
so secretly and adroitly that the agent 
himself hardly feels that he has violated 
any pledge or agreement with his other 
companies. 


Separation Cry Raised 


Of course this condition cannot go on 
indefinitely, and as a result managers, 
general agents and special agents are 
thoroughly aroused, and there is almost 
a unanimous cry for separation, as it has 
been pretty well developed that most of 





the agents are utterly disregarding their 
commission agreements, and are favor- 


ing the non-affiliated companies who pay 
them these flat commissions in excess of 
those permitted by association rule. 
While no one has the temerity to pre- 
dict exactly what will be the outcome, 
yet it is generally admitted that compa- 
nies must act, if for self. preservation 
alone. The representatives of the non- 
affiliated companies are aroused to the 
danger, but are putting on a bold front, 
and say that they cannot be expected to 
limit their commissions to association 
figures as long as agents are willing to 
accept more and give them a certain 
class of preferred business, especially as 
there is no obligation to prevent their 
doing so. 


Rating Bureaus an Issue 


What they feel most, however, is the 
charge that they are benefiting at the 
expense of the companies because they 
are not members of the S. E. U. A. or in 
any way contribute to the expense of 
the inspection and rating bureau. This, 
of course, is something which even the 
boldest among them cannot approve and 
their only excuse is that the policy of 
their company is to work out its own 
salvation on independent lines, and that 
they can take care of themselves 
whether there is a rating organization 
or not. Of course, there is a good deal 
of “bunkum” about this because it is 
well recognized that if rating organiza- 
tions go by the board there is an end of 
the agency system as it is now conducted. 
and it is quite probable that the agents 
themselves will see to it that no such 
chaotic condition as this is tolerated. It 
is quite probable that the companies 
when they get together at the meeting 
of the S. E. U. A. this month will han- 
dle this situation in such manner as will 
solve it satisfactorily to all concerned, 


Some Classes Too High 


It is recognized that many classes in 
the south, heretofore unprofitable, have 
in the past been allowed too high a rate 
of commission, while others—such as 
cotton, perhaps—have been penalized too 
much by putting this class on the 15 
percent basis. These are details, how- 
ever, as all admit that the southern 
agents get just as much commission in 
the conduct of fire business as do their 
associates in other sections of the coun- 
try. It is very shortsighted policy for 
the non-affiliated companies, in the opin- 
ion of southern managers, to have made 
this fight possible, as in the long run 
they are bound to suffer unless they 
themselves organize as has been done 
in the west by bureau companies. 


Alliance May Increase Capital 


PHILADELPHIA, PA., Nov. 4—A meet- 
ing of the stockholders of the Alliance 
will be held Dec. 26 to act upon a pro- 
posed increase of the capital stock from 
$750,000 to $1,000,000, approved by the 
board of directors. The new stock is 


offered to stockholders at $15 per share, 
$10 to be applied to the capital stock 
and $5 to be assigned to surplus. 


ADJUSTER FLIES TO . 
‘4% --SETTLE’ AUTO LOSS 


Twentieth Century Method of 
Rapid Transportation Has 
Been Adopted 








TRAVELS IN AN AIRPLANE 


B. G. Wills of the Fireman’s Fund 
Adopts Novel Method of Reaching 
Automobile Claimant 


SAN FRANCISCO, CAL., Nov. 5. 
—B. G. Wills, superintenderit of the 
Pacific Coast automobile department 
of the Fireman’s Fund, arrived at his 
desk at 9 o’clock last Thursday morn- 
ing, found a telegram from Elias D. 
Gardner, the company’s agent at Red 
Bluff, advising of a total loss of an 
automobile at Elder Creek Ranch, 


about 15 miles from Red Bluff. Mr. 
Wills immediately consulted the Fire- 
man’s Fund tour book, and found that 
this ranch was 215 miles from San 
Francisco, whereupon he telephoned to 
the aviation field and asked that a 
plane be made ready for a trip to Red 
Bluff. He finished reading his morn- 
ing’s mail, dictated a few important let- 
ters, and arrived at the flying field at 
10:40 a. m., and, at 10:41 was in a 
Curtis “Oriole” on his way to Red 
Bluff, flying over the Fireman’s Fund 
office building at an altitude of 6,000 
feet, headed due north. 
Chuck Holes Encountered 

At Woodland north winds were en- 
countered, making the flying bad, the air 
being full of “chuck holes,” but at 2:00 
p. m. a landing was effected in an alfalfa 
field at the Elder Creek Ranch, the plane 
coming to a stop within 100 yards of the 
burned car. 

After taking lunch at the Elder Creek 
Ranch house the loss was adjusted, a 
supply of gasoline taken on, and at 3:30 
the ship was in the air for the return 
trip, with a good strong wind helping 
out, making a speed in excess of 120 
miles an hour, reaching San Francisco 
at an altitude of 7,500 feet, and, in order 
to save time, the plane was “side slipped” 
on to the field, and Mr. Wills was back 
in his office in time to sign the evening’s 
mail. 

Mr. Wills does not pretend that such a 
day has become monotonous as yet, how- 
ever, he believes that such will be the 
insurance man’s routine before many 
years. 

Cc. C. Wright’s Comment 

Cc. C. Wright, assistant secretary of 
the Fireman’s Fund and head of the 
company’s automobile department, says: 
“T would feel safer taking the trip with 
Wills in the airplane than in riding 
around the crowded downtown streets of 
San Francisco in an automobile with a 
woman at the wheel.” 

When asked about his 430 mile flight, 
Mr. Wills said: “Except for the ice that 
formed on my goggles in the high alti- 
tudes, the trip was as comfortable and 
uneventful as a drive along the country 
road on a summer’s day. We have dem- 
onstrated beyond a doubt the service- 
giving ability of the Fireman’s Fund. 

This is the first instance on record of 
the practical use of an aeroplane 1m 
making loss adjustments. 


New Executive Committee 

James L. Case, of Norwich, Conn. 
chairman of the executive committee of 
the National Association of Insurance 
Agents, announces the completion of the 
membership of his committee as follows: 
James L. Case, chairman, Norwich, Conn.; 
Charles F. Wilson, Fitchburg, Mass.; 
Glenn H. Johnson, Syracuse, N. Y.; James 
B. Leedom, Milwaukee, Wis.; Chas. B. H. 
Loventhal, Nashville, Tenn.; T. F. South- 
gate, Durham, N. C.; F. R. Pell, Jry 
Charleston, W. Va.; E. M. Allen, Helena, 
Ark.; Matt T. Mancha, Los Angeles, Cal. 
Fred J. Cox, ex-officio, Perth Amboy, N 
J.; Cc. S. S. Miller, ex-officio, New York 
City; Marshall J. Ellis, ex-officio, Macon, 
Ga. 
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ANOTHER OPPORTUNITY 
TO SELL STRIKE, COVER 


Coal Trouble Provides Local 
Agents With Arguments for 
Carrying This Indemnity 


UNCERTAINTY OF FUTURE 





Miners’ Strike May Bring Serious 
Complications—What Industries 
Will Be Affected Next? 


In calling the coal strike, the United 
Mine Workers of America have taken 
a step that may indirectly affect all 
of the leading industries of the coun- 
try. There is no predicting where the 
effects of the coal strike will reach. 
It is recognized by all thinking manu- 
facturers that if the strike continues 
for any length of time, industries 
throughout the country will be crip- 
pled. The lack of coal will bring busi- 


ness to a standstill and what will hap- 
pen after that no one can say. 


Shows Need of Real Cover 


An insurance man does not have to 
be an alarmist to recognize that the 
present situation is serious. There are 
many angles to consider and the gen- 
eral disturbance that the coal strike 
may bring about once again empha- 
sizes the need of big plants carrying 
riot, strike and civil commotion insur- 
ance to protect them against unex- 
pected emergencies of this kind. It is 
not at all unlikely that the coal strike 
will bring about disturbances in other 
lines of business. 


What May Happen 


Suppose labor generally gets in an 
ugly mood over the stand the govern- 
ment has taken against coal miners. 
Suppose the government takes up the 
mining of coal on a large scale, sends 
convicts to work in the pits and places 
large detachments of soldiers on guard. 
Suppose no picketing of any kind is 
allowed, and that labor pickets who 
attempt to stay on the job in defiance 
of the government are shot down in a 
number of mining towns. All of these 
things may happen, and if they do hap- 
pen is it not reasonable to expect that 
the labor forces of the company will 
rise up in protest, and that there will 
be strikes in other important indus- 
tries? 

Danger of Sympathetic Strikes 


Taking this view of the situation, the 
need for riot, strike and civil commo- 
tion protection is readily seen. Labor 
1s now so strongly united that what 
one labor organization regards as un- 
fair and discriminatory treatment, may 
mean the calling out of men in another 
labor organization. Labor unions are 
becoming very sensitive about the 
treatment accorded them. They want 
what they want when they want it, 
and do not seem to take very kindly to 
compromise or arbitration. 


No Industry Immune 


In discussing the coal strike, local 
agents can point out that the real 
emergency in the coal industry arose 
almost over night. Few really felt that 
the coal miners would go out, and 
there was very little excitement about 
the probability, until a few days before 
the men actually threw down their 
tools. This same thing can happen in 
a number of other lines of endeavor. 
No manufacturer can say that his busi- 
ness is immune, that the men are satis- 
fied and that there is not going to be 
a strike. Nobody can predict where a 
Strike is going to be called next. The 





LOSSES OF COMMISSIONS COVERED | 





FORM of irtsurance that local 
A agents might well push far more 

vigorously than they now do, is 
that indemnifying for commissions 
lost to salesmen, through the non- 
delivery of goods destroyed by fire in 
the manufacturing plant. Insurance of 
this character is written by a number 
of companies, and is somewhat akin to 
use and occupancy protection given 
manufacturers. To the ordinary policy 
form, the following rider, prepared by 
the New York Fire Insurance Ex- 
change, must be used in the territory 
of that organization upon all profits or 
commission risks. A reading of the 
form will convey an excellent idea of 
the character of the coverage: 


Oe Ce On the profits and/or com- 
missions of the insured merchandise, sold 
or unsold, contained in......... sewumeas 


If during the term of this policy 
such merchandise or any portion thereof, 
shall be destroyed or damaged by fire, 
this company shall be liable for its pro 
rata share of any ascertained loss of 
profits or commissions on such mer- 
chandise which may result from such fire, 
not exceeding, however, its pro rata 
BNMPE OE COs ccc cde ddcccs percent of the 
damage sustained by such merchandise, 
which damage shall be determined by the 
final outcome of the adjustment of the 
loss on merchandise by companies in- 
suring same, including result of any 





salvage handling operations, whether 
completed before or after such adjust- 
ment; or, if there be no insurance on 
said merchandise, then by such ascer- 
tainment and estimate by the parties 
hereto as is provided for in the printed 
portion of this policy. 

It is understood and agreed that the 
words “the property described” and “the 
actual cash value of said property,” in 
the average clause hereto attached are to 
be interpreted as meaning (*)........... 
percent of the actual cash value of the 
merchandise described. 

Other insurance permitted without 
notice until required. 

Attached to and forming part of 
WOME IR ccc dcadeccatacescccdccvdcaaes 


(*) These two blanks must both be 
filled with the same figure. 

Where full indemnity is to be paid 
the rate for the insurance is double the 
contents rate; if the pro rata is only 
to be paid the rate is the same as the 
contents figure. 

Policies of this character are taken 
out largely by textile commission 
men, though salesmen in other lines 
frequently call for it. With present 
prices prevailing in all merchandising 
lines, the loss in profits or commis- 
sions suffered by a salesman in the 
event of fire is a serious one; against 
which he might easily be induced to 
insure if the proposition were properly 
presented to him. 





insurance is before the strike is de- 
clared when the rate is one-third 
cheaper. 


Sprinkler Equipment in Peril 


An important insurance feature of 
the present situation is the fact that 
every sprinklered risk in the country 
is placed in peril by reason of the coal 
shortage. If it becomes impossible to 
get coal, in another week many of the 
big sprinklered risks will be unheated, 
which from an insurance standpoint, 
will take them out of the sprinklered 
class. This means that today, this 
week, right now, there exists an al- 
most unequaled opportunity for local 
agents to sell sprinkler leakage insur- 
ance. Owners of sprinklered plants do 
not know what is going to happen, but 
they do know that they cannot get 
any more coal. If a cold snap should 
come along, and one is due any time 
now, sprinkler pipes would freeze and 
burst and many sprinkler equipments 
would be rendered inoperative. This 
is not a very pleasant outlook for the 
owners of valuable properties. 


Requires Real Salesmanship 


In fairness to the local agent it 
should be stated that the placing of 
riot, strike and civil commotion insur- 
ance requires salesmanship of the 
highest order. Unlike most of the other 
so-called side lines, a presentation of 
this subject must be accompanied by 
all of the selling tricks. The sale of 
riot and strike insurance must in a 
sense be jammed down the prospect’s 
throat. The agent must strike while 
the iron is hot, and at a time when 
property owners are disturbed and un- 
certain of what the future is to bring. 
Furthermore, there are not prospects 
for this form of insurance in every 
city on the map. 


Prospects in Industrial Towns 


In the quiet and peaceful country town 
it is a practical impossibility to stir up a 
manufacturer to the point where he can 
vizualize the men in his plant becoming 
hot headed, radical and irrational and 
walking out in a body. On the other 
hand, in the big industrial towns there is 
a large foreign population, the manufac- 
turer knows that he has working for him 
many foreign born radicals who would 
rather stir up trouble than do a day’s 
work or draw a week’s salary. In these 
localities, riot and strike insurance can 
be written and written easily. 

During the recent trouble at Youngs- 





time to get riot and civil commotion 





town, O., insurance men sent out their 


‘entire office forces on a soliciting cam- 
‘paign for riot and _ strike insurance. 
Stenographers and clerks went up one 
‘street and down another selling this in- 
demnity. It was placed without difficulty 
and in a few days’ time an enormous vol- 
ume of business was piled up. During 
the week when the most business was 
written some agents who were wholly un- 
familiar with how to handle the propo- 
sition simply wrote in to their companies 
to cover such and such a risk. They had 





not even quoted the rates to the property 
owner, but had‘secured his willingness to 
|-take out the insurance. In other words, 
,the business was placed without any men- 
tion of rate. This illustrates what can 
‘be done when the prospect is in what 
from the insurance man’s standpoint 
might be termed a favorable state of 
mind. 


Even Writing Dwellings 


New selling possibilities for riot, strike 
and civil commotion insurance are seen 
by many insurance men as a result of 
the writing of several dwelling houses 
for this form of protection. It seems that 
in some of the towns where there have 
been labor troubles, local agents have 
gone out among nonunion home owners 
and pointed out to them that harm might 
come to their properties as a result of the 
activities of the union men who have a 
grudge against them. They have made 
nonunion home owners see that their 
buildings might be set on fire and de- 
stroyed. A number of $1,000 policies on 
dwelling houses have been written in the 
‘industrial cities through the use of this 
argument. 


What Mine Owners Desire 


There has been some demand for riot 
and civil commotion insurance covering 
coal mining properties under ground. The 
companies have shied at this because 
they realize that if any attempt is made 
to do damage down in the mines it will 
be heavy and difficult to adjust. Some 
coal people desire coverage indemnifying 
them against loss due to removal of 
debris that might occur after an explo- 
sion, but the companies that are issuing 
policies on mining property below ground 
will only insure the actual frame work, 
the equipment, mules and so on and will 
go no further. 


John R. Cooney 


John R. Cooney of Chicago, in charge 
of the loss department in the Western 
office of the Fireman’s and allied com- 
panies, has been appointed Illinois state 
agent for the Fireman’s and Fireman’s 
Underwriters. 





Opportunities are not born—they are 
mad 


GRAIN DUST MENACE 
~ EXPLAINED BY EXPERT 


Dr. H. H. Brown Addresses Indi- 
ana Field Men at Indianapolis 
Meeting 





TAKING LESS CARE NOW 


Increasing Number of Explosions At- 
tributed to Let-Down in Dili- 
gence at Elevators 


INDIANAPOLIS, IND., Nov. 4.— 
Dr. H. H. Brown of the division of 
chemistry, Department of Agriculture, 
Washington, D. C., addressed Indiana 
field men and Indianapolis grain men 
on Tuesday of this week at the Indian- 
apolis Board of Trade on the subject 
of dust explosions in mills and eleva- 
tors. Dr. Brown has been visiting a 
number of cities and giving this lecture 
and demonstration under the auspices 
of the United States Grain Corpora- 
tion. In his introductory remarks he 
referred to the cooperation which had 


effectively existed between the National 
Board and the United States Grain 
Corporation during the war in conserv- 
ing grain. So efficient was the work, 
he said, that of the grain handled by 
the Grain Corporation, totaling several 
billions of bushels, none was lost by 
fire during the period of the war. 

He stated that for twenty months 
during the period named up to last 
May, there were no serious dust ex- 
plosions in the mills or elevators of 
the United States, due, he felt sure, to 
the extra care that was exercised by 
owners and their employes during that 
time. But from last May to September 
there were five very disastrous ex- 
plosions in which seventy lives were 
lost, many more persons were injured 
and many millions of bushels of grain 
were destroyed. This, he attributed 
to the let-down in diligence which quite 
naturally followed the return to peace 
conditions. In four of these five ex- 
plosions the fire losses were compara- 
tively light, while the grain and prop- 
erty damage ran into millions as a di- 
rect result of the explosions. 


Plants Not Explosion Proof 


One -startling fact brought out by 
these recent explosions, he said, is that 
fire-proof plants are not explosion- 
proof plants, as all of these explosions 
were in so-called fire-proof plants. 
Wherever there is dust suspension in 
the air there is danger of an explosion, 
if the density of the dust reaches the 
right proportions and a spark or flame 
is introduced. Carefully worked out 
laboratory tests have proved that dust 
explosions are nearly as violent in their 
destructive power as are gas explo- 
sions. They are similar in character 
to gas explosions, as they are caused 
by the ignition of impregnated air. 
They are not like powder or dynamite 
explosions, as dust at rest, not floating 
in the air, is non-explosive. A dust 
explosion in a mill or elevator is a 
cumulative process usually where great 
damage is done. At a certain point in 
the mill there may be a small locality 
in which dust has accumulated in the 
air in the right proportions to explode. 
A spark sets it off and the concussion 
from this explosion stirs up dust in 
adjoining rooms or passageways with 
the result that this newly disturbed 
dust then explodes and again spreads 
the disturbance to other parts of the 
structure. 

Even though dust may not be flying 
in the air, therefore, it is constantly 





(CONTINUED ON PAGE 14) 
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FLEMING IN NEW YORK 
TAKES NATIONAL BOARD JOB 


Ohio State Fire Marshal Resigns to 
Look After Conservation Work 
in the East 


NEW YORK, Nov. 4—T. Alfred 
Fleming of Columbus, Ohio, state fire 
marshal, has resigned his position to 
become associated with the National 
Board in New York, taking charge of 
its conservation work in the east. 

Mr. Fleming served as president of 
the Fire Marshals’ Association of 
America, retiring at the last annual 
meeting. He has been conspicuous in 
his work for his intelligence, energy 
and effectiveness. Mr. Fleming is an 
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T. ALFRED FLEMING 


orator who has been greatly in demand 
at insurance and other gatherings to 
present the public side of fire protec- 
tion work. 

In 
under the general direction of the com- 
mittee on fire prevention and engineer- 
ing of which Vice-president Sheldon 
Catlin of the North America is chair- 
man. Mr. Fleming is ill at his home, 
but hopes to take his new position at 
an early date. 


GOOD AGENCY IDEA 


A number of local agents have 
adopted the plan of attaching to each 
new policy issued a short notice to the 
effect that property values have greatly 
increased, that the old standards in 
estimating the worth of property can 
no longer be recognized, and that an 
entirely new set of conditions prevails 
today. Mention is made of the fact 
that only a very few people have in- 
creased their insurance in proportion 
to the amount that the property has 
advanced in value with the result that 
the great majority of property owners 
are today under-insured. 

The experiment has been most suc- 
cessful with the agents who have made 
use of it. The idea is placed before 
the policyholder either by use of a 
typewritten or printed notice, by a 
letter attached to the policy or even by 
the use of a policy label which is pasted 
just below the regular agency label. 

Policyholders will invariably look 
over a new policy when it is delivered. 
It is not the custom of policyholders 
to read their policies, but they will at 
least look at the front of the policy, 
see that the amount is correct and read 
any matter that appears on the face 
of the policy. Thus the notice about 
increased values gets some attention 
and much more consideration then it 
would if it weré sent out unaccom- 


the National Board he will be}; 











CHICAGO PREMIUMS 


Reports on Cook county premiums 
for the year ending June 30 filed with 
the city collector by fire companies 
operating in Chicago show that the 
leaders in Chicago business hold about 
the same relative positions as last year. 
The Aetna again is first with $552,239; 
Liverpool & London & Globe second, 
with $458,102, and Royal third, with 
$439,113. The Home is a very close 
fourth, with $438,463; Hartford fifth, 
with $430,692; North America sixth, 
with $390,512; Commercial Union 
seventh, $377,961; Springfield eighth, 
$295,121; Fidelity-Phenix ninth, $268,- 
783, and American of Newark tenth, 
$267,348. 

The returns of the companies which 
have filed reports so far, with a com- 

















1919 
Keystone Mut. . 10,557 
Lon. Lloyd’s, 

Cog ee 63,361 
Lon. Lloyd’s, 

(O’Brien) 2,358 
Lumb. Mut..... 7,332 
Lumb. M., Mass. 4,206 
Law Union ....° 338,962 
ds. G., 458,102 
London & Lance. 153,061 
London Ass. ... 128,989 
Lumbermen’s .. 24,372 
Massachusetts . 20,769 
Mechanics, Pa. . 41,868 
Mercantile .-.. 60,834 
Merch., Col..... 6,598 
Merchants, N.Y. 37,257 
Mech, & Trad.. 19,584 
Mich. Com’1 14,673 
Mich. F. & M 52,418 
Mil. Mech. -- 173,689 
Minn. F. & M. 12,512 
Minn, Und 





parison for the two previous years, Mr ute “ae 
are as follows: Mansfd. Mut.... 1.045 
Mechan. Mut... 6,078 

: 1919 1018 . 1917 | Merch. Mut. 5,257 

Allegh. Und.....$ 2,843 $ 1,844 $ 1,850: Merch. Und. 19,584 
Amer. Mut. .... Sh aay +--+» | Mercan. Mut.. 5,572 
Arkwright M... 15,030 15,515 379 Mill. Mut., Tex. 4,381 
SAG ge ae 2,239 512,069 430,239 - Mill Owners. 0/502 
Agricultural 114,403 108,372 00,259 Minn. Insp. Mut. 1387 
ATHENY. 2s .:00:2 37,430 32,130 30,816 Nat'l Mut. ”  3°409 
Allemania ..... 32,262 33,214 2,409 | N.. W. Mut. "72 
Alliance, Pa. ... 17,867 68,723  24;991 | Nat. Gonn. ...°”  agedet 
Amer. Alli. .... 72,777 71,837 60,823 | Nat. Paris .....  35'891 
Amer., N. J. ... 267,348 244,995 215,836 ' Nat. Ben Frank 67.458 
Amer. Cent. ... 84,635 76,837 61,399 | Nat'l Liberty... 180°473 
Amer. Drug. ... 22,150 19,608 294 | Nat. Union .... 1257105 
Amer. Eagle ... 73,856 177,883 32,890 | Netherlands 47.370 
Am. Nat., O. ... 38,127 23,854 eee | NeoWwark’-.......... 49-781 
Ass. Co. of Am. 25,418 20,739 “14,147 | New Bruns. .... 45,081 
ps eee re 1,924 soos cose | New Hamp Ey, 89°909 
Atlas, Eng. .... 110,804 85,185 52,949 | New Jersey’ 27.295 
Automobile .... 114,263 67,007 27,216 N.Y. Under.... 149'523 
Berkshire M.. 1,460 1,57 1,198 New Zealand .. 17789 
Blackstone M.. 10,037 10,690 1,198} Niag.-Det. Und. 411341 
Boston Mfr. M.. 7.368 8,63 4,914 | Niagara |...... 79/984 
Bait.:Am,. |... .)... 9,471 16,371 12,070 | No. Branch ..:. 13,936 
Bank. & Ship.. 9,471 tees . No. British .... 161,949 
Ben Frank. Und. 29,881 27,304 "23,689 | North River. 7,837 
Birmingham ... 16,98 16,585 15,034 | Northern, Eng.. 181'524 
IBGHUOH © 2s ccccs 102,533 118,446 106,664 Northern, N. Y. 89.499 
Brit; Am: ..... 52,060 71,00 61,238 WwW. F.’& M.. 26.207 
British Und. 41,726 37,029 6,68 a W. Nat...... 77/585 
Buffalo ........ 75,197 72,472 173,767 | Norwich Union. 1047182 
Caled. Amer. tue 7,411 7,90 ++eee+- | Ohio Farmers.. 97.220 
Caledonian 79,002 75,962 84,550 | Old Colony .... 49150 
California ..... 34,194 24,855 ....... | Orient ......... 163,202 

Camden .. 68,614 53,411 46,034} Ohio Mili. Mut. "173 
Cent. Mfrs. Mut. 30.642 since £25890 ] Ohio -Mtut "231 
Centity 2.3... 24,014 24,715 21,831 | Ohio Und. ..... 98 
Cincinnati Und. 11,600 . 21,535 | Paper Mills Mut. 740 
Citizens, Mo.. 41,687 38,349  32:075 | pawt. Mut. 7 9994 
City of N. Y. 53,669 46,481 26, ieee Pa. Lbr. Mut. 4171 
City; Palos... 12,396 Pa. Mfr. Mut. 7,783 
Cleve. Nat’l 33,561 27,798 sco<4 Paciie ,..2...... wecote 
Columb. Nat’l 4,04 55,367 50,481 | Palatine ..... 170.472 
Commerce ..... 9,219 10,981 10,750 | Paternelle . 101/027 
Com. Union, N.Y. 106,053 90,47 61,152 | Patriotic ....... "17 
Com. Union, Eng. 377,961 337,334 251,286 | Pennsylvania .. 917459 
Com’nwealth ... 60,854 55,306 49,501 | Peoples Nat.... 33/011 
Concordia ..... 68,973 80,755 41,933 | Phenix, Paris... 49/200 
Connecticut 116,113 108,361 119,054 | Phila. Under.... 97244 
Continental .... 220,627 220,765 179,540 | Phoenix, Ct... 164720 
County ........ 1,681 3,610 5,969 | Phoenix) Eng... 239,755 
Cent. Nat’l..... 2,476 ane +-.-- | Pittsburgh ‘ 15,674 
Colonial, N. Y. 9,104 4,077 4,739 | Pittsburg Und. 96,112 
Columbian .... 13.572 ee «es» | Prov. Wash * 1207008 
Cot. & Wool M. 6,775 6,195 6,953 | Queen ..... yee. 201,865 
[Eee 8,383 7,652 4,327 | Reliable .... 14.439 
Delaware Und.. 42,708 32,446 28,710 | Reliance 1.1... 70°147 
Detroit F. @ M. 47,391 46,470 45,126 | Republic 21.12: 27.404 
DIUDUGUS ..s<s. 43,572 34,208 41,980 | Rhode Island . 55.414 
Eagle S.& B.D. 52,081 17,386 . Richmond ..... 36 
Equitable R. 1... 14,383 12,833 17,829 | Roval Exch 78.155 
Enterp. Mut.... 5,178 wee osiseejee PRROVAL o5.0cb.<:5.5 439,113 
Eureka, O. .... 5,199 4,073 poaee Roch Dept 135.654 
Fall River M.. 3,879 4,290 285 lla: a atat 4. 9696 
Firemen’s Mut.. 21,211 24,295 29,340 lg Pa Mut.. 6.606 
Fitchburg ..... S44 oaks | Seasees | Safegtiard. ..... 16,757 
Farmers, Pa. 31,737 28,911 21,792 | Security, Ia. 24°591 
Fid.-Phenix . 268,784 263,376 231,475 | Security, O. .... 5,800 
Fire Ass'n ..... 98,934 106,019 1,301 | Standard Dg Rese 
Fireman’s Fund 143,765 115,490 75,337 ' State Mut. ..... 122100 
Firemen’s N. J.. 89,015 82,808 5.7541 St. Paul "77" 99638 
Firemen’s Und.. 40,922 40,552 8,562 | Scot. Union .... 98193 
Franklin, Pa... 83,219 79,016 43,664 | Security, Ia. 24591 
yeneral, Paris . 42,571 43,289 33,326 | Skandia ....... 101,018 

Great Am., N.Y. 160,374 187,646 131,360 | Security, Gt. 1.) 162°848 
CS ee eae 37,605 31,773 30,141 | Spring. F. & M. 295,128 
cS. ae 47,703 46,155 32,452 | Standard, Ct. .. 24,009 
Glens Falls .... 85,022 90,009 87,980! Star. Amer..... 32'044 
Globe & Rut... 246,785 214,549 167,331] State, Eng. .... 9116 
Granite State .. 24,157 20,993 Sterling ....... 25.446 
Ga. Home ..... 20,867 25,840 "16,901 Stuyvesant .... 33.675 
Globe, Pa. ..... 37,005 31,773 30,141 | Sun, London.... 145,102 
Hope Mut. ..... 4,594 1,130 7,980 | Superior ....... 41,068 
Hamilton ....... 22,659 17,812 13,749 "a Ey ata 948 6 
Hanover ....... 111,779 107,276 109,272 | Twin Gity. 00. 3249 
Hartford ...... 430,692 378,957 363,500 | poxio ......... 45°54 
Home, N. Y.. 438,463 417,480 385,509 | Union, Buffalo.. 8.403 
Hudson ........ 53,552 -:s-:-> | Union, Eng..... 69,109 
PIMDOTISL 2c ccews 18,758 18,737 3,3 U nion, Paris 39°789 
Ins. Co. N. A... 390,512 241,798 107,338 | United Firem’s.. 167426 
Ins. Co, State Pa. 11,410 31,711 63,081 | United States... 75,038 
Inia) Wind: 4... z 8,64 40,223 47,177|U. s Und.. 3/331 
Ind. Lbr. Mut. 4,414 7,74 7,932 | Urbaine bev eess 29,197 
Indust., O. . 18,205 16,874 19,478] tna. Gt. Am... 11'674 
Indust. Mut. 4,73 4,005 4,681] tnd! Gt. West. 1,767 
Iowa Und. ..... 35,684 34,834 ....... | tnion, Canton.. 27.648 
Keystone Und... 43,304 36,780 30,488 | tTnion’Und., N.Y. 1,006 
United Amer.. 25,948 

Va. F. & M.... 53,444 

panied by the new policy. In_ other 8 ae agg Rg 
words, at the time the new policy is Western: Pa”? 30°356 
delivered, there is a psychological ad- | Wheeling .....: 14,977 
vantage in including the notice about | Wis. Und. ..... 19,842 
under insurance. It is an idea worth | Wore. Mir Mut. 3/033 
trying out. Yorkshire . 39,046 
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CONVENTION - 
BIG MEETING OF MUTUALS 


National Association Will Hold Its 
Annual Conclave in Des Moines. 
This Month 


The National Association of Mutual 
Insurance Companies has announced 
the program for the annual conven- 
tion. to be held in Des Moines Nov. 
18-21. Among the features will be 
sectional conferences of the various 
groups of mutuals, such as automobile, 
hail, cyclone, farm and so on. The 
program in detail is as oe 


Monday, Nov. 

1. Meeting Board of Directors of Na- 

tional Association. 
Committee Meetings. 
Tuesday, Nov 

1. Annual Meeting Mill ye Elevator 
Secretaries. 

2. Annual 
Mutual. 

3. Conferences. 

A. Automobile Conference. BH. Ud. 
Rowe, Committeeman in Charge. 

a. Call to order, Chairman Brookhart. 

b. “How Can Mutual Companies Co- 
operate for the Recovery of Stolen Cars,” 
J. B. Henderson, Wichita, Kans. W. E 
Hibbard, leader in discussion. 

c. “The Experiences and Conclusions 
of a Farm Mutual Secretary,” F. W. Van 
Druff, Council Bluffs, Iowa. 

e. “The Conflagration Hazard,” Ralph 
Danforth, Chicago, Ill. 

Howard Sloneker, Chio, 

leader. 

B. Hail Conference, W. A. Rutledge, 
Committeeman in Charge, 303 Observa- 
tory building. 

a. , ‘How to Get and Retain the Busi- 
ness,” Mack Groves, Bstherville, Iowa. 
R. ee Garber, Lansing, Mich., leader. 

b. “Some Problems of the Business,” 
Watson E. Boise, Jamestown, N. D. H. F. 
Staple, Rockport, Mo.; F. T, Day, Wa- 
secka, Minn., leaders. 

Cc. “adjustment and Payment of ve 
Losses,” P. F. Zimmer, Omaha, Neb. 

M. Waring, Great Falls, Mont., leader. 

d. “Reinsurance of Hail Risks,” EC. 
Stebbins, Minneapolis, Minn. A. E, Just- 
man, Secretary, Wisconsin Farmers Mu- 
tual Hail, leader. 

Cyclone Conference, J. B. Herri- 
cane Moines, Committeeman in 


Meeting Iowa ‘Tornado 


Hamilton, 


man, 
Charg 

a. Call to order, H. L. Nowlin, Indian- 
apolis, Ind. 

b. Classification of Cyclone Risks,” 
BE. C. Mercer, Rochester, Ind. S. T. Wray, 
Rockford, lll., leader. 

c. “Loss Prevention in a Cyclone Com- 
a J. Lindley Coon, Newton, Iowa. 
W. A. McEwan, Milton, Wis., leader. 

ae “Adjustment and Payment of 
Cyclone Losses,” M. F. Andrus, Hastings, 
Mich. R. J. Hall, Morris, Minn., leader. 

a Annual Meeting Iowa Tornado Mu- 
tual. 

f. “Unsafe Hazard in Poorly Con- 
structed Buildings,” H. F. Gross, Des 
Moines, Iowa. T. Strange, Hillsboro, 
Ti; leader in discussion. 

£. Question Box, A. C. Hull, Hastings, 
Neb 

D. General Conference. 

a. “After War Problems,” F. J. Mar- 
tin, Seattle, Wash. Frank Bishop, Paw- 
tucket, R. Tr, leader. 

b. “Association Service,” Frank P. 
Tucker, Secretary, Albany, N.Y. George 
Janssen, Mayville, is.; W. H. Cook, 
Springfield, Ohio, leaders. 

e. “Publicity Work,’ H. J. Pelstring, 

W. E. Burrage, Cam- 


Philadelphia, Pa. 
bridge, Mass.; Mutual Insurance Journal, 
leaders. 


Lincoln, Neb., 

d. “How May Mutuals Co- operate in 
Securing and Handling Business?” Rob- 
ert A. Barbour, Pittsfield, Mass. F. H. 
Wilder, Fargo, .N. D.; W. Swett, 
Springfield, Ill., leaders, 

e. “Cooperative Inspection,” O. M. 
Thurber, Red Wing, Minn. C. F. Leins, 
West Bend, Wis.; C. M. Purmort, Van 
Wert, Ohio, leaders. 

f. Retail Merchants Mutual, Ira B. 
Thomas, Des Moines, Iowa, Committee- 
man in Charge. 

g. Town Mutuals, B. Rees Jones, Des 
Moines, Iowa, Committeeman in Charge. 


. Lumber Mutuals, Justin Peters, 
Philadelphia, Pa, Committeeman in 
Charge. 


i. Hardware Mutuals, A. R. Sale, Ma- 
son City, Iowa, Committeeman in Charge. 


Tuesday Evening, Nov. 18 

1. General Session of National Asso- 
ciation. 

a. Welcome Address, 
weather, Mayor, Des Moines 

h. Response, Justin Peters, Philadel- 

ia, P 
¥ ¢. President's Annual ‘Address, C. M. 
McMillan, Carthage, Il. 


Tom Fair- 


d. ‘Secretary’s Annual Report, Harry 
P. Cooper, Crawfordsville, Ind. 
e. Treasurer’s Annual Report, C. A. 


McCotter, Indianapolis, Ind. 
. Address, “Cooperation in War and 
in Peace,” John Van der Vries, Secre- 


(CONTINUED ON PAGE 28) 
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Gigantic Insurance Deal 


Never before has a deal been effected 
in the insurance world approaching 
in magnitude that tentatively effected 
between the stockholders of the Roya 
and the Liverpoo. & Lonpon & GLobE, 
news of which came as a complete sur- 
prise to the underwriting fraternity, 
and has since been the principal topic 
of conversation wherever insurance 
men gathered. It was taken for 
granted from the first that there would 
be no absorption, but that each of the 
giant institutions would pursue an in- 
dependent existence, and such it is now 
officially declared is the purpose. 

Common report credits the inspira- 
tion for the sensational arrangement 
to these primary causes: The Roya 
and the Liverpoor & Lonpon & GLopE, 
in common with other British under- 
writing organizations, have made a 
great deal of money during the past 
few years, and more especially during 
the war period, despite all the dangers 
surrounding their operations since Aug- 
ust, 1914. Looking to the future the 
underwriters realize that once business 
conditions throughout the world, now 
largely in a state of upheaval, stabilize, 
as stabilize they must, there will fol- 
low a season of unusual activity in 
every effort, and the competition will 
be far keener than it ever has been be- 
fore. To meet the expected develop- 
ment it is figured strong forces must 
be still further entrenched, for the 
battle will be one of the giants. It is 
anticipated that nowhere else in the 
world will the strife be more intense 
than in these United States where the 
home companies are growing in power 

and usefulness, and fully intend to 
take every advantage that may prop- 
erly be employed. Doubtless the forma- 
tion sometime ago of a powerful asso- 
ciation of American companies to seek 
business abroad has had an influence 
is bringing about the great consolida- 


Making the Coverage Definite 


THE most uncertain feature of the 
use and occupancy form is the rather 
ambiguous provision covering fixed ex- 
penses. Here is a chance for argu- 
ment and dispute. This provision 
should be revised so that the as- 
sured and the companies will know 
definitely just what is covered. There 
should be some specific and clear lan- 
guage used to denote the scope of the 
coverage. The question might well 
come up in the adjustment of a loss 
as to whether this or that is really a 
fixed expense. This would particularly 





tion of financial interests in Liverpool. 

While there are many strong insur- 
ance companies in Great Britain there 
are three notably powerful aggrega- 
tions, whose combined resources are 
not greatly inferior to those of the 
Royal-Liverpool combination, and which, 
it is believed, will now seek to still 
further extend their interest. These 
are the CoMMERCIAL UNION group, the 
NortH BritisH and the Lonpon & Lan- 
CASHIRE. The ComMMeERcIAL UNION con- 
trols the AMERICAN CENTRAL, the Com- 
MERCIAL, UNION of New York, the 
Union, PALATINE, CALIFORNIA and the 
Ocean AccIDENT, the Norts BritisH 
combination embraces, in addition to 
the parent company, the ComMon- 
WEALTH, PENNSYLVANIA Fire and the 
MERCANTILE, while the Lonpon & Lan- 
CASHIRE aggregation is made up of the 
ORIENT, SAFEGUARD, Law Union & Rock, 
Lonnon & LANCASHIRE INDEMNITY and 
STANDARD MARINE, 

The tendency to expansion is not 
confined to British institutions by any 
means, for in this country we have a 
number of notably strong underwriting 
groups, the list including the Home, 
CONTINENTAL, HARTForRD, NATIONAL, FIRE 
ASSOCIATION, FIREMEN’S OF NEWARK, 
FrrEMAN’s Funp and the NortH RIver 
aggregations. 

The conviction is general that the 
Royat-Liverroo, & Lonpon & GLose deal 
will be but the forerunner of’ still fur- 
ther amalgamations, both in Great 
Britain and in the United States. It 
may be set down as a certainty, after 
what happened last week, that the in- 
surance fraternity will be willing to 
accept without question news of any 
deal, however large, skeptical as it 
might have been to accept such stories 
before the greatest of all combinations 
thus far reported was officially an- 
nounced. The tendency is toward 
greater concentration of powers. 


arise in the case of salaries to em- 
ployes. 

In writing the form the actual cover- 
age could just as well be stated as not. 
It is an easy matter to get at the 
net profits between cost and selling 
price, and thus figure out the amount 
of daily loss in that regard, but there 


is a wide margin for dispute as to 
salaries and some other expenses that 
might be brought up. We believe that 
the insurance companies should clarify 
this situation so as to leave in the 
mind of the assured no doubt as to 


| lish a bulletin entitled “Conservation.” 








Harvey A. Bush, who left the west- 
ern department of- the Hartford last 
week to take his new position as as- 
sistant secretary of the Henry Evans 
companies was given a handsome gold 
watch by his associates in the office 
who esteem him most highly. 


B. M. Culver, vice-president of the 
Niagara Fire, sailed from Quebec last 
Saturday for a six weeks’ trip about 
England. He is visiting Paris at the 
same time. W. H. McGee, marine gen- 
eral agent of the company, accompan- 
ied Mr. Culver. 


Frank A. Early, one of the veteran 
brokers of Chicago, has announced his 
candidacy for the presidency of the 
Amalgamated and Concatenated Order 
of Grand Fathers to succeed the peri- 
ennial Thomas E. Gallagher. Mr. 
Early’s new plank in his platform is a 
boy, son of Dwight H. Early, son of 
Francis Early. He claims distinction 
over Mr. Gallagher because his grand- 
children are all boys while Mr. Galla- 
gher’s are chiefly girls. 


Albert O. Case died last week in 
Toledo, O. He was a brother of 
United States Manager C. L. Case of 
the London Assurance. Albert Case 
at one time was in the local business 
at Minneapolis. He retired from 
active work some years ago on account 
of ill health. 

Fred H. Simons, Illinois state agent 
of the Pennsylvania Fire, is passing 
around the cigars and smiling broadly 
this week. It’s a boy, and will be 
known as Fred, Jr. 

The western advisory committee of 
the National Board in charge of the 
conservation work has started to pub- 


Secretary James F. Joseph is in charge 
of the editorial work. The object of 
the bulletin is to keep important in- 
formation before the inspectors and all 
interested in this important field. 


The funeral of J. C. Reilly, manager 
of the Grand Rapids, Mich., office of 
the Western Adjustment was held in 
Milwaukee Tuesday. Mr. Reilly lost 
his life on the steamer “City of Muske- 
gon” at the entrance of Muskegon har- 
bor when the vessel was endeavoring 
to enter the harbor and crashed against 
the wall. He was formerly an adjuster 
in Milwaukee and his vacation ended 
Sunday week. He remained over, 
however, a day to have some dental 
work done and took the ill-fated boat. 
He was about 39 years old and had 
been with the Western Adjustment for 
four years. He was regarded as an 
exceptionally good adjuster. His body 
was found 8 miles down the lake sev- 
eral days after the disaster. 

Mr. Reilly was born in Milwaukee 
38 years ago and upon his graduation 
from Marquette College he entered the 
employ of the T. E. Brennan Co., at 
Milwaukee, adjuster for the insured. 
For twelve years he served as secre- 
tary of the Brennan company, resigning 
Jan. 1, 1916, to accept a position with 
the Western Adjustment at Chicago. 
Later he was promoted to branch 
manager for the western Michigan 
district, with headquarters at Grand 
Rapids. 

Mrs. Reilly, who went to Milwaukee 
two weeks before to visit relatives, in- 
tended to make the return trip with 
her husband, and escaped his fate only 
by reason of the fact that at his sug- 
gestion she proceeded to Winnetka, 
Ill., to visit friends for a few days 
longer. 


The supreme council of Scottish Rite 
Masons, sitting in Washington, D. C., 
has nominated Francis M. Pond of 





the extent of his courage. 





PERSONAL SIDE OF THE BUSINESS 








the Fidelity-Phenix, to receive the 
honorary 33d degree. Mr. Pond is one 
of the few insurance men in the coun- 
try to be so honored. He has been 
located in Omaha for the past sixteen 
years, prior to which he was in the 
Chicago office of the old Phenix of 
Brooklyn, a total service of more than 
31 years. 


W. G. Shipe, special agent of the 
New Hampshire, is glad to be back 
in his familiar haunts in Kansas City 
again. He was recently called to the 
home office of the company and in re- 
turning made a visit to several eastern 
cities, accompanied by his wife. On 
the way a stop was made in Marshall, 
Ill., Mr. Shipe’s home town. In mak- 
ing the trip from Marshall to St. Louis, 
their train was wrecked owing to the 
rails spreading and the car in which 
he and Mrs. Shipe were traveling was 
turned completely over. No one in 
the car was any worse for the inci- 
dent other than suffering a severe shak- 
ing up. It was necessary for Mr. Shipe 
to pull friend wife through the roof 
of the car in order to extricate her 
from the debris. The personal effects 
of those in the car were lost for some 
time, but finally recovered. Nearly all 
of the baggage was demolished. 

The city of St. Joseph, Mo., is for- 
tunate in having a live wire for in- 
spector of its fire prevention bureau in 
Joseph McBeth, well known to all the 
insurance agents in St. Joseph. Mr. 
McBeth’s success in administering the 
fire prevention laws of St. Joseph has 
been so marked as to attract attention 
of fire control leaders over the coun- 
try. The ordinance which he had 
passed by the city council several years 
ago regulating the storage of gasoline 
is considered at very good one and its 
inforcement has undoubtedly saved 
many losses in St. Joseph. About a 
year ago Mr. McBeth sent a copy of 
the chimney sweep ordinance of St. 
Joseph to “Fire Protection” and it was 
published in full in that magazine with 
the result that for six months after- 
ward the idea of the official city chim- 
ney sweep was recommended by many in- 
surance journals and fire marshals over 
the country. In addition to his work with 
the fire prevention laws, Mr. McBeth has 
been active in interesting the citizens 
and school children in fire prevention 
and fire protection. He is doing an ex- 
cellent work, but is somewhat handi- 
capped by lack of sufficient funds to 
maintain his office. 


Raynolds Barnum of Brown, 
& Barnum, local agents at Kansas 
City, Mo., is convinced that the auto- 
mobile theft situation at Kansas City 
is most deplorable. He has_ been 
stirred to action, and gives it as his 
opinion that something radical should 
be done in order to curb the thefts 
that are occurring daily. Last week 
Mrs. Barnum motored down town and 
stopped at a department store to make 
a few purchases. When she came out 
the Barnum family automobile was 
gone and has not been recovered. In 
telling of the incident Mr. Barnum em- 
phasizes the fact that the car was not 
a fliver. 


Mann 


President E. T. Tanner of the Fire 
Underwriters Association of the 
Northwest announces his standing 
committees for the year. There are 
two notable changes. Assistant Man- 
ager A. R. Monroe retires as chairman 
of the library committee, he desiring 
not to serve longer Vice-President R. 
B. Ives of the Aetna is appointed in 
his stead. W. R. Townley of the West- 
ern and British America, who has been 
chairman of the scholarship committee 
since it was established, desired to be 
relieved and C. Hosmer of the 





Omaha, state agent for Nebraska for 





Phoenix of Hartford is appointed 
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chairman in his place. Associated with 












Mr. Ives on. the library committee are 
W. C. Beorn of the Hartford, T. M. 
Hogan of the Dubuque, R. A. Buck- 
man of the Royal, and H. H. Glidden 
of the Chicago Board. Mr. Hosmer’s 
associates on the scholarship commit- 
tee are: W. R. Townley, W. E. Miller 
of Marsh & McLennan; W. H. Merrill 
of the Underwriters Laboratory; and 
J. A. Bawden of the American in In- 
diana. 

The finance committee consists of C. 
H. Coates, National Liberty, chairman; 
F. T. McOmber, of Ann Arbor, Mich., 
Springfield F. & M., and Superintend- 
ent H. E. Boning of the Milwaukee 
Mechanics, 


GIGANTIC FUSION 
IS TALK OF THE DAY 


(CONTINUED FROM PAGE 3) 


is no reason for great surprise, in view 
of the excessive activity along merger 
lines which has characterized the British 
market for some time past. Insurance 
shares have proved one of the most satis- 
factory investments in Great Britain for 
a considerable time. The British under- 
writers, accustomed to deal with world 
problems, see the possibilities of the 
present industrial and commercial situa- 
tion, perhaps as clearly as anybody does. 
They foresee a great fight for world bus- 
iness. They believe the battle will be to 
the strong, and they have been combin- 
ing their institutions into strong ones at 
a rate which has kept the rest of the 
world guessing. 


Will Remain Unchanged 


In addition to the fact already an- 
nounced that the two interested corpora- 
tions are to be continued as separate en- 
tities, it is stated that the head office 
managements and the boards of directors 
of both the Royal and the Liverpool & 
London & Globe, as now constituted, will 
remain practically unchanged. 

Agents of the two companies and their 
subsidiaries on this side the water were 
greatly exercised when the first an- 
nouncement of the arrangement appeared, 
but now that particulars of the deal 
have been made clear, and above all, as- 
surance given that each of the offices 
would continue to operate as in the past, 
they are not only satisfied but feel that 
the combination gives them added power 
and heartily approve it. 





































Benefit of Common Ownership 


Speculation continues as to what mo- 
tives primarily induced the arrangement. 
General opinion holds that the dominat- 
ing fact was the assurance that by a 
common ownership stock of the corpora- 
tions will be greatly enhanced in value, 
and that each company would be able to 
pursue a policy of even greater expan- 
sion than had been attempted hitherto. 
The shareholders of the L. & L. & G. are 
particularly fortunate, getting increased 
shares of the Royal and a liberal cash 
bonus for the present stock. A short 
time ago the L. & L. & G. declared a 
stock dividend of 100 percent. No won- 
der insurance shares are a popular form 
of investment on the other side, and is- 
sues of well-known offices are quickly 
bought up. 


Loudon Stirred Things Up 


When on Jan. 1 Hugh R. Loudon suc- 
ceeded Henry W. Eaton as United States 
manager of the Liverpool & London & 
Globe, and president of its subsidiary, 
the Star Fire, it was understood that the 
move foreshadowed a more progressive 
business getting policy for the compa- 
nies here. Mr. Loudon is a man in his 
early forties, a skilled underwriter of 
broad experience and one holding twen- 
tieth-century ideas. Calling to his aid a 
staff of young men of initiative and 
force he has been doing things in the 
past ten months and is steadily driving 
forward. 

The company is erecting a new head- 
quarters building at Newark, New Jersey, 
which it plans to share with the Globe 
Indemnity, one of its allied corpora- 
tions, and when the structure is com- 
pleted its facilities for handling business 
existing. 








Admitted to Bureau Membership 


The Knickerbocker of New York, 
American Equitable of New York and 
Manufacturers of Chicago represented in 
the west by the Central Fire Office have 











een admitted to membership in the 
Western Insurance Bureau. 
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on a Big Premium 

Payable Every Year 
Means a Big Income 
for the Local Agent 

















This is the first of a series of 
advertisements to be published in 
The National Underwriter by the 
National Association of Live Stock 
Insurance Companies. 


yet 


N measuring one Line of insurance as 
against another there are several things 


that the local agent should take into con- 
sideration. 


Not the least of these are the size of the 
premiums and the frequency with which re- 
newals come. 


In measuring live stock insurance here are 


the facts: 


Premiums on a single animal range from 


$1.60 to $7,000.00. 


Premiums on herds range from $20.00 to 


$10,000.00. 


Average premium on one member company 


last year, $59.61. 


Most policies are for one year so that re- 
newal commissions come in every year. There 
is no three or five year business which defers 


Renewal commissions are at the same rate as 
initial commissions. 


renewals commissions for three or five years. 


As live stock values 


constantly increase and as live stock owners 
constantly increase their holdings, renewal 
commissions on live stock insurance are al- 
most invariably larger than initial com- 


missions. 


It will pay local agents to investigate this 


field of live stock insurance. 


It holds great 


possibilities. 


For further information address 


National Association of Live Stock Insurance 
Companies of America 


Indianapolis 


Pythian Building 


Indiana 


Member Companies 


American Live Stock Insurance Co. 


Omaha, Nebraska 


Capital Live Stock Insurance Co. 
Topeka, Kansas 
Underwriting Office, Chicago 
Central Live Stock Insurance Co. 
Kankakee, Illinois 


Farmers Live Stock Insurance Co. 
Des Moines, Iowa 


Hartford Fire Insurance Co. 
Live Stock Department 


Chicago, Illinois 








Iowa State Live Stock Ins. Co. 
Des Moines, Iowa 


Kaskaskia Live Stock Ins. Co. 
Shelbyville, Illinois 


National Live Stock Ins. Co. 
Des Moines, Iowa 


Nebraska Live Stock Ins. Co. 
Omaha, Nebraska 


Standard Live Stock Ins. Co. 


Indianapolis, Indiana 


Western Live Stock Ins. Co. 
Peoria, I\linois. 
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“Unexcelled Service to Agents and to Policyholders Alike’’ 















ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 
NEW YORK 


Cash Capital, $6,000,000.00 


Organized 1853 





Riot and Civil Commotion Cover 
Full Protection Against Loss from 
Riot—Insurrection—Civil Commotion 
Including Strike—Explosion 





Fire and Allied Branches of Insurance 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Ex- 
plosion, Hail, Marine (Inland and Ocean), Parcel Post, Profits and Com- 
missions, Registered Mail, Rents, Rental Values, Riot and Civil Commotion, 
=, gy Leakage, Tourists’ Baggage, Use and Occupancy, Windstorm, Full 
War Cover. 


STRENGTH REPUTATION SERVICE 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office’ in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Fulldetailsconcerning the “‘service” and references FURNISHED 
UPON APPLICATION. 
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H. S. BASSETT 
Secretary 


9H. M. BARFIELD 


President 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders . .. . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 











OHIO AND MICHIGAN AGENTS WANTED! 
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RAILROADS SEEKING COVERAGE 


Anticipating the early return of the 
railways of the country to the manage- 
ment of their owners, a number of rail- 
way men have addressed the fire insur- 
ance companies upon the subject of 
proper indemnity. The latter have ad- 
vised that when schedules are sub- 
mitted they would be very glad to go 
over them and perhaps name figures 
for which the liability would be as- 
sumed. 

It is generally understood that the 
physical properties of the railways have 
greatly deteriorated during the period 
in which the systems have been under 
Government control, and that a great 
many improvements would have to be 
effected before the roads were in any- 
thing like as good shape as they were 
when commandeered by the Federal 
authorities. 

Believing that it would be a long 
time before the railroads were desir- 
able’ fire insurance risks, the North 
British & Mercantile and its subsidiary, 
the Pennsylvania Fire, withdrew from 
the Western Railway Syndicate. The 
Pennsylvania surrendered its member- 
ship in the Western Syndicate in Aug- 
-ust last, so that the North British 
group is now definitely out of the rail- 
way business, its management appar- 
ently considering the future of that 
class none too alluring. 

On the other hand, the Aetna and 
the North America have joined the 
western organization, evidencing thereby 
the willingness of their respective offi- 
cers to take a chance on the business. 

* * 


NEW HAZARD ON WHISKEY 

Reports of numerous thefts of 
whiskey from bonded warehouses have 
brought fire underwriters doing a 
whiskey business face to face with a 
moral hazard where heretofore none 
has been regarded as existing. Since 
the advent of prohibition thefts of this 
character have been so numerous that 
the National Association of Distillers 
and Wholesale Whiskey Dealers has 
asked the Internal Revenue Bureau to 
furnish night storekeepers for the 
warehouses—something never before 
regarded as necessary. The request 
has not been granted thus far. The 
situation affects insurance interests in 
at least two phases. In the first place, 
warehouses have been regarded as free 
from moral hazard. As one under- 
writer, carrying large lines of whiskey, 
recently was quoted, “The wholesale 
whiskey business is in the hands of 
reputable men, and the moral hazard 
does not enter.” But burglars and 
thieves are notorious for starting fires, 
either accidentally or to cover their 
crimes; and insurance interests are giv- 
ing careful consideration to this phase. 

In the second place, whiskey in bond 
has not been regarded as liable to theft. 
The number and volume of thefts since 
the country became dry, and the bold- 
ness with which warehouses have been 
broken into, have resulted in numerous 
inquiries as to whether whiskey in bond 
is subject to burglary insurance. So 
far as known no burglary policies have 
been written in the western territory, 
but this subject also is being given 
careful consideration. 

* 


INSURE AGENTS’ COMMISSIONS 


Both the Globe & Rutgers and the 
London Lloyds issue covers and have 
for years, insuring local agents against 
loss of contingent commissions. After 
an agent has had a profitable ten 
months and has earned a good con- 
tingent he frequently becomes anxious 
lest this be lost to him through excess 
fires in the remaining sixty days. To 
ease his mind upon the score the Globe 
& Rutgers ‘will insure the year’s con- 
tingent for an 18 percent premium, 
where two companies are in the agency, 





or for 15 percént if the number rep- 


VIEWED FROM NEW YORK 


By G. A. WATSON 





resented be three or more. No reduc- 
tion from these figures is allowed, the 
company holding that an agent may 
stand a better chance of recovering lost 
ground if two months must elapse be- 
fore the expiration of the contract pe- 
riod, than if its termination be but 
three days off. <A great deal of insur- 
ance of this character is carried. 

Occasionally, too, a company official 
or department manager will protect 
himself in the same way. 


‘OK OK OK 
TORNADO WRITINGS IN EAST 


While the great field for tornado 
insurance is in the west, not a little 
of the business is now being written 
in the east, a number of banking in- 
stitutions and building and loan asso- 
ciations in New Jersey, for example, 
requiring that all properties upon 
which they hold mortgages be pro- 
tected with this form of indemnity as 
well as by fire insurance. Attorneys 
handling trust funds, and investing to 
any considerable degree in real estate 
loans, are proper and profitable sub- 
jects for soliciting tornado insurance. 
Many of them do not realize that a 
fire policy does not extend its pro- 
tection to cover loss by windstorm, 
and could easily be persuaded to com- 
pel their clients to secure this added 
form of insurance, increasing greatly 
thereby the security of their loans, and 
obviating all chance of censure from 
principals in the event of the prop- 
erty’s destruction. 

* * * 
DUST HAZARD EMPHASIZED 


An instructive talk upon the dust ex- 
plosion hazard in flour mills was given 
before a gathering of architects, grain 
merchants and fire underwriters in the 
Board room of the New York Pro- 
duce Exchange by Dr. H. H. Brown, 
of the division of chemistry, depart- 
ment of agriculture, some days ago. To 
emphasize the explosive nature of dust 
Dr. Brown threw a small handful into 
the air, applying thereto a lighted 
match. Instantly the particles blew 
up, creating a flame twenty feet high. 
The speaker emphasized the need for 
keeping the mills free of dust, advocat- 
ing for that purpose the erection of 
blower rooms where dust would be 
disposed of safely. He further said 
that mills of solid construction were 
more dangerous than those of greater 
flexibility and suggested it would be 
possible to erect buildings, certain walls 
of which might be blown out without 
causing the complete collapse of the 
structure. After leaving New York, 
Dr. Brown planned to address inter- 
ested groups at Boston, Buffalo, To- 
ledo, Cincinnati, Louisville, Indianap- 
olis, Chicago and elsewhere, the depart- 
ment of agriculture being greatly con- 
cerned in reducing the explosion haz- 
ard in milling properties, primarily with 
a view to saving life and secondly, to 
avoid the waste of grain products. 


MORAL HAZARD STILL PRESENT 


Moral hazard has not been given so 
very much thought by most underwrit- 
ers during the last year or two, but as 
a result of a careful study of his com- 
pany’s figures, an underwriter for one 
of the big eastern companies, said the 
other day that in passing on lines of- 
fered on billiard halls, restaurants, soft 
drink parlors and cigar stores, consid- 
eration must still be given to the moral 
aspects of the risk. While conditions 
generally are improved this underwriter 
said that there were still many suspici- 
ous fires occurring in risks of this char- 
acter, due principally, he believes, to 
the character of the men owning busi- 
nesses of this kind. : 

Particular caution must be exercised. 
he said, in accepting business on risks 
being used for the sale of soft drinks. 
Many such establishments were starte 
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that there would be a big demand for 
soft drinks, and in a number of cases 
considerable money was spent in fur- 
nishing modern soft drink establish- 
ments. It is now found that the big 
expense and high rent is not justified 
by the moderate amount of business 
done, and many owners are finding 
themselves with a bad investment on 
their hands. The experience shows, 
this underwriter says, that on the av- 
erage the men running billiard rooms, 
restaurants, cigar stores, combination 
pool rooms and cigar stores and soft 
drink establishments, do not have the 
same moral responsibility that is found 
in the average business man, and that 
even in prosperous times risks of this 
character must be passed upon care- 
fully. 
* ek x 
DANCE HALLS BETTER RISKS 


A number of underwriters have re- 
marked recently that since July 1, 
dance halls in all parts of the country 
seem to be doing a much better busi- 
ness and as a result risks of this kind 
are much more desirable from a fire 
insurance standpoint. In the old days 
dance halls were often “white ele- 
phants.” Big buildings were built at 
great cost, only to do a meager busi- 
ness and it was necessary for com- 
panies to keep a close eye on these 
big barn like structures that were un- 
occupied half of the time. Since the 
first of July there has been a decided 
change and dance halls seem to be 
enjoying a greatly increased patronage. 
Even in the smaller towns the same 
results are shown and in many local- 
ities new buildings are being put up. 
There are few buildings to be found 
idle today that can be used for dancing 
purposes. 


BATTLE ROYAL WILL 
FOLLOW BRITISH DEAL 


(CONTINUED FROM PAGE 3) 
since they secured a foothold. In the 
disastrous conflagrations they have met 
their demands promptly and liberally. 
They have stood for good practices and 
solidity. The English companies there- 
fore have always been in high favor 
in this country. They have been needed 
in carrying the liability of the rapidly 
growing cities. 

Within recent years the large American 
companies have been growing by leaps 
and bounds. They too have acquired 
fleets and are no longer content to be 
confined within the bounds of their own 
country. During the war plans were 
formulated to extend their operations to 
other lands. United States companies 
are now getting a good foothold in the 
West Indies and will soon be known in 
South America. An organization was 
formed to investigate conditions and pre- 
pare to write business beyond the seas. 
As American shipping and banking is 
to follow the American flag, so American 
insurance companies intend to take their 
part in the trade of the world. Here 
of course they come into sharp competi- 
tion with the big English institutions. 


Will Be a Battle Royal 


The Royal-Liverpool & London & Globe 
deal will undoubtedly stimulate Ameri- 
can companies to strengthen their own 
position and prepare with zeal to par- 
ticipate successfully in the world’s mar- 
ket and gain a foothold in foreign lands. 
It would not be surprising to see other 
big British interests get into a closer 
community of interest as have the Royal 
and Liverpool & London & Globe. There 
may be a still further tendency in this 
direction in the United States. 

Since the big English deal was made 
public perhaps every underwriter has 
recalled Henry Evans’ prediction that in 
due season the fire underwriting of this 
country would be in the hands of 25 
companies or company groups. It would 
Seem that Mr. Evans is a prophet. 

Some of the prominent American com- 
pany groups are already taking steps to 
promote more effectively in the field over 
here the slogan “America to the fore.” 
It will be heard out where the business 


* getting is done. 


Department managers of the Firemen’s 
Fund held their fall meeting in New 
York Same days ago. President J. B. 
Levinson was in attendance from the 
home office. 





THIS OWNER CARRIES .. 
—___ LIVESTOCK INSURANCE 


AN IMPORTANT MESSAGE TO ALL CLASSES OF 
INSURANCE AGENTS: 


To bamboozle oneself into the erroneous belief 
that Success awaits you - without constant per- 
a7 “<< j sonal effort - ie a rank injustice to yourself. The 
ma | lex Z' Insurance Agent may thank "his lucky stars" that the 
= fly =< measure of his success does not depend upon the dictates of 
others = but is solely dependent upon himself and his own ef- 








forts and deeds. 
Are YOU perfectly satisfied with your present income? 


Do YOU find that you can make both ends meet, and lay aside even 2 small 
amount for the urcertain future? If you .sit idly by, and worry about the 
wherewith to provide for your “daily bread", you are simply incapacitating 
yourself - even to take care of your usual duties, although these may be 
but few. 


There are not so many men in this life, who take advantage of the innumer- 
able wide-open opportunities, and the result is - such men find they must 
continue to strive on year-efter-year, never to realize much success. 


When the truth is known, if you will please indulge us, the majority of 
Insurance Agents make their business a haphazard, hit-or-mise profession. 
If they happen to stumble into some business, or have a few expiratiorns, or 
have certain personal friends, they take on a small allotment of the busi- 
ness, but there are very few of them who work on 4 100% energy basis, or 
even the half of that. 


j , tly limited - some 
There are certain lines of insurance where you are grea 
of which lines offer but very few NEW geht eigen Miami vig sof ter es © Siig 

a horoughly canvasses for many years past. a 

citumeen in auch ithe or if YOU are interested in gg more money, ios 
please ponder over what we here have to say, arid then_get_into speedy_action. 
It is our desire to point out to you one of the most lucrative avenues of 
ADDED INCOME TO YOU, and a source of revenue which will in no way disrupt. 
your present pursuits. 


In every district in the country - in YOUR district, situated everywhere 

you turn - are owners and raisers of LIVESTOCK. Just think of this: 

In the United States, there are 21,563,000 Horses - 67,370,000 Cattle «= 
73,375,000 Hogs = and 48,900,000 Sheep. These animals have an approximate : 
value of $8,456,869,000. ONLY ABOUT 3% OF THE INSURABLE VALUE -'IS COVERET 


If but 3% of the Livestock of the country is insured, it surely stands to 
reason that this field of insurance work offers GREAT PROMISE, as a BIG 
INCOME PRODUCER, and that the prospects are situated all around you, no 
matter where you may be. 


A Livestock Insurance Agent has no limitation of income. His income is 
only measured by the amount of effort and energy he puts into his work. The 
percentage of Commission is the largest - and the tosh fe amounts are 
enormous. The average Commission on common livestock is 74.00 per head, 
but many owners have hundreds of animals, and most of the premiums are 
annual. There are, of course, Fancy Stock and Pedigreed Animals, which 

are valued at thousands of dollars. On this class of business, the pre- 
miums are exceedingly large. 


How many Livestock prospects can you find in your immediate district - THINK? 
Now, each one of them, with but few exceptions, can easily be converted 
into a fair size commission for you. YOU should be the man to get this 
business, especially in your district. “WHY NOT START RIGHT NOW? 





We want both kinds of agents - the Exclusive Agent who will make nil 

our business his exclusive business, and the Sideline Agent, Sige , 
who will operate our line in conjunction with the work he <7 =a 
now already is doing. 4 iy Se = 












We offer you the most liberal and best proposi- _< 
tion obtainable from any livestock insurance = 
company = the unrestricted right of doing —<<“== 
business with any and all prospects in =a 
fourteen states. 





| 





Dr. Gaius W. Hubbard, <a \ al 
Underwriting Manager. THE CaPITAL LIVESTOCK INSURANCE COMPANY, 
Insurance Exchange - Chicago, Illinois. 
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THE AUTOMOBILE™ | 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


: Monn WARM Ecage 
WIND 
RENTS f LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
Hie, SUMS EAA 
FLOATERS LEASEHOLD NLAND TRANSPORTATION 


I 
REGISTERED MAIL 


Affiliated with 
AZTNA LIFE INSURANCE CO. 
ALTNA CASUALTY & SURETY CO. 
































GEORGE M. LOVEJOY, Vice-President JOHN 
THOMAS C. TEMPLE, Secretary GE 

HENRY P. WHITMAN, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary 


Surplus to Policyholders . . . . . . $10,506,412 
Total Losses Paid ..... + « « 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves ....-- + ~ « $7,601,014 

Reserve for Outstanding Losses and all 
other Liabilities . ..... +.» 1,598,770 
7,506,412 


A Net Surplus ....- + 2 ee ee @ « 
Total Assets . . . . ~ $19,706,197, 


~~ 


PHENIX 











] e in Chicago, Cook County ant the Somaes Motropelinn pte. 
NSPECTIONS Freie insets re eect lade before they scewr” Vibe wader 
signed selis this talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel te all e Officials, Legislative and Municipal 
Committees and all those who formulate insurance laws designed for the 
20 yeara in this field. —Dixit et Fecit— C W 
Office with Knight, Smith & Co. « e 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 














x« WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 
Agents ted in Michig 

1554 Penobscot Bldg. : : : : 


CAPITAL $1,000,000 





Detroit, Mich. 














NATIONAL INSPECTION CO. 
INSPECTION OF HEAVY RISKS 


J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 

















Compensation and Liability Underwriter desires a posi- 
tion where advancement is possible for energy and 
ability, with a company or large agency who has need 
of a man of wide experience of over twenty years in 
these lines of Insurance. Have held positions of Under- 
writing, Agency, and Accident Prevention Manager- 
ships and understands the rating schedules. First class 
refs. A—Care Nat'l Underwriter, 95 William St., N.Y. 


OFFICE SUPPLIES 


FOR INSURANCE AGENCIES 
“Everything for the Insurance Man” | 
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COOK COUNTY FIELD CLUB 


At a regular meeting of the executive 
committee of the Cook County Field 
Club held on Monday, it was decided 
to commence the conservation inspec- 
tion work along the lines adopted by 
the state conservation association. Each 
member of the Cook County Field Club 
will be alloted a certain district in 
which there are located undesirable 
risks for inspection. 


NORTH BRITISH CONFERENCE 


Field men operating in Western Union 
territory for the North British, Penn- 
sylvania, Commonwealth, and Mercan- 
tile of New York are in Chicago this 
week for a conference with United 
States Manager Cecil Shallcross, and 
Messrs. Case, Pains, Barbour, Davis, 
Grier, Stabler, Gunn, and Thommason 
from the home office in New York. A 
similar conference for field men in the 
middle and New England fields was 
held last month at New York City. It 
is the purpose of these conferences to 
formulate business getting plans for the 
year, to discuss loss ratios and premium 
incomes, and to provide each field man 
with the opportunity of reviewing his 
territory with home office officials. The 
conference which began on Wednesday 
will close Friday. 3 


HAIL INSURANCE MEETING 


The Hail Insurance Association will 
hold a meeting in Chicago, Nov. 20, 
being the annual gathering. The ex- 
ecutive committee will meet the day 
before. The hail underwriters have 
had a fairly good year and a few 
changes are anticipated. 


* * 
NUMBER OF FIRES SMALLER 


An adjuster said the other day that 
owing to the great decrease in moral 
hazard because of the high values the 
number of losses have been reduced. 
Adjusters run across but few cases of 
moral hazard, especially in mercantile 
stocks and the like these days. Even 
in the ghetto district of cities closet 
fires during the last two or three years 
have been practically unknown. Most 
of the fires are due to carelessness, 
over-production and not taking suffi- 
cient time to clean up. Many plants 
say they cannot get help to keep the 
premises clean. In almost all lines of 
business people feel they cannot afford 
to burn out. 

| a, ak 
HUNTING FOR OLDER MEN 


An office manager in Chicago re- 
marked the other day that owing to 
the unsatisfactory help situation he 
had concluded to hire older men, es- 
pecially in the accounting department 
and for statistical work. He also said 
that he was getting more satisfactory 
service from the older men in other 
departments. Recently he had occa- 
sion to employ some new accountants 
and advertised in the daily papers for 
men beyond the age of 45. He says 
that when these men are employed 
they are steady, conscientious and are 
not liable to be taken by other com- 
panies. He declares that he has hired 
a number of young men and at the 
time when they became most useful 
they were raided by rival offices, given 
higher salaries and left. He finds that 
at the present time the older men are 
giving far more satisfactory service 
any says that he is not afraid to em- 
ploy men who have reached the mid- 
dle age of life. He contends that the 
help situation as far as the younger 
employes are concerned is more un- 
satisfactory than ever before. 

* * * 
CLEANING UP INSPECTION WORK 


A number of field men have already 
cleaned up their conservation inspec- 
tion work that was allotted to them a 








month or two ago. Under the new 
arrangements this work can be com- 
pleted in a week’s time and many field 
men have decided that it is best to sim- 
ply take a week away from company 
duties and finish up inspection work. 
If this conservation work is not done 
within the next month it will have to 
wait until the spring as roads will soon 
become impassable and weather con- 
ditions unfavorable. It is found that 
elevator owners are not so reluctant 
to allow inspections to be made, and 
that the work can be completed in a 
much shorter time than in former 
years. 
+. 4°24 

WRITING WHISKEY IN RESIDENCES 


A number of companies have recently 
had submitted to them by local agents 
lines on private stocks of whiskey 
stored in residences. This business has 
been readily accepted and written under 
the household furniture form. In fact, 
in order to secure this coverage it is 
only necessary for the assured to re- 
quest additional household furniture 
coverage, the regular form providing 
indemnity for loss of stocks of liquor. 
This business is desirable for the rea- 
son that there is no moral hazard 
attached to it. The man owning a 
whiskey stock is obviously financially 
all right, and is not going to burn out 
to the insurance companies because the 
stock cannot be replaced and is in- 
creasing in value all the time. It is 
quite likely that considerable business 
of this kind could be stirred up by 
agents among certain of their clients. 


SPECULATION IN FARM LANDS 


Special agents of farm writing com- 
panies say that a great many farmers 
are speculating in land these days. In 
all sections of the middle west farm 
land is being sold at fancy prices. 
Many farmers are buying and selling 
at a rapid rate, and a heavy volume of 
sales has caused an inflated valuation 
to be placed upon most of the better 
farms in the Mississippi Valley. From 
an insurance standpoint, it is not felt 
that this condition has brought about 
an added moral hazard, but it is recog- 
nized that if there should be a crop 
failure many farmers would find it 
difficult to meet their obligations. 
Most of the farms are being bought on 
the partial payment plan and at prices 
that will not obtain a few years hence. 
There must be some reduction from 
the figures now being charged and if 
there should be a more or less gen- 
eral crop failure, farm business in 
many sections of the middle west 
would at once become highly undesir- 
able because the farmers would not 
have sufficient funds to carry them 
through the bad season. 

* * Ok 


USING EVERY SPOT OF SPACE 


Insurance offices are crowded to the 
utmost these days for lack of space. 
In nearly every big office there has 
been a growth in business and conse- 
quent increase in number of employes 
and office equipment. Much time is 
being spent by the manager of the 
office in working out plans whereby 
every inch of space can be utilized. 
There has been more shifting about in 
the last few weeks in offices than ever 
before. It is impossible to get extra 
space. Every foot, therefore, has to 
be utilized to the best advantage. In- 
surance offices in the Insurance 
Exchange building at Chicago are 
crowded to the guards. 

* 


CEASE WRITING WHISKEY 


Some of the large companies have 
now ceased writing whiskey altogether 
fearing the result of prohibition. They 
have adopted the policy of playing 
safe and not taking chances. Other 





companies are still writing whiskey im 
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WANTED.—Young lady 22 yearsof 
age, wants position ina Chicago insur- 
anceoffice as Comptometer operator. 
Experienced. Address 50-O, care 
The National Underwriter. 

















SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO, ILLINOIS 


Over Fi Y of Continuous 
Successful Necsuatal’ Operation in Chicago 








Northern 
Insurance Company 


of New York 


STATEMENT DECEMBER 31, 1918 


Assets 0.2.2.0. ceee eens -$2,047,694.68 

Liabilities ............0008 ae 
1 LURRESASC Arcee aaa 

Nee 293,360.10 

793,360.10 


Net Surplus 
Surplus to Policyholders...... 
FIELD MEN 














DELAWARE 


Underwriters Department 


of the 


Westchester Fire Insurance Co. 
New York 


For 
The UNITED STATES and 
CANADA 


THEO L. WILSON 


Manager 


UGO E. — 


Asst. 


Third and Walnut i Philadelphia, Pa. 











bonded warehouses and even covering 
reputable dealers outside. Most of 
these companies insist that a clause be 
inserted in the policy that the price 
per gallon tn case of loss shall not ex- 
ceed $1.25. These companies see no 
moral hazard in writing whiskey in 
bonded warehouses and in the hands 
of high-grade dealers. They are look- 
ing after their old customers, but are 
not taking on any Hew business. 
* * 


SHOULD STRENGTHEN PROTECTION 


During the war period municipalities 
in general allowed their old fire pro- 
tection apparatus to answer all pur- 
poses of fire fighting notwithstanding 
that.it needed to be increased. Water 
mains were not extended and in fact 
the fire fighting equipment remained as 
it was. The departments were under- 
manned. The result is that a number 
of cities at the close of the war found 
their fire fighting facilities in a deteri- 
orated condition which needed imime- 
diate attention. The insurance com- 
panies were very vigilant during the 
war period in getting in touch with 
city authorities and business men’s or- 
ganizations, pointing out the great dan- 
gers owing to weakened fire depart- 
ments and urged the utmost caution. 
Fire losses were held down remarkably 
well. There was extreme caution in 
every direction. 

After the war there was a relaxa- 
tion and less care was exercised. It 
is the feeling among students of fire 
prevention that if this follow up sys- 
tem could be carried and a strong ap- 
peal made to city authorities and busi- 
ness men much could be accomplished 
in peace times. Notwithstanding the 
high prices of materials and equipment 
a number of cities have augmented 
their water supply and greatly im- 
proved their fire fighting facilities. 
Among the cities that have strength- 


ing the last few months are: Indian- 
apolis, Kansas City, Mo.; Des Moines, 
St. Paul, Minneapolis, Duluth, Winona 
and Tulsa, Okla. 


has changed his location to 564 Insur- 
ance Exchange, the phone number being 
Wabash 1875. 

* * * 

Employes in the western department of 
the Millers National Fire have organized 
an indoor baseball team and are seeking 
games with similar teams in other fire 
insurance offices. Ray Paulson is captain 
of the Millers National aggregation. 

* * * 

Foreign Fire Manager Matsomoto of 
the Tokio of Japan has been in this coun- 
try for about four months and this week 
is in Chicago studying industrial and in- 
surance conditions. During his stay in 
the city he had an interview with A. F. 
Dean of the Springfield in order that he 
might get a broader view of Mr. Dean’s 
ideas on rating. 

* *K * 

The local department of the North 
British & Mercantile, now located at 2113 
Insurance Exchange, will be moved 
shortly to 1443 Insurance Exchange, ad- 
joining the western department of the 
Pennsylvania Fire. The Pennsylvania is 
enlarging its space, having added to its 
present quarters the two offices imme- 
diately adjoining one being occupied by 
R. N. Crawford & Co., and the other by 
the supply department of the National 
of Hartford. Crawford & Co. will occupy 
the quarters now held by the local office 
of the North British and the supply de- 
partment of the National will be moved 
to 1313 Insurance Exchange and the Cook 
County and Improved Risk departments 
of the Pennsylvania now at 1313 will 
be moved into the company’s office at 
1437. 


John Dreths, wie 1, been with Wag- 
ner & Glidden as an independent adjuster 
for the past three years, has opened an 
independent office at 2019 Insurance Ex- 
change and will handle the business of 
Pernell-Dudley as well as for other in- 











**Everything for the 
Insurance man” 


THE NATIONAL UNDERWRITER CO, 
1362 INSURANCE EXCHANGE 


CHICAGO 
CINCINNATI. NEW YORK INDIANAPOLIS 





terests. Mr. Dreihs has had a wide ex- 
perience, having been in the Illinois and 
Missouri field for a number of years. 
He is thoroughly trustworthy and fully 
competent to assume his new duties. 


w. & .* 
| Vice-President Charles R. Street of the 
Fidelity-Phenix of Chicago is at the head 
office of his company at New York this 





heen 


week. 








ened their fire fighting apparatus dur- ; 


* * * 
Frank D. Rogers, Chicago adjuster, | 























Uniform Forms Filing Cabinet 
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Ever since the adoption of Uniform Forms there has 
been a consistent and urgent demand from local agents 
for some method of filing which would keep the forms 
in convenient, compact and accessible manner. 


Many suggestions for such a cabinet have been 
offered, none of which has seemed practical. The forms 
vary greatly in length and the difficulty was to arrange 
a method which would take care of these varying lengths 
without leaving a great deal of waste space. 


We believe the Uniform Forms Filing Cabinet illus- 
trated meets every objection, and provides just the cab- 
inet agents have been looking for. 


The cabinet contains 14 shelves. Shelves are slotted 
top and bottom every two inches. Into these slots fit 
metal partitions, so that compartments can be made of 
any desired length, in multiples of two inches. 


Forms are kept in numerical order, the standard 
Uniform Forms order blank furnishing the index to the 
cabinet. Starting at the upper left hand corner, the 
first metal partition is placed to form a compartment to 
fit Form No. 1. Form No. 2 is then taken care of, and 
so on. 


Many of the Uniform Forms are not required by the 
average local agent, but he can adapt the size and 
arrangement of compartments to suit his particular 
needs. If new forms are added, it is a simple matter to 
readjust the compartments. 


The forms are filed sideways, care being taken to 
have the corner on which the Form Number appears on 
the outside. 


One section as illustrated will hold something over 
one-half of the complete set of forms. This we believe 
is sufficient capacity for the average agent. If practically 
a complete set is maintained, two sections will be 
necessary. 


The section illustrated is a photograph of the first 
section made, and shows a drop front. The sliding door 
style is proving more popular, and will be furnished 
unless the drop front style is specified. 


We have anticipated a large sale for this cabinet and 
have therefore made a very low price, based on quantity 
production, of $20.00 a section. The sections are of solid 
oak, and are handsomely finished. 


Place Your Order at Once 








EVERYTHING FOR THE INSURANCE MAN 
———— 
INDIANAPOLIS. 


ASSOCIATED WITH THE NATIONAL UNDERWRITER CO. 
CINCINNATI CHICAGO NEW YORK 


THE ROUGH NOTES COMPANY 
INDIANAPOLIS 


Please send me at OnCe.......sececescees of your “Uniform Forms 
Filing Cabinet” for which I agree to pay $20.00 each, F. O. B. Factory. 
Send me—sliding door—drop front style. 
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THE FIELD 








CHAMBERLIN LEAVING FIELD 





Minnesota State Agent of Commercial 
Union Will Go Into Local Busi- 
ness in California 





William O. Chamberlin of Minne- 
apolis has resigned as Minnesota state 
agent of the Commercial Union and 
affiliated companies and will join his 
son, Don O. Chamberlin, in the local 
agency of Chamberlin & Hefkermeyer 
at San Diego, Cal. 

Mr. Chamberlin has been in the field 
in Minnesota for the past 33 years. He 
commenced his insurance career in 
1875 with the committee of coopera- 
tion of the National Board in Chicago. 
Ten years later he was sent into the 
Minnesota field for the Niagara and 
joined the Commercial Union in 1902. 

Mr. Chamberlin has been a strong 
figure in the northwest. He is one oi 
the most widely known field men in 
Western Union territory. He has been 
prominent at all field gatherings and 
was always in evidence at the meet- 
ings of the Northwest Association of 
which he was at one time vice-presi- 
dent. He was always able to furnish 
unique a at field men’s 
gatherings. . Chamberlin has held 
every Office 4 the Minnesota State 
Board of Fire Underwriters and the 
Minnesota Pond of the Blue Goose 
and is one of the active figures in 
the Minn-Dako-Wis-tribe. 

Mr. Chamberlin is familiarly and 
affectionately known as “Uncle Bill” 
in the territory in which he traveled. 
He took a great interest in the young 
men traveling in the field and has 
helped many along the way to success. 
He was the first insurance man to give 
fire prevention addresses to school 


time in this work and seemed to be 
peculiarly adapted to it. He is a mem- 
ber of the Life Members Society of 
the Northwest Association. 


C. F. Rupprecht 


C. F. Rupprecht of Chicago has been 
appointed special agent of the Tokio 
to assist Superintendent of Agencies 
Harvey W. Murray in the western ter- 
ritory. Mr. Rupprecht has resigned as 
one of the engineers for Marsh & Mc- 
Lennan in Chicago to take his new 
position. He has had a fine training. 
He was formerly associated with the 
western department of the Hartford as 
an examiner and then was a rater for 
the Illinois Inspection Bureau. 


F, J. Hirsch 


F. J. Hirsch has been appointed 
special agent of the Fidelity-Phenix 
and will probably travel in Illinois, al- 
though his field has not been definitely 
decided upon. For the past two years 
he has been an examiner in the west- 
ern department of the Pennsylvania, 
and for a number of years prior to 
that connection was an examiner for 
the North British in both the old 
Western department at Chicago and in 
New York. 








Verner Kline 


Verner Kline, who has been special 
agent for the Niagara in Kentucky and 
Tennessee for a number of years, has 
been appointed superintendent of agents 
at the home office. Most of his time 
for the present will be devoted to the 
special underwriting interest in the 
southern field. 


O. W. Linde 





cial agent of the Colonial Fire Under- 
writers and Mechanics. & Traders in 
West Virginia to assist State Agent 
Hewitt. He comes from the home of- 
fice of the National. He will make his 
headquarters at Charleston. 


D. A. Keller 


D. A. Keller, special agent of the 
Underwriters Service Association of 
Chicago, has gone with the North Brit- 
ish and allied companies as supervisor 
of their sprinklered business in In- 
diana and Michigan. He will make his 
headquarters in Detroit. 


C. W. Kimmel 


C. W. Kimmel of Cleveland, who 
has been state agent in Ohio for the 
Camden Fire and Eastern Underwrit- 
ers, has resigned to become state agent 
in Ohio, Michigan and Indiana for the 
Netherlands and American Merchant 
Marine. He will continue to make his 
headquarters at Cleveland. Mr. Kim- 
mel has been in the Ohio field for a 
number of years and has made a good 
record. 











William Van Iderstine 


William Van Iderstine, for. several 
years past Western Pennsylvania spe- 
cial agent for the St. Paul Fire & 
Marine, will travel the same: field for 
the Northern of London. He will con- 
tinue to make headquarters at Pitts- 
burgh. 


GRAIN DUST MENACE 
EXPLAINED BY EXPERT 


(CONTINUED FROM PAGE 5) 


constituting a menace as, at any time, 
it may be suddenly thrown into com- 
motion by an explosion in another part 
of the plant. The remedy, Dr. Brown 
pointed out, is clean mills and ele- 
vators and he emphasized the impor- 








children. He has spent a great deal of 


O. W. Linde has been appointed spe- 


lishments equipped with devices, such 
as may be had, for carrying off and 
disposing of the dust, especially at the 
heads of legs where grain passes 
through chutes and falls into the bins, 
thereby filling the air with dust. 


May Be Used in Field 


To those grain dealers who might 
object to the loss in weight to which 
they would be subjected by the re- 
moval of the dust he said that the dust 
may be made into concentrated feed 
for cattle and sold for a profit. Also, 
the better conditions in such a plant 
will effect better working conditions for 
employes, thereby increasing their effi- 
ciency and contentment. Ordinary 
ventilation is not enough to clear the 
air, he said, but mechanical! devices 
must be used, whereby the dust is 
drawn away and disposed of. 

His lecture was illustrated with two 
reels of moving picture film, totaling 
about 1,000 feet. The first reel showed 
laboratory tests and the second showed 
the ruins of a number of large. mills 
and elevators which had been destroyed 
by explosions. Dr. Brown also gave a 
number of actual demonstrations, show- 
ing the extreme explosiveness of dust. 
He invited questions and a number of 
additional points were thus developed. 
Wood dust, cotton lint in gins and cork 
dust, he said, are also very explosive. 
“In fact,” he said, “all dust, mixed in 
the right proportions with air, is ex- 
plosive.” The lecture was hightly in- 
structive and was thoroughly appre- 
ciated by the field men present. This 
meeting took the place of the regular 
monthly meeting of the Indiana Blue 
Goose. 


Gets Out New Capital Issues 


London advices say that the Victory 
of that city is putting out its capital 
issue of £500,000 under the _ aus- 
pices of the Essex Union. The United 
British is putting out an issue of £200,000 
shares under the auspices of the Motor 





tance of having grain handling estab- 
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JULY 1, 1919 


Reserve for Contingencies ... 
Reserve for all other Claims 
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Reserve for Taxes ........... 
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OTHO E. LANE, President 


BERNARD M. CULVER, Vice-President 


HENRY J. ZECHLIN, Assistant Secretary 


MYLES WALSH, - bas 
WILLIAM L. STEELE, Vice-President J. G. MACONACHY, 9 ies 
CHARLES A. LUNG, Secretary J. H. MACFARLANE, = ” 


NIAGARA 


Fire Insurance Company 


} ESTABLISHED 1850 


123 William Street, NEW YORK 


Canadian Department 
W. E. Findlay, Manager 


22 St. John Street, Montreal, P. Q., Canada 


Boston Department 
Rice & Whitney, Managers 


71 Kilby Street, Boston, Massachusetts 


Pacific Coast Department 
Edwin Parrish, Manager 


334 Pine Street, San Francisco, California 


Atlantic Marine Department 
Wm. H. McGee & Co., Gen’l Agents 


15 William Street, New York City 


Newark Department 
Lyon & Lyon, Managers 


Niagara Building, Newark, New Jersey 


Pacific Marine Department 
Thomas S. Deering, Manager 


314 California Street, San Francisco, Cal. 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OF: 
The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 
All of Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus - - - $ 733,329 
Combined Assets - - 3,179,184 | Combined Surplus to Policyholders 1,633,329 
HENRY WACHTER, Manager . 218 Fourth Ave., PITTSBURGH, PA. 
Illinois General Agents for Wisconsin 
ey eae 








THE LIVERPOOL & LONDON & GLOBE 
Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 


supervision of State Insurance Department. 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 











Unusual opportunity for aggressive and ambitious young 
insurance man as Office Manager of one of the largest 
local and general agencies in Indiana, writing all lines 
except Life. Knowledge of Fire and all Automobile lines 
essential. Must have ability to relieve General Manager 
of detail, handle solicitors.and clients and solicit and close 
prospects. Address 44-1, Care The National Underwriter. 











PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 








The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company ices indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 





being: created each week a fairly good 
sized amount of new business in various 
parts of the state that is adding to the 
premium income. New lines of use and 
occupancy insurance are being written. 
A fair volume of strike insurance has 
been sold. Automobile insurance pre- 
miums will set a new record in the state 
this. year. There are 80,000 cars being 
driven by individual owners in Detroit 
alone. The unusually prosperous condi- 
tion of the state is resulting in steady 
natural increase in business that will 
more than offset the loss of some of the 
so-called war business that is now going 
off the books. Unquestionably Michigan 
premiums will show a gain for 1919. 


Gasoline Causes Fire 











Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 
_ WM.L. DICKELMAN HENRY J, WOESSNER HAROLD J. BARBOUR , 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


U. i 
Insurance a General Agents w ety Excess Lines Telephone V Wabash 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Blidg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where-not represented 
Telephone, Cherry 5154 


Prompt Service 














An unusual fire last week at Nebo, II1., 
again calls attention to the serious char- 
acter of the gasoline hazard. A motor 
driven tank of the Standard Oil Com- 
pany was backed up to the curb at a 
' filling station, filling the underground 
| tank by means of five-gallon buckets. 
While one was being emptied into the 
underground tank another was being 
filled at the curb. 

A cigarette thrown from the sidewalk 
ignited the gasoline in the bucket which 
was being emptied. The flames leaped 
to the other one which was being filled 
and -fired the gasoline flowing from the 
, tank in the street, the flames spurting 
out against the front of nearby build- 
ings. The driver started his engine and 
drove down the street with a trail of fire 
sweeping behind him. He started to 
turn into a narrower side street, but was 
warned that he was likely to set the 
whole town on fire, and reversed his 
engine, which backed the tank right into 
the flames and up against the side of a 
brick building, which fortunately had no 
openings, and the entire contents of the 
tank burned out against that building. 
The wall was almost melted down by the 
heat. The fronts of the two buildings 
where the fire started were entirely de- 
stroyed and plate glass broken in sev- 
eral buildings across the street. 





Lecture on Grain Dust Hazard. 


Dr. H. H. Brown of the bureau of 
chemistry, United States department of 
agriculture, will give an illustrated lec- 
ture on grain dust explosions and fire 
prevention in the Milwaukee Chamber 
of Commerce Wednesday, Nov. 12, at 3 
o’clock. 

The United States Grain Corporation 
has extended an invitation to all insur- 
ance men to attend this lecture, which 
should prove very interesting and of 
great value to the field men who are 
making conservation inspections through- 
out the state. 





Bogardus Leaves Marshal’s Office 


Henry A. Bogardus, deputy state fire 
marshal of Illinois, has tendered his re- 
signation. He has been in the state fire 
marshal’s office for eight years and is one 
of the most valuable men on the staff. 


Agency Deal at Springfield 


The interest of Dr. John W. Scott and 
Leonard Scott in the local agency of 
Scott & Morgan at Springfield, Ill., has 
been purchased by George F. Reisch and 
Carl M. Reisch of that city. They will 
be associated with Harry Morgan and 
| will conduct the business under the name 
of Reisch, Morgan & Reisch. Dr. Scott 
will remain with the office as a broker. 
He is one of Springfield’s oldest agents. 





Indemnity Company of Springfield and 
belong to the Reisch brewing family. 
The Reisch Indemnity wrote dram shop 
bonds until the saloons were closed. 


Suit on Sisal Loss 


The Comision Reguladora del Mercado 
de Henequen has brought suit against 
‘the North America on a policy under 
which it seeks to recover payment in 
connection with its loss at Indianapolis 
last July. It appears that the company’s 
agent issued a binder against the North 
America and upon notice thereof the 
company ordered the line canceled. The 
agent rewrote the amount in the National 
Union and the Sterling but is alleged 
to have neglected to notify the assured. 
The North America denies liability under 
the circumstances. 


Unique Fire at Indianapolis 


INDIANAPOLIS, IND., Nov. 4.—A very 
unique fire was started at the Michigan 
street crossing of the Monon railroad 
tracks in Indianapolis last Monday when 

,2 passenger train, traveling at high 


The Reisches were owners of the Reisch : 


speed, struck a gasoline truck, owned 
by the National Refining Company. The 
train hit the truck near the driver’s seat, 
dragging it 150 feet down the tracks. 
The gasoline tank under the driver’s seat 
exploded, causing the 500 gallon tank 
to explode also, throwing burning gaso- 
line in every direction. The driver was 
instantly killed and empty coal cars 
standing on the tracks near-by were set 
on fire as were also the first passenger 
coach and baggage car and the ties un- 
derneath. The flames were extinguished 
with small loss. 


Blaze Clinches Agent’s Argument 


BELOIT, WIS., Nov. 4—While Beloit 
agents were conferring with officers of 
the Lipman Refrigerator Car & Mfg. 
‘Company concerning the placing of ad- 
‘ditional coverage on new plant extension 
! just completed, a spark from the foundry 
cupola ignited tar material on newly laid 
roofing. Prompt action by the fire depart- 
ment confined the damage to a portion of 
the new roof and some cores in the foun- 
‘dry which were ruined by water. Need- 
‘less to say, the blaze proved to be a 
clinching argument for the local agents 
and the full line was placed within fif- 
teen minutes after the fire was extin- 
guished. 


Converting Whisky Risks 

Most of the important whiskey prop- 
erties in the middle’ west have now been 
converted to other uses and are in opera- 
tion again. For instance at Peoria, the 
Atlas, Corning, Majestic, Great Western 
and two others are being used as sub- 
sidiaries of the United States Food 
Products Company, as is the Globe distil- 
lery at Pekin, which is now the Liberty 
Yeast Company. These distilleries, which 
were among the largest in the middle 
west, are being used to make alcohol 
from molasses and will shortly make 
alcohol from grain. They are producing 
animal foods and syrup. These proper- 
ties have been. remodeled and are in 
better condition today than they have 
been for the past several years. They 
will employ as many and probably more 
men than formerly. It is evident that 
the United States Food Products com- 
pany is going to make use of practically 
all of the distilleries formerly used by 
the Distilling Company of America and 
the American Distilling Company and 
the subsidiaries of these two concerns. 
This means that a great many distil- 
leries, even those located in the small 
towns, are going to be put to some prac- 
tical use. The United States Food 
Products Company is not interested in 
any whiskey. 


Wisconsin Notes 


West Allis, a suburb of Milwaukee, is 
taking bids for water mains in a number 
of streets, with three new hydrants. 

Lugerville, Winegar and Campbellsport, 
Wis., have recently been inspected and 
new rate books published by the Wiscon- 
sin Inspection Bureau. 

Janesville has included in its 1920 bud- 
get an appropriation for the purchase of a 
triple combination motor pumping outfit 
a My stationed in the Spring Brook dis- 
tric 


Elkhorn, Wis., contemplates the pur- 
chase of a motor truck chassis for mount- 
ing apparatus of the present equipment 
to form a combination outfit for general 
fire protection purposes. 

The village of Rio, in Columbia county, 
Wis., held a special election Tuesday on 
a bond issue of $28,500 for the construc- 
tion and complete equipment of a munic- 
ipal water works system. The organization 
of a fire department on the volunteer 
basis also is contemplated. 


George Murphy, one of Milwaukee’s 
veteran fire fighters, has accepted a posi- 
tion as inspector with the Wisconsin 
Mutuals, taking up the work Nov. 1. Mr. 
Murphy is one of the best informed and 
most earnest workers in the cause of fire 
prevention in Milwaukee. 





Indiana Notes 


Jacob Hammer was arrested at Muncie, 
Ind., Oct. 31, charged with setting fire to 
his barn in order to collect the insurance. 
He was placed in jail under $2,000 bond. 
The complaint was made by the state fire 
marshal. 

The Voight Insurance and Realty Com- 
pany, at Linton, Ind., owned by Joseph 
F. Voight, Ray B. McKinney and Anna B. 
Voight, has quit writing insurance as 4 
corporation and is now writing insurance 
for several companies as a partnership 
agency. 





Clemons, Knight, Menard Company of 
Detroit, Mich., have added the Tokio 
Marine & Fire to their list of companies. 


Carl Jobst has sold his agency at 





Peoria, Ill., to O’Meara Bros. 
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Accountant and Reinsurance 
Clerk desires position with com- 


pany ‘or large local agency. 15°, 


years’ experience. ‘ Addréss’ 
45-J, Care The National Underwriter. 











WANTED—Experienced producer in all 
lines, to handle Local Agency in one of 
the largest towns in Michigan. Half 
million corporation and excellent connections 
behind this proposition, Quick action essential. 
Address 40-E, care The National Underwriter. 











Most 
Centrally Located 
One Block 
Tom 
Lasalle Station, , 
Post Office 
ond 
Board Trade 
 Bitite fOr Reider 


Clark St.ncarJackson Blvd. 
&- Chic cago 




















: Strictly Fireproof 
ay, 
| NEW HOTEL 


i 


Chicago, IIinois 
On Madison St., near La Salle 
One minute from the 
Insurance District 
a Patronage of In- 
surance Men is 
Solicited 





Laurence R. Adams, Sec’y and M:r, 











Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 
Eureka F. & M.Ins.Co. Security Ins. Co. 





Organized 1864 Organized 1881 
COMBINED STATEMENT 
Capital $250,000.00 
hasuhe - - 959,818.90 


Surplus to Policy Holders = 631,728.12 





F. A. ROTHIER, Prest. 
ADAM BENUS, Secy: 
F. C. RTON, TAsst. Secy. 
Rr B HEATON, State Agt. 








Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklahoma, Colorado, Nebraska, 
lowa and Missouri, representing twelve 
companies with assets of over 
$334,000,000.00, 
writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 
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LEAGUE CHIEFS FEAR DEFEAT 





Nonpartisan Leaders Lay Plans to 
Retain Control of North Dakota 
Government 





FARGO, N. D., Nov. 4.—Incident 
to the reopening of the Scandinavian- 
American bank of Fargo, through 
which the Nonpartisan League had 
financed its operations to such extent 
that it owed the institution nearly 
$500,000 a mass rally of Nonpartisan 
league members was held in Fargo, 
when a crowd of nearly 3,000 league 
farmers gathered. At that time they 
approved the plan that A. C. Townley, 
president of the league, proposed for 
an increase in the working capital of 
the bank by $600,000. Only $33,000 
was realized in stock sales at the rally, 
and only $25,000 in deposits for the 
bank, received “in trust” by Examiner 
Lofthus, were forthcoming. As a re- 
sult, the stock selling campaign has 
been put into the hands of expert stock 
sellers who are canvassing the farmers 
for money. 

A feature of the conference which 
is regarded as very significant is the 
fact that the league leaders discussed 
among themselves very frankly the 


To meet such situation, they proposed, 
in a special session of the state legis- 
lature, to pass laws which would pro- 
vide long term appointments for cer- 
tain officials, taking from the governor 
the power of removal. This step is 
proposed as a means of continuing the 
league influence even after they are 
defeated. 

Threats to impeach Attorney Gen- 
eral Langer and Secretary of State 
Hall, majority members of the bank- 
ing board, who voted to close the bank 
have been made, but it was reported 
by emissaries whom the league leaders 
had sent out to interview members of 
the assembly that it would not be 
possible to sign members to pledge to 
impeach in advance of the convening 
of the state assembly. 





North Dakota Legislature Called 


FARGO,.N. D., Nov. 4—The anticipated 
call for a special session of the North 
Dakota legislature has developed, Gov- 
ernor Frazier issuing the call for the 
assembly to convene on Nov. 25. 

The governor, in his proclamation, 
lists for the consideration of the legis- 
lature laws that will extend relief to 
drought stricken farmers, extension of 
the soldier bonus measure, and legisla- 
tion that will aid in carrying the “indus- 
trial program” of the Nonpartisan league 
into effect. 





Death of W. L. Wilder 


GRAND FORKS, N. D., Nov. 4—W. L. 
Wilder, since 1881 the agent in northern 
North Dakota of the St. Paul Fire & 
Marine, died in Minneapolis last week, 
after an illness of several years’ duration. 

Mr. Wilder was born in St. Paul in 
1858. He graduated from the University 
of Minnesota when 21 years of age, and 
located in Grand Forks in 1881, estab- 
lishing the Wilder insurance agency, 
which is one of the oldest in North 
Dakota. His son, Percy, has been in 
charge of the business for some time. 





A Calgary Blue Goose Night 


Most Loyal Gander R. J. Crighton of 
the Alberta Blue Goose announces a 
ladies’ night entertainment at Calgary 
Nov. 14. There is a program of dancing, 
music, cards, and story telling. 





Real Blue Goose for Minnesotans 


MINNEAPOLIS, MINN., Oct. 28.—The 
Minnesota Blue Goose is about to receive 
‘a present of a real blue goose, mounted 
and lifelike. The Minnesota Pond will 
be the only one in the country to have an 
actual specimen of this rare bird. The 
real blue goose is very seldom seen, and 











The Fireman’s Fund Insur- 
ance Company was estab- 
lished 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


Today the company stands 
in the front rank in all three 
lines throughout the country. 


started in 





possibility of being defeated next year. | 











INCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 
MILWAUKEE, WISCONSIN 
Riot and Civil Commotion Insurance 


For Information Write Home Office or mpeyee Agent 














DETROIT, MICH. 
o - - - $1,765,472.60 


SURPLUS TO POLICYHOLDERS - - > 1,096, 744.07 


LICENSED IN 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 


Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 








BENRY REIS, ~~ 
Vice-Presiden 








ASSETS OVER ONE MILLION 





JOSEPH BERNING NAPOLEON PICARD 
Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


A good company for good agents 


FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 
CHICAGO, 








COMPANY 





still less seldom is one shot. It breeds 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA. 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTION AND 
STRIKES—MARINE AND TORNADO INSURANCE 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 





THE NATIONAL UNDERWRITER 





Noventber 6, “1919 








“A Staunch and Reliable Yer <"? ,Com mpany y” | 
EST. 1880 =. Bi yEDe) RS hee ie President 
F. A. . SCHULTE 


H.E. EVERETT 
Secretary 

B. P. WEBB 

Asst. Secretary 







«38 Year of Honorable Indemnity” 


— 
2 CASH CAPITAL, $400,000. 
Assets, $1,950,400.05 Surplus to Policyholders, $829,562. Losses paid over $9,414,889.24 
\. WM. T. SENALLACE. General Agent, Home Office Bepareenate: DETROIT, MICH. 
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Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 








W. C. BUCHANAN, Pres. S. R. NUGEN, Sec’y. 


The State Mutual Fire Association 


(Established 1900) 


C. A. BERRY, Vice-Pres. ROY NUGEN, Treas. 


FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, x cena ee ss 
RANCE AT First Class Business 
EAT | SIOUX FALLS, S:D. _ satashech stiady 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 
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The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 








Surplus to Policy Holders over $160,000 


AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 








So 





THE AUTO OWNER WANTS firte'cne ronson we write it the way we de- 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST Wichita ans tae Nua: HENDERSON, Secretary 











‘*Fire Insurance as You Would Write It’’ 
The Merchants Fire Insurance Company of Indiana 
(A Stock Company) 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 


Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 








—The Original Rema Ping Agouranes Company— 
corpora’ 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets a ener 4 in Ohio and weg 3 per a 
PHILIP LEER. Pree, seth Aquat C.C. PELTS, Ft. Waynn, Ind. 
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6 a week is the cost of The 














Cc National Underwriter by 
annual subscription. 














in the Hudson Bay district, and winters 
on the western coast of the Gulf of Mex- 
ico. It migrates through the Mississippi 
Valley but is very timid and wild and 
flies very high. The goose secured by 
Mr. Bruen was shot recently at Wheaton 
by J. N. Smith, Minneapolis insurance 
man, 


Increase Minnesota Forest Patrol 


MINNEAPOLIS, MINN., Nov. 4—The 
new state relief board has authorized 
W. T. Cox, state forester, to employ 
thirty additional patrol men for the 
Northern Minnesota wooded district. The 
board consists of Governor Burnquist, 
State Auditor Preus, and State Treasurer 
Rines. 

Auditor Preus is in favor of immediate 
construction of two arterial roads 
through the greatest remaining timber 
belt located in Cook and Lake counties. 





crews to get into the heart of this dis- 
trict in two hours whereas the trip now 
takes two days. Mr. Preus believes these 
two roads would do much toward saving 
$10,000,000 worth of timber from fire. 


Essay Contest in St. Paul 

ST. PAUL, MINN., Nov. 4—The St. Paul 
Insurance Exchange has on hand nearly 
400 competive essays on the subject, 
“What Can One Do to Prevent Fire 
Waste?” K. V. Rothschild is chairman 
of the committee in charge. There are 
three sets of essays; those written by 
boys and girls not over 14 years of age; 
those written by young men and women 
14 to 20 years of age; and essays by those 
over 20 years. There are three prizes in 
each group, $10, $5, and $2. The con- 
test closed Oct. 21. It will be some time 
before the judges can digest all the liter- 
ary efforts in their hands and decide on 
the awards. The prize essays will prob- 





These roads would enable fire fighting 


ably be issued in pamphlet form. 
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NEW RULES FOR STOCK SALES 


Nebraska Department of Trade and 
Commerce Supervises All New 
Companies 


OMAHA, NEB., Nov. 4.—J. E. Hart, 
secretary of the department of trade 
and commerce, is taking a keen inter- 
est in the organization of domestic in- 
surance companies. He has issued new 
rules and regulations governing the 
issuing and sale of shares of stock, ef- 
fective Nov. 1, applicable to all com- 
panies now licensed and to those who 
may apply for license. 

Companies seeking to offer shares 
of stock for sale in Nebraska should 
make formal application to the depart- 
ment of trade and commerce, and 
should accompany the application with 
a detailed outline of their plan of stock 
applications, agreements, etc. 


Applications to Give Details 


Applications shall show the par value 
of shares of stock, amount of subscrip- 
tion to be set aside for capital stock 
account, amount to be set aside for sur- 
plus account, and the amount to be ex- 
pended for agents’ commissions, organi- 
zation and promotion expenses. A car- 
bon copy of application to be furnished 
the subscriber. 

No shares of stock to be sold by “com- 
panies in process of formation” above 13& 
per cent of par value without the spe- 
cial permission of the department. “Or- 
ganization and promotion expenses,” 
including all commissions paid for sale 
of stock, shall not exceed 10 percent of 
par value of shares. The phrase “in proc- 
ess of formation” is held to mean all 
company activities leading up to the 
securing of a license to write the classes 
of insurance set forth in the articles of 
incorporation. All books, records, files 
and vouchers to be so kept, arranged 
and explained that the department ex- 
aminers may readily ascertain the spe- 
cific items of expenditures actually 
chargeable to “organization and promo- 
tion expenses.” 


Maximum Commission 10 Percent 


Commissions paid on sales of shares of 
stock subsequent to being licensed shall 
be limited to 10 percent of par value 
and each authorized issue of stock will 
be considered as a separate proposition 
and be subject to revision by this de- 
partment in its relations to prior issues 
and on its individual merits. The de- 
partment will not approve contracts for 
the payment of commissions on sales of 
stock which contain a provision for the 
payment of an additional commission for 
“establishing the company in business.” 

All sales of stock to be conducted by 
the company and its officers in their 
official capacity or agents especially ap- 
pointed and commissioned for that pur- 
pose, and all applications to run to the 
company and payments to be made to the 
company in money, in property or serv- 
ices at their actual market value. No 
bonus or watered stock or security shall 
be issued. 


Use of Funds Limited 


No portion of the surplus shall be 
used, either directly or indirectly, for 
any purpose other than “establishing the 











company in business,” which is held to 


mean company activities subsequent to 
being licensed to do business such as 
appointing agents, establishing agen- 
cies, advertising, and soliciting insurance 
risks, and all other work incident to the 
securing of sufficient income to support 
the company economically administered. 

Application for license will be held 
pending an investigation and examina- 
tion by examiners of the department to 
determine if the statutes governing the 
organization and promotion of domestic 
stock companies have been complied 
with. 


Bankers Write Without License 


TOPEKA, KAN., Nov. 4—Kansas bank- 
ers who are writing insurance policies of 
all kinds without taking out licenses as 
agents are going to face trouble in the 
near future. The Kansas department is 
planning to go after every unlicensed 
insurance agent in the state that it gets 
track of. A maximum fine of $500 and 
six months imprisonment is provided by 
the Kansas statutes for writing insur- 
ance without a license, and the company 
that issues a policy and allows an agent’s 
commission to an unlicensed agent can 
be ousted from the state. 

“The bankers over the state are the 
worst offenders on the license proposi- 
tion,” says E. E. Brookens, claim ad- 
juster for the state department, “and so 
far they seem to have been getting away 
with it. The average banker seems to 
think that as a banker he has the right 
to deal in anything like insurance with- 
out a license.” 


Blue Goose Social Program 


DES MCINES, IA., Nov. 4—The com- 
mittee in charge of the programs for 
the Blue Goose season revised the sched- 
ule at a meeting Monday afternoon. The 
revised list will go out from the office 
of F. B. Phillips this week to the mem- 
bers. It was found necessary to post- 
pone the testimonial dinner in honor of 
Frank Hathorn until Dec. 12. This will 
be the opening social event of the sea- 
scn. Here is the new schedule as it has 
been revised: 

Dec. 12—Testimonial to Frank Hathorn, 
retiring state agent of the Hanover. 
Dinner, toasts and dancing at the Hotel 
Savery. 

Jan. 16—Business meeting and initia- 
tion. Dinner at 6 p. m. at the Savery. 

Feb. 13—Valentine party, dinner and 
dance at the Hotel Savery. 

March 16—Dinner and theater party, 
Savery at 6 p. m. 

April 16—Annual meeting and election 


May 7—May party, dinner, followed by 
dancing and cards at the Savery at 6:30. 





Sending Out Agency Blanks 


TOPEKA, KAN., Nov. 4—Superintend- 
ent Travis is sending out 32,000 agency 
requisition blanks for next year to the 
353 insurance companies operating in the 
state. These are expected to take care 
of the licenses to be issued the first of 
the year, although there are 32,053 agency 
licenses now recorded by the depart- 
ment for the current year. The blanks 
this year are somewhat different from 
those used in the past. They are in 
three sections, the original application, 
the actual license which will be for- 
warded the agent, and a duplicate of the 
application. The original applications 
will be filed according to the company 
making it, and the duplicates will be 
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The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


General Fire Department 





MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 





Automobile Fire and Theft Department 


A COMPANY 45 YEARS OLD 
THE MERCHANTS & MANUFACTURERS’ MUTUAL INSURANCE CO. 








OF MANSFIELD, OHIO 








CELINA, OHIO December31, 1918, wehad over 19,000 Policy Holders, Nine 
Million Theft and Eleven Million Fire Insurance in force, 


Live Agents Wanted in Ohio and Indiana 


E. J. BROOKHART, 
Secretary 


DIVIDENDS TO POLICYHOLDERS 


S. N. FORD. President 











NET CASH SURPLUS OVER $100,000 


AUTOMOBILE INSURANCE AT COST 


We have considerable territory open in Ohio and can make 
you an attractive agency proposition. 


Write for particulars 


G. W. DeYARMON, Secretary 











CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S OLDEST—43 Years in Business 


OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


OHIO’S STRONGEST—by Any Measurement 


LUMBERMEN’S MUTUAL CASUALTY COMPANY 


Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


C. A. L. PURMORT, Secretary 


Central Manufacturers’ Building 


VAN WERT, OHIO 


For Representation Address 


JAMES S. KEMPER, Manager 


11 South La Salle Street 
CHICAGO, ILLINOIS 
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| F.J. MARTIN, Pres. 
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The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
ne Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 





M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 





j J. R. JONES, S 
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HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 


Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 


DAYTON, OHIO 








THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Elmer D. Webb, Pres. 





Ira E. Wagner, Sec. 





Ohio’s Youngest Company Specializing on Aut >mobiles 





The fact that we are youthful means we have openings 
for good agents in Ohio. Address Home Office. 


WRITE 
TODAY 





LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
805-6 Pioneer Bldg., St. Paul, Minn. ' 











HENRY WENTZ, President 


The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 





L. A. DENNIS, Sec. and Gen’l Agent TOTAL ASSETS 


- A. C. CUMMINS, President 








BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 





$2,486,445.48 
R. SMITH, Secretary 











E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 





[An Agency Company 














The ‘“livest’’ spot in the 
business today is Automobile 
4 Insurance. 

The ‘‘livest” company doing 
business in Ohio today is THE 
GREAT AMERICAN, Ohio’s 
largest and strongest Automobile 
Insurance Company. Our agents 
are ‘‘boosters’”—there’s a reason. 

Full coverage automobile insur- 
ance at reduced rates. 
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MANSFIELD,OHIO. 







i 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 














LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting 

lost policies, and po of calculating 

earned premiums. No troublesome signa- 

tures to be obtained. Safer than putting 

out a second policy. {| Designed by Carey 
Zimmerman, local agents at Cincinnati, 

Ohio. Thousands have been used. 

12 50 100 200 500 1000 2000 5000 

$0.75 $1.80 $3 $4.50 $7.25 $12 $20 $40 

Sold to ; 
THE NATIONAL UNDERWRITER 





ROUGH NOTES 
Chicago 


Indianapolis New York Cincinnati 


KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 
Business Confined to Ohio 
B. M. ALLEN, President 





H. S. JENNINGS, Secretary 
——— 

















Nearly Fifty Years of success under same managemen? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
‘ Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 








Farmers Alliance 


Insurance Company 
of Kansas 
McPHERSON, KANS. Organized 1887 


Resources in Cash and Contingent Assets, $610,000.00 

Surplus, $225,000,00 Strictly Mutual 

WANTED—First class Adjuster, also 

Assistant Ma r. Agents wanted in 
ied nage: ‘ 


I.F TALBOTT, Pres. C.F. MINGENBACK, Secy 
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H. C, WHALEN, Pres. A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY. 


































Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
id Entered 
KANSAS OKLAHOMA TEXAS 











CAUAUNEAUEDGEONOUNOUEOUSOUOOUOONONSOUEOUONOEONQGU00000000000000000000K000000000000000000000080000 0000000000085 
66 Broadway, New York 


E. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE 
wwnge® LOUIS H. PARKER “eat 
MANAGING DIRECTOR FIRE INS. CO. 


ARIZONA 








CENTRAL DEPARTMENT 





FIRE INSURANCE COMPANY | COVERING 
PHOENIX, ARIZONA nr 
WISCONSIN — MICHIGAN 
CAPITAL 
CHAS. P. HALL 
$200,000.00 .H 


2019 INSURANCE EXCHANGE} 
CHICAGO 


EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 

















A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 
Nebraska 


gi 


FIRE, 
TORNADO, AUTOMOBILE 
FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb. 

















WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS. 





Five high class stock companies covering the states 
} of Kansas, Oklahoma, Nebraska, Colorado, 
New: Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 

















HAWKEYE SECURITIES FIRE 


INSURANCE Co. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 


THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


110 FORT STREET, WEST, DETROIT, MICHICAN 













































filed alphabetically in the agent’s filing 
case. This will give instantaneous in- 
formation from the cards on every agent 
operating in the state. The blanks are 
printed in blue for the casualty and 


surety, compaaiies, red forthe fire com-; 


panies, and white for the life companies. 


Pond Addresses Omaha Agents 


OMAHA, NEB., Nov. 4—Francis M. 
Pond, state agent for the Fidelity-Phe- 


nix, addressed the weekly meeting of 
local fire agents today on “Fire Pre- 
vention and Good Fellowship.” This was 


the third meeting since the local fire 
men “got together” under the leadership 
of Frank Martin of Martin Bros. & Co. 
Mr. Pond’s talk, on the first part of his 
subject, applied especially to fire preven- 
tion in school houses, with especial ref- 
erence to the school building program 
in Omaha, involving the construction of 
several new buildings and additions at a 
cost of $5,000,000. 

Speaking on “Good Fellowship,” Mr. 
Pond said the best way to uproot jeal- 
ousies in the insurance business, as well 
as in any other, was to “make your as- 
sociates love you by treating them with 
such courtesy and respect and brotherly 
love that they will be ashamed to do 
anything but return the compliment.” 
“Don’t find fault with the other fellow,” 
he said. “If he isn’t doing things to suit 
you try boosting him instead of knocking 
him.” 





Kansas Fire Premiums $11,279,663 


TOPEKA, KAN., Nov. 4—Domestic 
stock fire insurance companies collected 
$9,257,813 in premiums in Kansas last 
year, according to figures compiled by 
Superintendent Travis, foreign companies 
$1,217,833, and mutual fire organizations 
$803,917, a total of $11,279,663. Casualty 
and miscellaneous premiums totaled 
$3,012,895. Assessment accident com- 
panies collected $297,959, and mutual hail 
companies $231,317. 


McKinney Still in Field 
E. M. McKinney of Des Moines, state 
agent of the Norwich Union in Iowa 





and Nebraska, states that he has not nor 
does not intend to resign his field posi. 
tion, although he has become financially 
interested in a new local agency in Des 
Moines with H.-H. Lantz. Mr. McKirmey 
will continue his field work as usual. 





Two Iowa Field Men Wed 


DES MOINES, IA., Nov. 
Iowa’s best known field men were mar- 
ried in recent days. James McHugh of 
the Hartford was wedded to Miss Edith 
Smith, a popular young woman who has 
been identified with the Iowa State Live 
Stock since it was organized. They will 
live in Des Moines. 

Andy Daley was married Tuesday to 
Miss Nina Davy, also a popular Des 
Moines girl. Walter Harvey, well known 
in the Iowa field, was best man. Mr. Daley 
came to Des Moines with K. L. Walling 
when the latter became manager of the 
Insurance Bureau. He is now with the 
Phoenix of London. 





Nebraska Notes 


Nat Meister of Omaha has been ap- 
pointed general agent of the Bankers’ Au- 
tomobile of Lincoln for Omaha territory. 

W. B. Eastman, former commissioner of 
Nebraska for four years, has been in a 
hospital in Lincoln, where he underwent 
a minor operation. 





Missouri Notes 


Julius G. Meyer, who has been con- 
nected with the grain business in St. 
Louis for years, has associated himself 
as a solicitor with the office of the Chris 
J. Muckermann Insurance Agency Com- 
pany at St. Louis. 

At the meeting of the Monday Lunch 
Club on Nov. 3, at St. Louis, George D. 
Markham and Thomas Collins were honor 
guests. Mr. Markham in a talk urged 
closer cooperation between the insurance 
agents’ association and the field men of 
Missouri. Mr. Collins spoke of the great 
enthusiasm displayed at the Louisville 
meeting, which he attended. 





The Commonwealth of New York has 
been licensed in Kansas and State Agent 
Frank L. Britten is planting the company 
throughout the state. 











STATES OF THE SOUTHWEST 

















RECIPROCALS GET BUSINESS 





Texas Local Agents Find That Some 
of Their Choice Lines Are 
Taking Flight 





Texas local agents find that they are 
losing considerable premiums to the 
reciprocals these days. A number are 
now operating in Texas and they are 
going after special lines of business, 
such as lumber, retail stores, wholesale 
groceries, mills and elevators and so 
on. They are not only losing the fire 
business, but there are many inter- 
insurers or mutuals that are after the 
compensation business. In addition 
there are a number that are making a 
big drive for automobile business. The 
Texas Association of Insurance Agents 
following the Louisville convention of 
the National association intends to 
take an active part in combating mu- 
tual competition. The agents feel that 
the time has come when an active fight 
must be made against these companies. 


LITTLE ROCK CONDITIONS BAD 








Rate Raise Predicted Unless Improve- 
ment Is Made—Per Capita Fire 
Loss This Year Is $6 





LITTLE ROCK, ARK., Nov. 4.— 
That the fire loss in Little Rock for 
1919 already is sufficient to amount to 
more than $6 per capita, figuring the 
population of the city at 70,000, ex- 
clusive of North Little Rock, is the 
opinion of J. K. Shepherd, state agent 
for the Aetna. Little Rock’s per capita 
fire loss in 1918 was $6 compared with 
$2.76 for the whole country and only 
$2.50 for the 330 principal cities. This 
condition, Mr. Shepherd said, is due 
to the insufficient means for preven- 
tion and control of fire. Little Rock 





city ordinances which would make for 
the prevention or the creation and 
spread of fire and disease have been 
neglected, he said, and the work of 
enforcing the ordinances has been 
neglected. 

An inspection of every house in the 
business district of Little Rock was 
made last month by firemen and local 
insurance men. Unsanitary conditions, 
accmumulation of trash, boxes and 
grease, defective wiring and flooring, 
etc., were discovered in an alarming 
majority of the buildings. 

Speaking at a Board of Commerce 
luncheon, Mr. Shepherd said, the rate 
of insurance in former years was high 
in Little Rock, but that through the 
efforts for fire prevention, the rates 
had been reduced. He said, however, 
that unless conditions locally are im- 
proved rates undoubtedly will be in- 
creased to cover the extra hazard. 





Craig Goes to San Francisco 


Hughbert C. Craig, for fifteen years 
special agent for the Hartford Fire in 
Texas, has been transferred to California 
where he will act as examiner in the 
Pacific Coast department in San Fran- 
cisco. Mr. Craig left Texas Nov. 1 to 
assume his new duties. His successor in 
the Texas field has not been appointed. 





Texas Won’t License Brokers 


AUSTIN, TEX., Nov. 4—Deputy Insur- 
ance Commissioner Charles V. Johnson 
has advised several correspondents that 
the Texas insurance laws do not recog- 
nize an insurance broker and_ that 
licenses will not be issued to persons to 
do an insurance, brokerage business. 

Under the laws of Texas licenses will 
be issued only to persons whose names 
are submitted by insurance companies. 
Thus the companies have entire control 
of the agents. Licenses are given per- 
sons to write excess lines in unlicensed 
companies but such lines can be placed 
only after the assured has made affidavit 
that he has exhausted every effort to get 
his risk covered and has been unabie to 
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Apply to your Agent Sor Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


GEORGE L. McCURDY 
MANAGER 


1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 














FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 

Assurance Co., Ltd., of London 
PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 
CALIFORNIA 


Insurance Co., of San Francisco 


WESTERN DEPARTMENT 

N. E. Cor. Clark and Monroe Streets 
hicago 

H. C. EDDY, Resident Secretary 


The Concordia Fire 
Insurance Company 
of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,918.89 
Surplus to Policy- 

holders . . . ... 1,258,967.64 
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— Writing— 
Fire Tornado 
Sprinkler Leakage 
Use and Occupancy 


Rents 
ee 











INSURANCE STOCKS 
BOUGHT AND SOLD 
Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 
137 So. La Salle St. Central 8900 

CHICAGO 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 


a 





get an adequate amount of insurance in | 
regularly licensed companies. 





Figures on Texas Business 

AUSTIN, TEX., Nov. 4—The annual re- 
port of the Texas commissioner of insur- 
ance and banking, now in course of 
preparation, shows that the 38 domestic 
fire companies doing business in the state 
earned $6,026,283, collecting premiums 
amounting to $11,315,269 and paying 
losses aggregating $3,288,986. The 56 
foreign companies showed a deficit of 
$2,142,467, having losses of $3,396,220 and 
collecting only $1,253,753 in premiums. 
There are 25 mutual fire companies in 
the state. They collected $824,578 and 
paid out $405,078 on losses. 

The miscellaneous companies and asso- 
ciations other than fire and life char- 
tered or with permits in Texas show 
receipts of $6,987,575 and disbursements 
in losses of $2,773,237. 





Report on Oil Field Fire Control 


AUSTIN, TEX., Nov. 4—George C. 
Butts, recently appointed pipe line expert 
and supervisor of the oil and gas divi- 
sion of the Texas railroad commission, is 
preparing a report as a basis for more 
detailed regulations on the subject of 
fire control. The report will also describe 
conditions in the oil fields of Texas at 
this time and contain a record of pre- 
vious fires. To this end the inspectors 
have been requested to obtain full infor- 
mation regarding all fires in the various 
oil fields of the state. This information 
is to include the nature of the fire, its ori- 
gin and the means used for extinguishing 
it as well as the loss and location of the 
tract on which it occurred. 





Clarke to Give Address 


Fred C. Clarke, Oklahoma state agent 
of the Aetna, will address the Insur- 
ance Club of Chicago at its meeting 
Nov. 11 on “Oil from an _ Insurance 
Standpoint.” 





Oklahoma Notes 


J. L. Dixon has been appointed agent 
for the Delaware Fire at Wewoka. 


The Home has appointed Pearson & 
Burrell its agents at Frederick to suc- 
ceed D. B. Pearson. 

The Oklahoma Inspection Bureau has 
issued new rate manuals for Vici, Bo- 
koshe, Calvin and Weatherford. 


Lloyd & McCallum have been appointed 
by the Franklin Fire as its agents at 
LaVerne, to succeed John S. Hume. 


B. G. Gregory, assistant manager of 
the Cklahoma Inspection Bureau, is back 
at his office after several days’ illness. 


I. B. Murray, manager of the branch 
of the Oklahoma Inspection Bureau at 
Muskogee, Okla., was in Oklahoma City 
last week. 

The T. E. Braniff Company, general in- 
surance, of Oklahoma City, will begin 
the erection of a ten-story office building 
about Jan. he company’s business 
has outgrown its present rented quarters, 
officials of the company declare. 





Texas Notes 


Mrs. Eliza Belle Van Wart, wife of 
W. H. Van Wart, special agent of the 
Queen in Texas, passed away in Dallas 
Oct. 27. 

F. W. Offenhauser of Texarkana has 
returned home from his vacation follow- 
ing the big Louisville local agents’ con- 
vention. 

Rufus Scarborough, formerly special 
agent for Cravens & Cage, Houston, is 
now special agent for the Republic for 
Pac Texas, headquarters at Brownwood, 

exas. 


Mr. and Mrs. T. C. Little of Dallas are 
being congratulated on the birth of a sec- 
ond son, Joseph Wilson Little. Mr. Little 
is state agent for the London Assurance 
in Texas. 


Harry Haynes, formerly with the Perry- 
Kirkpatrick General Agency at El Paso, 
Texas, is now special agent for East 
Texas for the Republic, with headquarters 
at Tyler, Texas. 

Charles V. Johnson, deputy insurance 
commissioner of Texas, has advised New 
York insurance men that an insurance 
company qualified to operate in Texas 
cannot lawfully appoint a corporation as 
agent of a company. 

G. M. Schafer, former special agent for 
the Hartford Steam Boiler, has been ap- 
pointed special agent for North Texas, 
succeeding M. D. Kinney, state agent for 
the National Union, who recently went 
with the Phoenix Assurance. _ Special 
Agent Louis Belfield will have charge of 
7 South Texas field for the National 

nion. 


Special Agents M. G. Jarreau, Robert 
B. Price and R. R. McDowell have been 
















in Alexandria, La., attending the midyear 
; conference of the special agents of the 
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“The Old Line” 


Bankers Automobile Insurance Co. 


Exclusive Automobile Insurance 


Lincoln, Nebraska 


Authorized Capital Stock $500,000.00 


Exclusively Automobile Insurance in Western 
Territory to Meet Western Conditions. 


Writes both one and three year term policies, 
covering Fire, Theft, Tornado, Collision, Property 
Damage and Public Liability. Our extra special rate 


on f 


arming farmers’ cars is the biggest business-getter 


in the history of Automobile insurance. Write for full 


particulars. 


Standard Forms of Policies. 


Desirable Agents wanted in the following States: 
Nebraska, Kansas, Texas, Iowa, South Dakota and 


Colorado. 




















| Great American and American Alliance. 


P. J. CLANCY, President 


Re-Insurance Fire Company 


DES MOINES, IOWA 
FRANK HATHORNE, Secretary 


$500,000 Capital 


Open for business January Ist, 1920. Re-insur-. 
ance contracts now being negotiated with Stand- 
ard Companies. 


Address above officers, Fleming Building, Des Moines 


Correspondence solicited. 














HoTEL RONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


330 Rooms—330 Baths 
RATES 
One person - - - $2.50 
Two persons - - — $3.50—$7.00 


Ue 














GEORGE E. FEENEY, President 
+ EDWARD T. LYONS, Secretary-Treasurer 


A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Assets 


Surplus to Policyholders ‘ 


$529,005.00 
344,529.00 


’ 
° e a a e o 


The Securities of this Company are deposited with the Indiana Insurance 


Department for the Protection ‘of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 
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Insurance 


Assets $9 609,646.00 
a including Capital - 


National Biterty 
nce Company 


INCORPORATED UNDER THE LAWS OF (WS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


7,214.228.11 Surplus to Policy ‘Holders - 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 





17 mcs ccpeaps $2.395,417.89 
= 3°395,417.89 








UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


Royal EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 








ALL LINES OF INSURANCE 
HANDLED. 





The Wheeler, Kelly & Hagny Co. 


INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


| sistant Secretary Robert S. Glass of New 


|in the south are strongly counseling 





ENGINEERING DEPARTMENT 
IN CONNECTION. 

















INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI IOWA 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 
Well’s Bldg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 


c. H. TAYLOR 
1885 tagprence poclontie. Chicago 


Wab 2546 
ADJUSTER OF TIRE LOSSES 


ILLINOIS. AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
2 S. Cherry St., Galesburg, Il. 
H. F. Agnotd F.R. Hazlett W. A. Bartlett 
Firé and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Eaoner Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
es. 458) facilitates nromnpt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 


A Ssnerin'te 


K c. Cc ILLINOIS—Northern and Centra 
+ nsurance justments 
en 00 per, I Adjustment 
Central Life Buildin per AWA, ILL. Phones 913R and 791 
Adjuster of FIRE AN WINDSTORM LOSSES for Companies 
5 years in insurance work 


NORTHERN ILLINOIS EASTERN IOWA 
Adjustment and Inspection Bureau 
STACEY M. CAHN, Mgr. Chadwick, Illinois 
Adjuster of fire aden = 9 and inspector ‘of risks 























for the companies. 12 years’ experience in 

insurance work. 

IND. ate KY. 
- ODELL 


110 Upper eth wale St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 





WISCONSIN and NO. MICHIGAN 
Fire Loss Adjustments 
= 30 Years’ Experience 
- STEPHENSON 
624-26 M. Pg M. Bank Bldg., Milwaukee, W is. 


SOUTHERN INDIANA ‘' KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES. 
612 Columbia Bldg. Louisville, Ky 


Kansas Okiahoma Eastern Colorado 


WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 














General Adjusters. : 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, be og and AUTOMOBILE 
OSSES ADJUSTED 
HUTCHINSON - - KANSAS 
NEBRASKA WESTERN IOWA 
Coes. b SORE & enone ytd BUREAU 
Attorney Manager. 
ibiaeaten See Investigation ond adjustment of 


all classes of ciaim Cases handled in court if nee- 
essary. 418 First “National Bank Building, 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Blidg., Akron, O. Main 50, O. C. 2667 


WISCONSIN AND MICHIGAN 


Fire Loss Adjustments Wisconsin and Northern Michigan 
Over 25 years’ experience. 
DAVID LAWSON 














Room 1, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 


The home office was represented by As- 


York. Special agents from Texas, Mis- 
sissippi and Louisiana attended this 
meeting. 


L. M. McKinley, special agent for the 
Aetna in Arizona, is spending a couple of 
weeks in Texas for the purpose of inves- 
tigating the methods for handling the cot- 
ton business. Considerable development 
of this product is seen in Arizona re- 
cently. P. P. Tucker, Texas state agent, 
and Special Agents Edward Wright, J. A. 





al 


Brackney and W. S. Clark are accompany- 
ing him on his tour of investigation. 
Efforts are being’ made by friends of 
W. Fry, former insurance man ip 
Young county, Texas, who has served ag 
representative in the Texas legislature 
and county judge of that county, to have 
Governor Hobby of Texas grant him q 
pardon. Fry was convicted of forgery’ 
and the court of criminal appeals re. 
cently affirmed the case. Before taking 
action, the governor will hold a public 
hearing. 














KENTUCKY AND THE SOUTH 








SEPARATION IS NOT FAVORED 


Company Executives in New York Op- 
pose Such Action on Situation 
in the South 


NEW YORK, Nov. 4.—Although 
special agents of association companies 


enforced separation as a means for 
holding business in competition with 
excess commission paying offices, ex- 
ecutives at this city are not partial to 
the suggestion, and it is highly im- 
probable that they would sanction -it. 
Association men all realize the seri- 
ousness of conditions below the Mason 
and Dixon line, and appreciate that 
positive action must be taken, and that 
speedily, if they are to retain present 
incomes from the territory; but few are 
willing to go the length of inviting 
inimical state legislation, as they surely 
would, if separation, such as exists in 
the west, were attempted in the south. 
That local agents getting the graded 
commission scale are violating their 
pledge not to accept larger payments 
from outside companies, admits of no 
doubt, and as the strife for premium 
income becomes more intense the com- 
mission evil is rapidly growing. 





May Appeal to Agents’ Body 


The suggestion is made that moral 
suasion be tried upon the local men, and 
if this proves ineffective, that the Na- 
tional Association of Insurance Agents 
be appealed to. The present issues in 
the south very vitally concern the 
agents’ association, for if any consider- 
able number of companies withdrew 
from present agency connections in the 
territory, the ownership of expirations 
would form a sharp bone of contention. 
The great majority of offices belonging 


ciation have subscribed to the pledge of 
the National Association guaranteeing 
local representatives the ownership of 
expirations. This pledge presupposes 
that the companies in turn will be fairly 
dealt with by their agents. If the latter, 
as appears to be the case in numerous 
instances in the south, are steadily tak- 
ing business away from the association 
offices and giving it to newcomers will- 
ing to pay higher commissions, then 
some managers agree they will be justi- 
fied in withdrawing from their obliga- 
tions and fighting hard to retain re- 
newals. 
May Cause Demoralization 

The situation is a distressing one and 
has elements within it which if not 
promptly and properly cured, might 
easily inaugurate a period of demorali- 
zation, expensive to companies but, in 
the final analysis, doubly so to the local 
men, It is felt by observing managers 
that the solution of existing difficulties 


before drastic measures are resorted to 
by the companies, a conference will 
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likely be sought by the conference com. 
mittee of the Southeastern Underwriters 
Association with a like committee from 
the National Association of Insurance 
Agents. 


No Trouble from Kentucky Strike 


LOUISVILLE, KY., Nov. 4—The coal 
strike in Kentucky is more of a sympa- 
thetic nature and no real trouble is ex- 
pected. Many mines are down, especially 
in southeastern Kentucky, but it is re. 
ported that many of the miners are well 
satisfied with conditions and merely went 
out on the call. Under regulations rail- 
roads are to receive priority on all coal 
mined and the remainder will. be ra- 
tioned, which may result in numerous 
industries having trouble in keeping 
operations at normal. 


New Flat Rate Plan 


LOUISVILLE, KY., Nov. 5—The Ken- 
tucky Actuarial Bureau has announced 
the publishing of a flat rate instead of 
a schedule rate on dwellings in unpro- 
tected towns. This announcement is 
resulting in numerous requests for copies 
of the new method of rating and for spe- 
cial information relative to application, 


Two New Field Men 


Louis P. Jervey has been appointed 
special agent of the Providence Wash- 
ington and Camden Fire in Virginia and 
North Carolina, with headquarters at 
Richmond. Merrill Ewing has been ap- 
pointed special agent of the same com- 
pany, in Alabama and South Carolina, 
with headquarters at Atlanta. Jerome & 
Brown are the southern managers of 
these two companies. 


W. G. Puller with Firemen’s 
William G. Puller, Jr., has been ap- 
pointed Virginia state agent of the Fire- 
men’s of Newark and will also represent 
the company and its running mates, the 
Mechanics and the Girard, in North and 
South Carolina. 


Virginia Fire Prevention Meeting 

DANVILLE, VA., Nov. 4—John H. 
Baker of the Virginia Fire & Marine was 
reelected president of the Virginia Fire 
Prevention Association at the annual 
meeting in Danville. Other officers are: 
E. H. Jones, Hartford Fire, vice-presi- 
dent; Albert C. Word, Liverpool & Lon- 
don & Globe, secretary-treasurer; J. W. 
Crumley, Royal, assistant secretary. It 
was the first meeting since October, 19117. 
Addresses were made by Mark T. McKee, 
secretary of the National Council of In- 
surance Federations; C. O’Conor Gool- 
rick, general counsel and organizer for 
the Virginia Federation, and John 
Harrison, manager of the southern divi- 
sion of the Automobile Underwriters De- 
tective Bureau. Messrs. McKee and 
Goolrick spoke in behalf of the federa- 
tion movement, seeking to enlist the in- 
terest of the specials in that undertak- 
ing. Mr. Harrison told of his work in 
running down automobile thieves and re- 
covering stolen cars. He predicted that 
when Virginia gets better roads auto- 
mobile thefts will increase, as such 
thieves seem to flourish best in states 
equipped with good highways. 

The following day the city was in- 
spected, more than 400 risks being gone 
over. The specials reported that they 
found the city in much better shape than 
they expected. Nearly thirty partici- 
pated in the ingpection work. 


Kentucky Notes 

Danville, Ky., voted this week on a bond 
issue of $90, 000, of which $30,000 will be 
spent on modern fire fighting equipment 
and sewers. 

Jouett Miller Hoffman, of Mt. Sterling, 
Ky., who has taken over the local agency 
of his late father, Albert Hoffman, oper 
ated as H. Hoffman & Son, is now operat 
ing as the Hoffman’s Insurance Agency. 
Albert K. Kaelin, who has been assist 
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ant to W. M. Watson, secretary of the 
Louisville Board, has gone with the Ken- 
tucky Actuarial ‘Bureau, as chief clerk to 
Harry Hummel of the state department. 


Charles Springer, assistant manager of | 
the Kentucky Actuarial Bureau, is back 
on the job again, after having given a 
great deal of his time in October to work 
on the grand jury, of which he was fore- 
man. 

Two special agents of Louisville, B. F. 
Weitzel and Joseph M. Rogers, broke into 
print last week when they filed suits 
against W. Owens, of Irvine, Ky., who, 
through misrepresentation, got the insur- 
ance men to put up money to form an oil 
syndicate to purchase a lease in Allen 
county. 


Daniel J. O’Keefe of the Hartford Steam 
Boiler and H. H. Chittenden of the Chap- 
man Insurance Agency, former special 
agent for the Home, are among the incor- 
porators of the O’Henry Boiler Service 
Company of Louisville, a $35,000 com- 
pany, which will handle a boiler service 
for boiler owners, including repairs, in- 
stallations, etc. 


A. F. Bolling, a Louisville adjuster, last 
week caught a man stealing his auto, and 
not only recovered the car but took the 
man to police headquarters, where he was 
slated on a grand larceny charge. A short 
time ago Mr. Bolling arrested another 
auto thief, who received a jail sentence 
of eighteen months. In the other case. 
the car was not Bolling’s but belonged to 
a physician whom bBollihg knew in- 
timately. 








Southern Notes 


The Scandinavian American Assurance 
was domesticated in Virginia last week 
and it was thought likely that the license 
would be issued within the next week or 
so. The California Fire has been in com- 
munication with the state insurance bu- 
reau, presumably with a view of entering 
that field if the entrance requirements 
are satisfactory. 

J. Allen Brown, who enjoys the reputa- 
tion of being the oldest fire agent in 
North Carolina in point of service, has 
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FRED. S. JAMES & CO. 


GEO. W. BLOSSOM WM. A. BLODGETT 


Chicago New. York 

United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 


Eagle, Star & British Dominions Ins. Co.—London. 1807 
Agency Superintendents 


123 William Street 
New York 


San Francisco 
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INSURANCE IS AS OLD AS THE SUN 


THE SUN INSURANCE OFFICE, oF LonDoN 


Was Established in 1710, and is the Oldest Fire Insurance Company in the world 


THE PATRIOTIC ASSURANCE CoO., Ltd. 


OF DUBLIN, was Established in 1824, and Offers Indemnity Proved by Every Test of Time 








Weve aa Established 1824 
THE INSURANCE COVERAGE is Complete, Modern and Satisfying—Nothing better can be bought. 
THE CLAIM-PAYING HISTORY of the companies is Notable for the Prompt, Liberal and Considerate 


treatment of their Policyholders. No company has a prouder record than ours. 
THE SERVICE TO AGENTS is all that might be expected from organizations that have steadily 
developed in efficiency, strength and the highest business ideals during their many years of life. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPARTMENT 


54 Pine Street, NEW YORK 76 West Monroe Street, CHICAGO SAN FRANCISCO 
P. 7 KELSEY, U. S. Manager JOHN F. STAFFORD, Mer. C. A. HENRY, General Agent 














an interesting souvenir of olden days. 
Suspended in a frame on the wall of his 
office in Salisbury is an assortment of 
Confederate bills representing his last 
week’s pay as a telegraph operator in the 
Seog" of the “Lost Cause.” They total 


He has also framed a commission ; 


from the Georgia Home issued in 1871. 








PACIFIC COAST FIELD 




















TRY TO SOLVE DENVER SNARL 


Joint Committee Takes Steps to Stop 
the Excess Commission Evil 
in the City 


DENVER, COLO., Nov. 3—The 
supervisory committee of the Rocky 
Mountain territory met here last week 
with P. D. McGregor of Chicago, man- 
ager of the Queen, as chairman. There 
were present tepseecntoe the Western 
Union: J. C. Corbet, Northern Assur- 
ance; W. L. Lerch, Great American; 
and C. W. Higley of the Hanover. 
Neal Bassett of the Firemen’s repre- 
sented the Western Insurance Bureau. 
The Pacific Board was represented by 
R. W. Osborn, North British; J. F. 
French, Fireman’s Fund, and A. Hodg- 
kinson, Vulcan. C. R. Tuttle of the 
North America, Charles E. Sheldon of 
the American and W. D. Williams of 
the Security were present as visitors. 

It was voted by the committee that 
hereafter the Western Union would have 
three members, the Western Insurance 
Bureau three members and the Pacific 
Board three members. The committee is 
to elect its own chairman and he is to 
have the privilege of voting. Hereto- 
fore the Western Bureau has had but one 
member and the Western Union four. 

The committee held a number of ses- 
sions with the local agents and also with 
the general agents. It was finally de- 
cided that the Denver agents should or- 
ganize a local board and brokerage is to 
be fixed at 10, 12% and 17% percent. This 
is to apply to solicitors and brokers. 

The supervisory committee is to make 
an investigation of all the general 
agencies at Denver and ascertain which 
are genuine and which not. They are 
to carefully scrutinize especially the ap- 
pointment of general agents by annexes. 
The main trouble in Denver is the num- 
ber of general agents, most of whom are 
rubber stamp general agencies and have 
no authority outside of the city. The 
committee will have an impartial investi- 
gator make a searching probe of each 
Seneral agency in Denver and on his find- 

















Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing : additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


80 Maiden Lane 1615 California St. 201 Sansome St. 107 S. Fifth St. 901 Ford Bidg. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 


314 Superior St. 17 St. John St. 23 Leadenhall St. 
DULUTH MONTREAL LONDON 


























REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 
Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 
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KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 














West:rn Department; 
IMPERIAL ASSURANCE COMPANY “Saoo=o 
a. Se., New York 
actfic Department; 
Enables its Agents to take advantage of progressive movements and new features in 595 Seeume Se Son Franch 
insurance. Lececiat ciated Tornado, Profits, Rental and other special 


, Sprinkler Leakage, 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully mest the requirements of his patron. 




















THE NATIONAL 


UNDERWRITER 


November 6, 1919 








NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 


January ist, 1919 


Total Assets, $1,438,400 Capital, $400,000 
Net Surplus, $146,837 











OFFICERS 
WO A SIRI ook cigs ie ocala wis’ aie So bis 6 obec a's Sb wiwie ss oo cei seey © 02 2 aeee President 
Ot Be Re CU pL. Cane ean Arse near ie Vice-President and Manager 
gg 2 EER a ra org oe ee a Pe Ra Pek yg Vice-President 
ON SO OS 2 0 os a a EO re eRe CRO Snr Gee rape gS ery Vice-President 
A PAN. SO DEANENES 60 > 9 0:0.0:< no cin si vine sin tinineis Treasurer and Assistant Secretary 
BAe Fs ARMIN 5 5 ss 2515100155, 6 0 <in.c.nisieoineinlo'e sp +p » dine pina sie ambien Assistant Secretary 
a 








lowa National Fire hiss: Co. 


Des Moines, 


FIRE-- LIGHTNING--TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents. wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President 
Cc S. VANCE, Second Vice-President 








C..M. SPENCER, Secretary 
FRANK P, FLYNN, Treasurer 
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F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $403,670 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 














SATE OF 


x 
308-310 WALNUT ST., PHILADELPHIA, PA. 





GUSTAVUS REMAK, Jt., Pres. JOHN J. P. RODGERS, Sec’y and Tress, 





WAITE BLIVEN , Viee-Pras, SAM’L P, RODGERS, Asst. Sec’y 
H, W, STEPHENSON, Vice-Pres. ig | 
a 
CASH CAPITAL $1,000,000 
TOTAL ASSETS $1,000, 00, RPLUS TO POLICY HOLDERS 
$4,737,582. $1.310,917.86 


7532076 
FIRE, TORNADO, AUTOMOBILE, LIGHTNI RENT, USE AND OCCUPANCY 
- INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 


ings the committee will largely base its 
recommendations. 

Insurance Commissioner Fairchild was 
present at the last session and Rater 
Cc. T, Fertig.of the insurance. department 
was present at some of the sessions. 
There were many suggestions made and 
the sessions were very strenuous. It is 
thought, however, that with the rate of 
brokerage established and with the gen- 
eral agencies put to the acid test the 
situation will clear up. Mr. Fairchild 
stated he would see to it that the sole 
agency rule at Denver is respected by 
refusing to license those that would vio- 
late the rule by_being licensed. In other 
words, he will restrict the number of li- 
censed agents. 


New Building for Utah Home 


SALT LAKE CITY, UTAH, Nov. 4—In- 
volving a consideration of $550,000, the 
Utah Home Fire and the Beneficial Life, 
both of Salt Lake, have purchased the 
property at the intersection of First 
South and Main streets, Salt Lake City. 
The two companies plan to erect a big 
building on the site for their home 
offices. The business of both companies 
has been growing to such an extent that 
new and enlarged quarters have become 
necessary. No plans for immediate build- 
ing are contemplated since some of the 
leases yet have a year to run. 





California Increases Capital 


The capital of the California Iusurance 
will be increased to $1,000,000. The com- 
pany has bought property in San Fran- 
cisco upon which it will erect a $750,000 
building to be occupied jointly by the 
California and the Commercial Union 
combination. 


Coast Field Changes 


SAN FRANCISCO, CAL, Nov. 
John A. Cassidy, who has been chief 
examiner for Seeley & Co. general 
agency since the first of the year, is 
appointed special agent for the firm in 
the central California field. 

David M. Christian, who has been a 
member of the home office staff of the 
California company since 1916, has been 
appointed special agent for the com- 
pany in central California. 

James H. Durkin is appointed special 
agent for the J. A. Hougaard general 
agency and will cover California, with 
headquarters at San Francisco. Mr. Dur- 
kin had his early insurance training at 
Chicago, where he entered the business 
in 1906 as supply clerk for the former 
Phenix of Brooklyn. When that com- 
pany merged with Fidelity Fire he joined 
the Evans group and came to San Fran- 
cisco in 1917, when those companies es- 
tablished a Pacific coast department . 
Walter H. Jardine, lately appointed 
special agent for Edward Brown & Sons 
in the southern California field, where 
he was to assist Special Agent Chas. Van 
Valkenburg, has been transferred to the 
mountain field, where he succeeds Horace 
G. Doyle, who has engaged in the local 
agency business at Ogden, Utah. 


5.— 


Goes With C. W. Sexton Company 


SAN FRANCISCO, CAL, NOV. 


Chas. F. Milliman, who resigned as 


Company of Minneapolis. 


Francisco or Seattle. 


Stone Goes to Seeley & Co. 
SAN FRANCISCO, CAL, Nov. 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 
Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 


the North British and allied companies. 


bile business. 





Stovel With Capital Fire 








CLEMONS, KNIGHT, MENARD CO., INC. 
GENERAL INSURANCE 





AGENTS AGENTS 
Springfield Fire & Marine Ins 725-726-727 Farwell Bidg., Royal Insurance Co., Ltd., 
0. of Massachusetts u DETROIT, MICH. England 
Tokio Marine and Fire Ins, Co. R. M. CRITCHELL Travelers Insurance Co. of 
of Japan Managing Underwriter Hartford 
Maryland Casualty Co. of General Agents: Fidelity -Phenix Fire Insurance 
' Baltimore North American Accident Co. of Ill. Co. of New York 





dle a greatly increased business. C. J 


5.— 


assistant general agent for the Pacific 
department of the North British com- 
panies, has been appointed Pacific Coast 
representative for the Chas. W. Sexton 
Mr. Milliman 
will establish headquarters at either San 


5.— 
Chas R. Stone, for the past two years 
superintendent of the Pacific Coast agen- 
cies for the automobile department of 


has resigned to become assistant man- 
ager of the San Francisco office of Seeley 
& Co., and will have charge of the new 
department agency has inaugurated to 
rush the development of the autome- 


SAN FRANCISCO, CAL., Nov. 5.—The 
Capital Fire of California has added 
$67,500 to its surplus through contribu- 
tions from stockholders in order to han- 


Stovel, well known San Francisco Fire 
underwriter, who has been general agent 
and manager for many prominent com- 
panies in the past twenty years, has been 
avnointed general manager of the Capital 


FIRE INSURANCE STOCKS 


Net 
book 
value 
Cc. Last 
31,’18 Bid Ask’ sale 
Amer. Alliance . 204 260 shee 262 
ES Se SN 168 110 125 125 
Continental .... 202 299% 300 299% 
Fid.-Phenix .. 341 350 ied 710 
Great Amer. ... 300 480 510 490 
Glens Falls .... 609 700 800 750 
Globe & Rut....1,360 900 ane eee 
Hanover ...... 164 175 185 180 
TIONG. dices 354 586 590 585 
Nat’l Liberty .. 379 340 ange wae 
Niagara .<...0. 412 200 “<e eee 
North River.... 334 175 ee oe 
PRIMO os s00s 219 180 240 220 
Stuyvesant 117 50 90 75 
United States .. 245 260 aun wits 
Westchester . 234 390 410 400 
Casualty and Surety Stocks 
Amer. Surety... 114 140 145 140 
Fidelity & Cas. 354 425 515 450 
Nat’l Security... 200 245 250 att 
U. S. Casualty... 250 OX 200 8205 
Fidelity & D... 160 124% 127 127 
Maryland Cas... 203 107 108 107% 
U. S. Fid. & G.. 131 142 145 142 
Philadelphia Companies 
Companies ar Sales 
PRUNEIEOG 66-5 Wb nse 8.850 ocean 10 22 
Fire Association .......... 50 320 
PRINT 60.8 6 sracgdneenet ope 25 92 
NSIS ata tis als salen wp acsie a dle 100 125 
CHPRTE TPIS Sehcs cee desvuces 100 236 
Insurance Co. of No. Amer. 10 31 
State of Penn.............. 100 80% 
ZAUMBCPMEN’S. <. 5.60 6i0-0 cc cceces 25 100 
DROCMAMICD: 6:6 56k. 500 64 ciweds on 25 75 
Pennsylvania Fire ........ 100 ree 
People’s National ......... 25 17% 
BURTON. - bass o5.ecs 60s wee wes 60 61 
United Firemen’s .......... 10 12% 
Hartferd, Conn. 
Bid Asked 
NIN 0.8 ass opie e:40 av S8 066-0 SeKe 465 480 
MPACOTODILS «o.oo vise ss Se esces 305 320 
BUATCLOPG. BUPO -. o-6.5.6:4 680-0 bi o% 575 580 
PROS a5 os 606 6.00e 8s 85s oe 505 ee 
WACIONE! FITS: 66s Secscccde 445 Pre 
Standard Fire ............ - 60 save 
Aetrie TAL 6:5 6:54s6/0.0:4 040450600 eat 705 
Aetna Casualty & Surety... ... 530 
Hartford Steam Boiler..... ee 375 
ETOIVORGED 060i ccscctks ceeees 830 835 


Commercial Union Men Return 
NEW YORK, Nov. 5.—General Man- 
ager E. Roger Owen of the home office 
of the Commercial Union, his secretary, 
Sydney Preston, and United States Man- 
ager A. H. Wray have returned to New 
York after visiting the Pacific coast and 
the Chicago department. Mr. Owen will 
probably be in this country for a month 
or more. Underwriters believe he will 
make further announcements as to his 
plans in this country before he returns. 


Bonus to Fireman’s Employes 
A bonus of 20 percent will be paid all 
employes of the Firemen’s of Newark 
and associated companies receiving sal- 
aries of less than $2,500 per annum, the 
allotment to date from Oct. 1. Earlier 
in the year a bonus of 10 percent was 
granted, but in appreciation of the con- 
tinued H. C. of L. the management de- 
cided upon a still further payment. 


Miscellaneous Notes 


George A. Moore has purchased the 
G. J. Baitinger agency at Hutchinson, 
Minn. 

Wilson & Taylor of San Francisco have 
been appointed general agents for the 
Cleveland National Fire for California, 
Arizona, Nevada and Utah. 

The Columbian of New Jersey, London 
& Scottish Assurance and Rossia of 
America have been admitted to member- 
ship in the National Board of Fire Under- 
writers. 

Assistant Manager S. A. Bennett, of 
the Eagle, Star & British Dominion, who 
had been in New York for the past ten 
» | days, is now visiting Toronto. 


The credit system of the Chicago Board 
is reported to have proven very satis- 
factory during the first year now ending, 
in which the plan was tried. 


“MORE IS IN YOU” 


“More is in you” is a motto that ap- 
pears on the walls of a room in an old- 
fashioned inn at Bruges, Belgium. This 
motto was prominently lettered on each 
of the four walls of the bedroom of 4 
certain Duke, so that when he awakened 
.@in the morning, no matter where he 
looked, the inspirational motto greeted 
him. It served as a daily help to bigger 
and better accomplishments. Imagine 
that on the wall of your room is painted 
this message, “More is in you!”— 
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NEWS FROM EASTERN FIELD 














MAINE AGENTS HOLD MEETING 





Ownership of Expirations and Rein- 
surance of Mutuals Discussed 
at Convention 


BANGOR, ME., Nov. 1.—Conserva- 
tive resolutions on the ownership of 
expirations, unfair competition, care in 
agency appointments, use of National 
Association insignia, reinsurance of in- 
terinsurers, multiple agencies, graded 
dues and two days’ sessions, marked 
the 24th annual meeting of the Maine 
Association of Insurance Agents. At 
the business session in the late after- 
noon President Harold H. Hodge re- 
viewed the legislative work of the year 
and declared that the association had 
been instrumental in preventing the 
enactment of any measures detrimental 
to the insurance interests of the state. 

National Secretary Chauncey S. S. 
Miller of New York was present and 
addressed the delegates. Following 
his address the convention voted to 
maintain a permanent working mem- 
bership committee; pledged itself not 
to solicit expirations, fire, casualty or 
surety; protested against granting re- 
insurance to mutuals of interinsurers, 
and referred to the incoming executive 
committee the matter of two day ses- 
sions and graded dues. 


New Officers Elected 


The following officers were then 
elected: President, I. E. Lang, former 
deputy commissioner, Waterville; vice- 
presidents, H. A. Harmon, Portland; E. S. 
Crosby Bath; George H. Macomber, 
Augusta; secretary-treasurer, Arthur L. 
Orne, Rockland; executive committee, 
J. B. Friel, Waterville, chairman; E. E 
Whitney, Dover; A. Q. Miller, Auburn; 
J. W. McClure, Bangor; Stanley Wheeler, 
South Paris; O. W. Tapleu, Ellsworth; 
Philip I. Jones, Portland. 

President Hodge presided at the din- 
ner following the annual business meet- 
ing and the first speaker was Commis- 
sioner G. Waldon Smith. The commis- 
sioner was warmly applauded when he 
declared that he did not believe in gov- 
ernment insurance, either state or na- 
tional. He believed there was urgent 
need at the present time or earnest effort 
on the part of all insurance men to 
counteract by education and publicity the 
present distrust and animosity of the 
public toward insurance, evidences of 
which animosity were shown in the great 
number of arson cases in which convic- 
tion could not be obtained. The assist- 
ance of the association was asked in 
supporting a Fire Prevention Week next 
April. 


Change in Blanks Discussed 


Assistant Secretary Ralph Sweetland 
of the New England Exchange of Bos- 
ton talked on the subject of the new 
blanks and the new rules and clauses of 
the exchange. National Secretary Miller 
traced the rapid growth of government 
control over private industries and called 
for a pronounced expression of Ameri- 
canism on the part of every agent to 
make the world safe for democracy. 

An invitation to hold the next conven- 
tion at Lewiston-Auburn was referred 
to the incoming executive committee and 
it was announced that eleven new mem- 
bers had been secured at the annual 
Meeting. 





Connecticut Association Meets 


NEW HAVEN, CONN., Nov. 14—The 
annual convention of the Connecticut 
Association of Insurance Agents at- 
tracted 100 fire men to New Haven. Leg- 
islative matters, fire prevention, forms, 
*@pplications and methods, and self graded 
dues were discussed. Resolutions were 
Passed appreciating the action of the Na- 
tional Association in securing the ap- 
Pointment of a perpetual conference 
Committee from the National Board and a 
{committee from the Insurance Commis- 
Sioners’ convention. 

National Secretary Chauncey 8S. S. 

iller spoke on “Cooperation,” and Wil- 
liam R. Penrose of Hartford led a dis- 
cussion on’ “How can the Connecticut As- 
Sociation of Insurance 
Cooperate in the work of fire prevention?” 


Agents. better 





Carl Vance of New York gave a demon- 
stration of the sale of the riot and civil 
commotion policy and J. H. McManus 
and Charles L. McNeil reviewed the last 
national convention. 

At the annual dinner National Prési- 
dent Fred J. Cox spoke on “Cooperation 
Between the State and National Associa- 
tion’; Commissioner George E. Beers on 
“The Local Agent and His Relation to 
the Compensation Commission,” and 
James B. Thwing upon “Salesmanship— 
An Important Asset of the Local Agent.” 
The following officers were elected: 


President, J. Richard North, New 
Haven. 

Vice-President, Col. T. B. Warren, 
Bridgeport. 

Honorary Vice-Presidents, Geo. E. 


Boyd, Waterbury; Jas. L. Case, Norwich. 
Secretary-Treasurer, Louis R. Burton, 
New Haven. 


New Hampshire Meeting Set 


MANCHESTER, N. H., Nov. 1—The an- 
nual meeting and dinner of the New 
Hampshire Local Agents Association will 
be held in this city Nov. 21, according 
to notice sent out today by President 
L. C. Merrill of Concord. National Presi- 
dent Fred J. Cox will be one of the 
principal guests. 





International Increases Capital 


NEW YORK CITY, Nov. 5—The New 
York department has examined the In- 
ternational of New York which does a 
reinsurance business exclusively and 
shows that the increase of its capital has 
been’ completed, it now having $1,000,000. 
Its net surplus is $1,153,617 and assets 
$4,839,790. The increase in capital is due 
to the fact that the company desires to 
enter foreign fields and to strengthen its 
facilities at home. Summer Ballard is 
president of the company. 


Brooklyn Fire Premiums 


NEW YORK, Nov. 5—The fire premiums 
of Brooklyn in the first six months of the 
year aggregated $4,429,571 of which $1,- 
486,550 were reported by New York com- 
panies, $992,706 by foreign companies and 
$1,849,809 by companies of other states. 
The Home of New York is the Brooklyn 
leader, with $187,691. The Niagara is 
second with $134,433. The Liverpool & 
London & Globe shows $134,390, Contin- 
ental $131,351, Royal $126,480, National 
$123,088, Fidelity-Phenix, $122,451, Great 
American $121,307, National Liberty $100,- 
734, Aetna $100,636. 


Night Lectures in Boston 


BOSTON, MASS., Nov. 4—The tenth 
consecutive season of night lectures, fol- 
lowing the study courses of the Insurance 
Institute of America, will open at the 
Boston Insurance Society’s library Nov. 
14 and continue weekly thereafter. The 
lectures will be given by William B. 
Medlicott, general agent of the Atlas As- 
surance; Gorham Dana, manager Under- 
writers Bureau of New England; Frank 
A. Dewick, former president of the Bos- 
ton Board of Fire Underwriters; Dwight 
W. Sleeper, of Dwight W. Sleeper & Co., 
Inc.; William D. Milne, superintendent of 


New England; S. L. Burgher, 
engineer in charge, of the New England 
Insurance Exchange; Milton F, Jones, 
chemical inspector, New England Bureau 
of United Inspection; Ernest Keer, engi- 
neer and special inspector, Associated 
Factory Mutuals; Daniel N. Handy, li- 
brarian, Boston Insurance Library. More 
than 100 have registered. 





““New York Department Asks Data 


NEW YORK, Nov. 4.—All fire com- 
panies licensed in New York have re- 
ceived a questionnaire from the state 
insurance department asking for tables 
of classification and rate making prac- 
tices, both for the parent office and for 
underwriting annexes if such are main- 
tained. The data relates to New York 
state only and is aimed to check the 
charges of irregular rating on the part 
of certain non-board companies. 


Vermont Bars Non-Resident Agents 


MONTPELIER, VT., Nov. 4—Commis- 
sioner Joseph G. Brown has issued a gen- 
eral notice to the insurance interests 
calling attention to the fact that the law 
of the state does not permit the issuance 
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United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 











PROTECTION 


E consider that equitable settlement of all claims 

promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 


The.interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart- 
ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17 South William Street NEW YORK 








Capital and Surplus 


$250,000.00 
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American Merchants 
Fire Insurance Company 











Kansas City - Missouri Reinsurance 








surveys of the Underwriters Bureau of |. 
assistant |; 








John W. McGinety 


ASSETS, $250,000.0u 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 

















DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - 7 - 


a PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 
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STUART MORGAN, State Agent, Michigan, East. Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and. Wisconsin, P. O. Box 225, Chicago 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Qmaha, Neb-aska 
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Automobile and Parcel Post 


Special Department Maintained 
for Purpose of Giving Expert 


Local and General Agents Wanted 


Appleton & Cox 


3 South William St. 


Representing Companies of Known Reputation 


a" 


Insurance 
and Efficient Service 


Apply to 


Attorneys 
NEW YORK 














The Mechanics ‘oven of Philadelphia 


Cash Capital, $250,000 
Surplus to Policyholders, 


EASTERN DEPARTMENT 
D. H. DUNHAM 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SEC’Y 
NEWARK, N. J. 


ORGANIZED 1854 


JANUARY 1, 1919 


Net Surplus $311,705.23 
$561,705.23 


WESTERN DEPARTMENT 
NEAL BASSETT, VICE-PRES. & MGR. 


HoME OFFICE 
J. A. SNYDER, SEC’Y 
PHILADELPHIA, 
PENNA. W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 





FIREMEN’S ‘Comeany OF NEWARK 


Cash Capital, $1,250,000 
Surplus to Policyholders, $3,596,144.07 


EASTERN DEPARTMENT 

D. H. DUNHAM, PRESIDENT 

JOHN KAY, VICE-PRES. 

A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


ORGANIZED 1855 


JANUARY 1, 1919 


Net Surplus, $2,246,144.07 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & MGR. 
W. T. BASSETT, ASS’T. MGR. 
CHICAGO, ILLINOIS 








Harrison 795 


‘ JOHN E. HOGAN ~ 
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PERSONAL-INJURY 
PROPERTY-DAMAGE 
COMPENSATION 


Ray-Forman-Fowler 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 
COLLISION 
FIRE 


(SUBROGATION) THEFT 








SURPLUS 
LINES anp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 


F. R. THOMPSON 


Insurance Exchange, Chicago, It, 











GEO. A MOWRY 


President 


W. A. GORDON 


Secretary 


Twin City Fire Ins. Co. 
3) MINNEAPOLIS 
Capital $500,000 





















PROSPECT CARDS for the accident andi nsurance solicitors whe work systematically and successfully, 
Send for samples and description of cabinet and pocket case. 
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tat the only way“in which a nonresi- 
dent insurance man can do business in 
the state is by securing a broker’s li- 
cense, the law further providing that 
such broker, must place ajl Vermont 
business through a duly licensed Vermont 
agent, or with a Vermont company or- 
ganized under the laws of the state. The 
commissioner states all resident agents 
will be held responsible for the disburse- 
ment of commission paid on such brok- 
ers’ policies and that payment of commis- 
sion to any nonresident not holding a 
broker’s license will subject not only the 
license of the agent, but the license of 
the company to suspension or revocation. 
Multiple policies must have the Vermont 
endorsement, as well as the policy itself, 
signed by a duly licensed Vermont agent 
ef the company. 


Eastern Notes 


With a proposed capital of £500,000 the 
Victory Insurance CQompany is being 
formed at London. 

William A. Simpson & Son have been 
appointed Philadelphia representatives of 
the Columbia of New Jersey. be 

Melville M. Guillan, for the past twelve 
years in the New York office of the Lon- 
don Assurance, has been appointed spe- 
cial agent for Maine, New Hampshire and 
Vermont, with headquarters in Boston. 

The Scandinavian American has been 
admitted to Massachusetts to do a gen- 
eral fire and marine business. Arthur 
Simpson has been appointed agent for the 
state. 

Stone, Matthews & Co. have been com- 
missioned to write automobile fire, theft, 
transportation, property damage and col- 
lision lines in Philadelphia by the Al- 
liance. 

Recent Philadelphia agency appoint- 





ments are D. J. Walsh’s Sons forthe 
Cleveland National Fire and S. George 
Levi & Co. for the Allemania Fire. The 
Minneapolis Fire & Marine cancelled the 
Philadelphia authority of Canning & 
Allen. 

Charles H. J. Kimball, of Kimball & 
Gilman, managers of the North British & 
Mercantile, has been nominated for the 
office of president of the Boston Board 
for the elections which will take place 
Nov. 11. Alfred Davenport, of W. L. 
Davenport & Son, is named for vice-presi- 
dent; F. Elliot Cabot for secretary-treas- 
urer, and H. Belden will be continued as 
manager. 

As the result of a conference between 
officials of Elizabeth, N. J., several days 
ago, the amount of fire insurance car- 
ried upon city owned property is to be 
substantially increased. A study of the 
situation disclosed that the buildings and 
their contents were insured greatly be- 
low the values of pre-war days, and of 
course hopelessly inadequate to meet 
present conditions. 

The Dwight W. Sleeper agency of Bos- 
ton announces the appointment of John 
Flanders, formerly managing underwriter 
of the General Accident for New England, 
as special agent for all casualty and 
liability lines in Massachusetts. Mr. 
Flanders has just been discharged from 
army service. Gordon B. Hebb, another 
returned service man, will have charge of 
the marine department of the same 
agency. 

Herbert D. Payne, a well-known insur- 
arce man in New York, formerly with the 
Niagara Fire and now connected with the 
Neale-Phypers Company, New York of- 
fice, at 80 Maiden Lane, as office manager, 
was married Oct. 31 to Miss Jean D. 
Turner. Miss Turner has recently re- 
turned from France, having served as an 
army nurse on the American battle front. 
Mrs. and Mr. Payne will reside at Wor- 
tendyke, N. J 
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SUGGESTS STAMPING DAILIES 


Automobile Underwriter Asserts That 
Improvement Cannot Be Expected 
While Operations Are Veiled 


Automobile writing companies have 
for the past year been very much dis- 
satisfied with conditions in the automo- 
bile field. There has been constant 
complaint that there is too much com- 
petition among conference companies. 
Violations of conference rules have 
been frequently charged to one com- 
pany and another and there does not 
seem to have been much improvement 
in recent months. Observing automo- 
bile men have many times said during 
the past year that the conference com- 
panies have chiefly to fear the compe- 
tition within the conference, rather 
than the activities of the local mutuals, 
interinsurance exchanges, and special- 
izing automobile companies not affil- 
iated with the conference. In other 
words,: the disregarding of rules by 
many conference members has created 
an unhealthy condition in the automo- 
bile field, that has not been improved 
as the months passed. 

An automobile superintendent said 
the other day that no great change 
can be expected until automobile busi- 
ness can be passed through the hands 
of a stamping secretary, just as fire 
dailies are. At the present time it is 
difficult to check upon the offenders. 
Business is ‘sent direct to the home 
offices of the various companies, with 
the result that charges of irregularities 
can be made, but not verified. If auto- 
mobile business were sent through 
stamping secretaries at various locali- 
ties, violations of the rules would not 
be possible. Any irregularity would be 
detected at once and the business re- 
turned for correction. So long as it is 
possible for automobile companies to 
keep secret their methods of conduct- 
ing business, little improvement in the 
automobile field can be looked for. 


Omaha Is Leading City 


According to statistics compiled by the 
Omaha Chamber of Commerce, Omaha is 
the leading city in the United States in 
per capita ownership of automobiles and 
within a radius of fifty miles of the city 
there are 64,000 automobiles owned by 








the 100,000 families who live in that ter- 
ritory. 


Pittsburgh Stock Sales 


Representatives of the Colorado, South 
Dakota, Kansas and Nebraska depart- 
ments are investigating stock selling 
methods of the Bankers Automobile of 
Lincoln, Neb. 





New Drive on Texas Thefts 


SAN ANTONIO, TEX., Nov. 4—A 
determined drive against automobile 
thieves will be one of the first things un- 
dertaken by the San Antonio Automobile 
League, which has just been granted a 
state charter. The league was organized 
under the auspices of the Texas State 
Automobile Association. It also will be 
affiliated with the American Automobile 
Association. The organization of the 
league followed notice from R. M. Wor- 
ley, of the Automobile Underwriters of 
America, that unless the theft hazard 
was reduced, the premiums on automo- 
bile theft insurance will become prohibi- 
tive. W. A. Williamson was elected 
president of the league. 





Eastern Conference Meeting 


NEW YORK, Oct. 29—At the annual 
meeting of the Eastern Automobile Con- 
ference yesterday, C. G. Smith, president 
of the Great American, was chosen presi- 
dent; Percival Beresford, United States 
Manager Phoenix Assurance, vice-presi- 
dent; Hugh R. Louden, manager Liver- 
pool & London & Globe, treasurer, and 
Ralph H. Goodwin, assistant secretary. 
As soon as the constitution can be 
amended, making the secretaryship 2 
salaried office, Mr. Goodwin will be ad- 
vanced thereto. 





Western Conference Committee Meets 


The first meeting of the new executive 
committee of the Western Automobile 
Underwriters Conference was held this 
week. The members of this committee 
are all company managers, whose com- 
panies are vitally interested in the con- 
duct of the automobile insurance busi- 
ness. It is probably the strongest com- 
mittee that has yet served. Plans were 
formulated for the year’s work. 

An amendment to the constitution was 
approved, subject to the approval of the 
conference, providing that hereafter the 
Automobile Protective & Information 
Bureau shall come under the jurisdiction 
of the executive committee. A similar 
amendment will be adopted by all the 
local conferences. A national theft com- 
mittee of five members will be appointed 
by the national conference to coordinate 
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the work of the various local car re- 
covery organizations. 

In the future the executive committee 
will meet regularly the second and 
fourth Tuesday of each month. The exec- 
utive committee of the National Confer- 
ence will meet in Chicago, Nov. 13, fol- 
lowed by a meeting of the full confer- 
ence on the 14th. R. H. Purcell, presi- 
dent of the Western conference, has 
appointed the following standing com- 
mittees: 

Special Advisory Rate—R. A. Buckman, 
Royal, chairman; W. J. Faymonville, 
Fireman’s Fund; J. A. Gallagher, Aetna; 
J. D. Vail, Hartford Fire; Ralph Raw- 
lings, Boston; L. B. Grossmith, St. Paul 
FF. & M 


Agency and Commission—L, A. Lent of 


Neare, Gibbs & Lent, Cincinnati, chair- 
man; George H. Bell, National; F. J. 
Sauter, Old Colony; Ralph Rawlings, 
Boston; J. F. Stafford, Sun. 

Farmers’ Automobile Advisory—H. B. 
Elmers, American of Newark, chairman; 
R. A. Buckman, Royal; F. C. Cornell, 
Home of New York; W. J. Faymonville, 
Fireman’s Fund; S. I. Drum, Great 
American, 

Qualification of Agents—John Marshall 
Jr, Firemen’s Fund, chairman; George 
H. Bell, National; C. R. Tuttle, North 
America. 


Indiana Thefts Increase 


INDIANAPOLIS, IND., Nov. 4—One 
company, writing automobile insurance 
at Clinton, Ind., has paid $7,500 in losses 
since March. There has been an epidemic 
of automobile thieveries throughout the 
state and especially around Indianapolis 
for the past six months. One company 
has had six machines stolen in as many 
weeks, ranging from a new Ford to an 
almost new Stutz. The thieves seem to 
prefer new cars and, at times, it has 
seemed that..purchases and deliveries 
have been tipped off to thieves, as sev- 
eral new cars have been taken within a 
few hours after they have been delivered. 
The losses are mounting up so rapidly 
that the companies may be forced to ap- 
ply a penalty rate. 

Several Indianapolis thieves have been 
caught and given sentences, but this has 
not checked the thefts. One crowd of 
eighteen youngsters, belonging to prom- 
inent families, was apprehended. After 
being given a severe lecture they were 


turned over to their parents with con- 


ditional sentences. The laxity of the 
courts in dealing with this aggravating 
problem is doubtless responsible for the 
growing boldness of the thieves. In the 
opinion of insurance men every effort 
should be made to bring pressure on the 
courts to deal with this crime according 
to its gravity. Until this is done there 
can be little hope that the record of 
losses will be reduced. 


Iowa’s New Auto Law 


DES MOINES, IA, Nov. 4—Iowa has a 
new automobile law that is expected to 
put a material crimp in automobile thiev- 
ery. It provides that when an automo- 
bile is purchased, the owners must sign 
a registration blank. When he sells or 
trades the car, he must fill out a state- 


ment telling all of the facts concerning | 


the purchase of the machine and furnish 


it to the purchaser, giving the latter a | 


clear title. Severest penalties are pro- 
vided for defacing the number on a ma- 
chine or otherwise disguising it to make 
identification difficult or impossible. The 
law became effective Nov. 1. 





Kansas City Jitneys Get Bonds 


KANSAS CITY, MO., Oct. 28—The Auto- 
mobile Liability, limited mutual, of Mil- 
waukee, Wis., came to the rescue of jit- 
hey operators in Kansas City, Mo., and 
Provided them the bond which they were 
required to file Oct. 20. About 500 jitney 
operators have filed bonds’ written 
through John T. Pendergast, a broker 
doing business through the Schwitzgebel, 
Ely & Mann local agency. The bonds are 
a form prepared by the city counselor, 
Providing $2,500-$5,000 maximum indem- 
nity, both personal injury and property 
damage. 


Deadlock on Boston Jitneys 


BCSTON, MASS. Oct. 28—Several 
Weeks have elapsed since some ten or 
More jitney concerns were granted per- 
mits to do business in Boston and there 
'8 still a deadlock over the liability se- 
curity to be placed. The new statute pro- 
Vides that a $25,000 bond must be fur- 
nshed. The corporation counsel has 
ed that bonds must be furnished and 
hat liability insurance will not be ac- 
cepted. This is at variance to the inter- 





NORTH BRANCH FIRE 8823 SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY coma’ OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE 282 PITTSBURGH, PA: 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 





























CASH CAPITAL $839,580.00 
E. KIMBALL 


CLEVELAND NATIONAL —seemrre 


Fine INSURANCE COMPANY oO ™ 
CLEVELAND, OHIO 


WRITER 
APPLICATIONS FOR AGENCIES DESIRED 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812,34 





ASSETS 
$1,662,212.57 

















Peninsular Fire In surance Company 
HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 
Will begin writing a general classification of busiuess January 2nd, 1920. . .... 
Salesmen who can present a high grade proposition convincingly will be interested. 
A Michigan Company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
J. FLOYD IRISH, Managing Underwriter 


of America 


COMFORT A. TYLER, Vice President 
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F. H. Hawley, President W. E. Haines, Secretary 
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American National Fire Insurance 
Company “onto” 
Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





oe % ‘ 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 














F.C. VAN DUSEN, President 


Minneapolis 


JOHN D. McMILLAN, Vice-President 


WALTER C. LEACH, Secy, 
FIRE AND 


marine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F, & M. which make it attractive. We can tell them to you. 
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pretation given the statute in 
cities, notably by jitney owners. 


other 





A. H. T. A. Fights Auto Thieves 


TOPEKA, KAN., Oct. 28—The Auto- 
Horse Thief Association of Olathe, Kan., 
a small city about 20 miles from Kansas 
City, which has suffered heavily lately 
from motor car thieves, has joined in the 
war against such thefts. Olathe is the 
home of a number of big business men 
from Kansas City, Mo., and their cars 
have proved especially popular with the 
motor car lifters. A reward of $50 for 
the capture and return of a stolen car 
belonging to members of the local asso- 
ciation,,and another $50 for a conviction, 
is offered. 

The fight the insurance companies writ- 
ing motor car theft insurance have been 
making in Kansas is producing results 
in some cities, but also has spread the 
disease. Some time ago the Wichita 





situation became so serious that rates 
there were hiked.to a point higher than 
anywhere else in the country. The com- 
panies joined forces with the local 
authorities and broke up the Wichita 
gang, but now the individual members 
seem to be operating out of Hutchinson, 
Arkansas City, Coffeyville and Independ- 
ence. 





Dakota Thefts Show Increase 


ABERDEEN, S. D., Oct. 28—Thefts of 
automobiles in North and South Dakota 
this year will apparently exceed very 
materially the records of previous years. 
The largest number of losses is reported 
from Fargo, Aberdeen, Huron and Sioux 
Falls. The largest number at one time 
was reported from Aberdeen, where nine 
cars were stolen in two days during the 
Northwest Tractor Show. It is under- 
stood that many of the stolen cars find 
their way to Sioux City and Omaha, as 





Insurance Exchange 


ANNOUNCING A NEW 


BROKERAGE DEPARTMENT 


ACCEPTABLE LINES, ANYWHERE IN THE 
UNITED STATES OR CANADA, SOLICITED. 


Metropolitan-Hibernia Fire Insurance Co. 
Cash Capital $200,000 


JOHN NAGHTEN & CO., General Managers 
Established 1863 


CHICAGO, ILL. 








AMERICANIZE YOUR HOGS 


American Live Stock Insurance Co.(Cx= 
THE PIONEER NEBRASKA COMPANY 


Agents Wanted 
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Hog Insurance for the 


OVER 25,000 RISKS NOW IN FORCE 


The Company that delivers the goods. If you want to make money write 


STATE ,MUTUAL HOG INSURANCE CO. 
SPRINGFIELD, ILLINOIS 








Home Office: 6 S 


The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


° Shelbyville, Illinois 








NEBRASKA LIVE STOCK INSURANCE COMPANY 








Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 
W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Seeretary 
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Excellent opportunity for good live agents. Communicate with the Home Office 


a few cars have been recovered from 
those points. 

Criticisms have been made of police 
officers, as it is noted that they show 
much more activity where substantial re- 
wards are offered. Authorities in Brown 
county have been very active, however, 
and five convictions were secured at the 
last term of court, with the limit of five 
years imposed in each case. 





The Imperial of England has been 
elected to membership in the Western 
Automobile Underwriters Conference. 








LIVE STOCK INSURANCE 




















STARTS PUBLICITY CAMPAIGN 





National Association of Live Stock In- 
surance Companies Commences 
Series of Educational Ad- 
vertisements 





This week the National Association 
of Live Stock Insurance Companies is 
firing its first gun in a new advertising 
campaign to be carried on in trade 
journals. This association is made up 
of 11 live stock companies located in 
the central west. The organization 
was formed a few years ago for the 
purpose of establishing cordial rela- 
tions between live stock companies and 
exchanging views and experiences at 
W@eetings held quarterly throughout the 
year. The organization is a cooperative 
body that has done a great deal to ad- 
vance the cause of live stock insurance. 
About 10 or 15 years ago live stock 
insurance was handled almost entirely 
by local farmers mutuals. There was 
only one stock company in the busi- 
ness, the old Indiana & Ohio Live 
Stock of Crawfordsville, Ind., This 
company got only a limited amount of 
business, the rest going to farmers mu- 
tuals which were operated on the 
wrong basis and were wholly unsatis- 
factory from the standpoint of stock 
owners. 
The new live stock companies that 
have come into the field are on a sound 
business basis. They have ample re- 
sources, are officered by men who un- 
derstand and have made a study of 
the business, and are rendering a serv- 
ice to live stock raisers that is in- 
valuable. 
The functions of the live stock in- 
surance company extend far beyond 
the mere issuance of a policy. The 
service rendered by the live stock com- 
panies includes care of the animals 
protected under the policy. The live 
stock companies through bulletin serv- 
ice keep owners of animals in touch 
with new and modern methods of treat- 
ing disease. As the seasons change 
advice as to feeding is given. In other 
words, the insured live stock raiser has 
in a live stock insurance company an ad- 
visor and counsellor to which he can 
turn at any time for assistance. Serv- 
ice, so far as the live stock insurance 
companies are concerned, is not a 
meaningless word. The insured live 
stock raiser gets something for his 
money and the companies now in the 
business are constantly endeavoring to 
further improve the facilities that are 
now at the disposal of policyholders. 
The purpose of the advertising cam- 
paign now being launched is to famil- 


the live stock companies belonging to 


‘the organization are: in the. business 


on the right basis,““and.are able to 
offer something valuable to local agents. 
Live stock insurance is easy to sell, 
there are plenty of prospects and the 
line can be handled very well in con- 
nection with other branches of the live 
stock business. The advertisements to 
be issued by the National Association 
from time to time will be interesting 
reading. 





Littlejohn Made State Agent 


The Nebraska Live Stock of Omaha 
has received its license.in Illinois. A. 
C. Littlejohn, secretary-treasurer of the 
State Mutual Hog Insurance Company 
of Springfield, Ill., has been appointed 
state agent of the Nebraska company, 
Mr. Littlejohn is one of the best in- 
formed and most successful live stock 
insurance men in the middle west, hav- 
ing been connected with this branch of 
insurance for the past ten years. 


Cavanaugh With the Iowa 
G. L. Cavanaugh, general superintend- 
ent of the hail department of the West- 
ern Adjustment Company at Chicago, has 
gone to Omaha to represent the Iowa 
Live Stock as general agent for 3 states, 


MUTUALS’ CONVENTION PLAN 

(CONTINUED FROM PAGE 6) 

tary, Central Division United States 

Chamber of Commerce, Chicago, Il, 

g. Appointment of Committees. 

h. Miscellaneous Business. 
Wednesday, Nov. 19 


1. 9:30 a. m. Joint Meeting Federa- 
tion National Association Mutual Insur- 
ance Companies and National Associa- 
tion Casualty Mutuals. 

ddress, George L. Mallery, President, 
National Association Mutual Casualty 
Companies. 

Address, E. T. Meredith, Editor, Suc- 
cessful Farming, Des Moines, Iowa. 
Address, Charles F. Jenkins, Editor, 
Farm Journal, Philadelphia, Pa. 
Address, A. C. Savage, Insurance Com- 
ae gry oe Des Moines, Iowa. 

2. Farm Conference. 

1:00 Address, “What the Farm Mutual 
Needs,” S. B. Mason, Bloomington, Il. 
1:30 Address, “Inspection,” Henry F. 
Cooper, Special Inspector, Farmers Mu- 
tual Insurance Company, Crawfordsville, 
Ind. M. W. Hobart, Fremont, Ohio, 
leader in discussion. 

2:00 Address, “Lightning Protection,” 
George Whitaker, Secretary, Farmers 
Mutual Insurance, Flint, Mich. John H. 
Todd, Liberal, Mo., leader in discussion. 


2:30 Address, “Classification,” George 
W. Miller, President, Home Mutual, 
Bucyrus, Ohio. E. O. Reynolds, Alfred, 
N. Y., leader, 


3:00 Address, “The Secretary’ s Annual 
‘Report as a Means of Fire Prevention.” 
Allen Farquhar, Sandy Springs, Md. 
D C. Royer, Greely, Colo., leader in dis- 
cussion. 

3:30 Miscellaneous Business. 

3. Annual Meeting Federation Mutual 
Fire Insurance Companies. 


Wednesday Evening, Nov. 19 

1. Theater Party. 

Thursday, Nov. 20 

PR General Session of National Associ- 
ation. 

a. Address, A. D. Stewart, Red Wood 
Falls, Minn. 

b. Address, “Rural Fire Protection,” 
‘Ralph Richman, Editor, Fire Protection, 
Cincinnati, Ohio. 

ce. “The Increasing Need of Casualty 
=— John M. Bessey, New York 

ity. 

d. Address, “Mutual Service,” J. J. 
Fitzgerald, Indianapolis, Ind. 

e. gy oR ‘Underwriters’ Label Serv- 
ice,” A. Small, Chicago, Il. 
haem H. L, Ekern, Chicago, Ill. 
g Committee Reports. 

h. Miscellaneous Business. 
i. Selection of Next Meeting Place. 
j. Election of Officers. 

Thursday Evening, Nov. 20 
1. Banquet. 
1. 
tio 














iarize local agents with the fact that 


Friday, Nov. 21 
Board Meeting of National Associa- 
n Board. 
2. Miscellaneous Business, 
Adjournment. 








PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, [linois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 








Flynn Building 
Des Moines, lowa 





NATIONAL LIVE STOCK INSURANCE CO, we are the ORIGI- 


Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance 
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CASUALTY AND SURETY SECTION 





Page Twenty-nine 





CASUALTY COMPANIES 
AND THE EXPIRATIONS 





Many Officials Say That Proposed 
Pledge Is Too Broad in 
Its Scope 


FIRE INSURANCE DIFFERS 


Much Time, Energy and Money Are 
Required in Developing the Mis- 
cellaneous Lines 





NEW YORK, Nov. 5.—As the offi- 
cials of casualty companies have given 
more thought to the action of the Na- 
tional Association of Insurance Agents 
at Louisville in deciding to have a list 
of cooperating casualty companies pub- 
lished in the “American Agency Bulle- 
tin,” including those companies that 
subscribe to the association’s pledge 
‘that the agents own the expirations, 
it becomes evident that the more im- 
portant and larger companies cannot 
subscribe to a principle of this char- 


acter that will hold good in every in- 
stance. 


Different From Fire Companies 


The casualty companies say that their 
position is entirely different from that 
of the fire insurance companies. The 
fre agent gets a company, does not 
have to be financed, has no -business 
turned over to him, solicits on his own 
initiative and is not subjecting the 
home office or general agency to so 
much expense in the way of service. 
The casualty executives say that their 
agents are on a different basis. In 
Most of the cases the casualty com- 
Panies would not hesitate to acknowl- 
edge that the agent owns the expira- 
tion. This is the case where he has 
solicited his business on the same basis 
that he does his fire business. 


How Business Is Built Up 


In many cases, however, the cas- 
ualty companies say they have virtu- 
ally built up the business for the agent. 
erhaps a special agent has gone into 
4a community, gotten some business 
together, secured a local agent, turned 
it over to him and developed the agent. 
he company has gone to considerable 
xpense to get him started and keep 

im going. The company may write 
steam boiler business or other classes 
that require much inspection and 
where the inspection service is the 
big end of the bargain. 

Casualty companies frequently pay ad- 
vances to agents soliciting accident and 
health business and perhaps other lines, 
— they get established. So far as 

€ monthly and weekly payment acci- 

€nt and health business is concerned the 

Companies say that they arrange for a 
Policy fee to compensate the agent for 
+g the business on the books and 
p er that allow him a small commis- 
1 simply for collection purposes. 


Require Much Help 


ae companies declare that so far as 
mpensation, liability and surety busi- 





ness is concerned there are not so many 
agents that can go it alone. They are 
constantly seeking help from the head 
office or general agency, either in solicit- 
ing business, arranging for the cover- 
age, or ironing out the snarls. The com- 
panies say that no question need arise 
as to ownership of the expirations, where 
an agent has traveled his own course, 
has not been financed or been constantly 
helped out by the field men. 

The companies claim that they could 
not subscribe to an ownership pledge 
that would hold good for all cases. They 
do not want to put themselves on rec- 
ord in an ironclad agreement which will 
not permit them to protect themselves 
where they feel an injustice has been 
done them. 


Home Office Service Required 


The companies cite many cases where 
agents have gone over to cut rate com- 
panies and held the business by cutting 
rates or unorthodox methods. There are 
few cases that cause any dispute, say 
the company officials. If the casualty and 
surety business were written on the same 
basis as fire insurance, the companies 
then would not hesitate to subscribe to 
such a pledge. Some classes of casualty 
business are built up almost entirely by 
home office service, such as steam boiler, 
fly wheel, credit insurance, contract 
surety bonds and the more complicated 
cases of workmen’s compensation. 


Relationship More Personal 


The relationship between the casualty 
company and its agent is somewhat dif- 
ferent than the fire companies because 
an agent as a rule represents but one 
casualty company and when he is ap- 
pointed he is the sole representative of 
the company in his vicinity. He is ex- 
pected to do his part in building up the 
business and looking after the com- 
pany’s interest. He may have consider- 
able surety business on his books and 
these contracts, as is known, are con- 
tinuous and cannot be canceled. There- 
fore a casualty and surety agent is ap- 
pointed with the idea of permanency. He 
has no business rivals in his office as is 
the case with the fire company. He gives 
all his business to this one institution. 


Akin to Farm Business 


The casualty companies say that their 
position in an agency is very much akin 
to the farm business of the fire com- 
panies. Here is a class of business that 
is written on a different basis than the 
regular recording fire insurance business. 
It has to be built up largely by means 
of solicitors who are specializing on 
farm business. The farm special agent 
works with the solicitors. Much help is 
given them and therefore the fire com- 
panies feel that at least they have part 
ownership in the expirations. They en- 
deavor in every way possible to prevent 
this business being switched to other 
companies. If a solicitor goes to another 
institution the fire company claims that 
it is entitled to the expirations and not 
the new company. This is the only 
branch of the fire business that so much 
personal attention is given to the solici- 
tor by the company or general agent. 


Will Revise Experience Plan 


NEW YORK CITY, Nov. 5—The com- 
pensation Insurance Rating Board of this 
state is revising its rules for applying 
experience rating on compensation risks. 
The insurance superintendent has ap- 
proved the amendments to the experi- 
ence rating plan. 

Discussing the proposed changes, Man- 
ager Leon S. Senior, of the rating board, 
says: “The purpose of these amendments 
is to allow a full six-months period 
prior to the effective date of renewal 
insurance. The first three months is 
made available to the carriers for the 
purpose of developing pay-roll and loss 
data, and the second three months of 
that period is made available to the rat- 
ing board for the purpose of review, 





calculation and promulgation of rates. 
All experience data filed as required by 
the new rule will be given priority. Ap- 
plications filed at a subsequent date will 
be placed on a deferred calendar. 

“It is contemplated to make the new 
rules effective as of March 31, 1920, 
concurrently with the introduction of 
a revised manual of rates. It is, there- 
fore, important for insurance carriers 
to make plans for the filing of expe- 
rience data on April expirations during 
the month of January, and similarly for 
all subsequent expirations three months 
in advance. 

“It has been noted that some carriers 
have adopted a practice of combining 
their own experience with data filed by 
previous carriers, copies of which have 
been furnished by the board. This is 
an improper combination of experience, 
causing confusion and consequent delay. 
Insurance carriers are requested to con- 
fine the return to their own data and re- 
frain from combining such data with 
experience available from other carriers.” 


Comment on the Plan 

The bulletin of the General Contractors 
Association which organized the Contrac- 
tors Service Corporation has this to say 
in a recent issue: 

“As stated by President Garber in his 
communication in the October issue of 
the Bulletin, the managers of the Con- 
tractors’ Service Corporation are engaged 
in making a complete survey and study 
of all kinds of casualty insurance com- 
panies, mutuals as well .as stock com- 
panies, with a view to determining where 
the members of the A. G. C. can obtain 
the best insurance at the lowest rates. 
While the survey is by no means com- 
pleted, one company unique in several 
respects, has been found that promises 
to give excellent service at very attrac- 
tive rates. 

“This company, while a stock organi- 
zation, operates on a basis similar to 
that used by the mutuals. That is, it 
does not pay commissions and it di- 
vides its excess profits with its policy 
holders. It is probable that this com- 
pany will be willing to give members of 
the A. G. C., through the Contractors’ 
Service Corporation, the same discount 
from the Bureau rates that the mutuals 
pay as dividends, namely, 30 per cent. 
At the same time, the company in ques- 
tion, gives very unusual medical service. 

‘Its adjustments seem to be prompt 
and satisfactory. Further investigation 
will be made as to its standing and 
service, but this discovery indicates the 
possibilities of benefit to members 
through the survey now being made by 
the corporation.” 


Building for Employers Liability 

BOSTON, MASS., Nov. 3.—The Employ- 
ers Liability has purchased the Mason 
building, on Liberty Square, in the center 
of the insurance district and will raze 
the building and erect a new home for 
the United States home office. The Mason 
building is occupied by Kaler, Carney, 
Lifer & Co., Patterson, Windeler & 
Wylde, the Firemen’s Fund, and a large 
number of other leading insurance in- 
terests. The Employers has for some 
years occupied a building built for the 
company by Harvard University at 33 
Broad street. 





Casualty Notes 


The American Indemnity of Texas has 
applied for admission to Oregon. 

The Norwich Union Indemnity has been 
elected to membership in the National 
Workmen’s Compensation Service Bureau. 


The Chicago office of the Georgia 
Casualty has been removed from the 
McKinlock building to 1830 Insurance 

change. 


W. R. Jasper, formerly with the Con- 
tinental Casualty in St. Louis, has joined 
the forces of the Beals & Weils agency 
of the United Life & Accident as special 
agent. 





MERITS AND DEMERITS 
OF STATE FUND PLAN 


New York Insurance Man Shows 
Weakness of System in Force 
in That State 


PROTECTION INADEQUATE 





Complete Coverage and Absolute 
Financial Safety Lacking—Super- 
intendent’s Comments 





ALBANY, N. Y., Nov. 1.—Forceful 
arguments against the adequacy of 
state fund insurance, especially as ap- 
plied to workmen’s compensation 
coverage, were presented by Theo. M. 
Riehle of J. M. Riehle & Co., New 
York, in his address on the merits and 
demerits of state fund insurance, de- 
livered at the annual meeting of the 
Insurance Federation of the State of 
New York. He said in part: 

So far as I know, state insurance as 
it affects workmen’s compensation bene- 
fits is the only form of insurance other 
than the War Risk Insurance Bureau, 
that any government in this country has 


attempted. It is, therefore, the keystone 
of government insurance, so to speak. 


Value of Stock Companies 


I am strictly a stock company man. 
When I say stock company, I mean 
strong stock companies, for the reason 
that in a stock company, in my opinion, 
one procures beyond the question of a 
doubt all that one pays for, and an ab- 
solute release of liability naturally re- 
sults. 

While lightly touching upon the mat- 
ter of self-insurance, it is my opinion 
that the stock companies should lend 
them aid by means of excess insurance 
where, after competent argument for the 
stock companies, the assured is deter- 
mined to try self-insurance. This for 
the reason that if this aid is not ren- 
dered, self-insurers may be driven to 
adopt state insurance possibly through 
pique. 


“Fluctuating Tendency” Emphasized 


Superintendent Phillips’ annual report 
comments upon the fluctuating tenden- 
cies of the workmen’s compensation 
business as shown in the average rate 
of premiums collected; the average loss 
per unit and the ratio of loss. The 
words “fluctuating tendencies” are par- 
ticularly of interest. He remarks that 
the general trend of the loss ratio has 
been consistently upward and that this 
condition has been temporarily checked 
by the abnormal conditions incidental to 
the war, but is otherwise in line with 
compensation experience everywhere. 
These abnormal conditions, as you know, 
are principally increased payrolls with- 
out increased risk, producing therefor an 
increased premium income without an 
increased pro rata less ratio. 

The state of New§York has adopted 
the policy of supervising premium rates 
with reference to adequacy. The issue 
is joined. Do rates make adequacy or 
does a lucky break make adequacy? The 
superintendent of insurance controls the 
stock and mutual companies and guar- 
antees their solvency to a considerable 
extent by demanding adequate rates. 
The law gives him no such power as to 
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Automobile Casualty Insurance 
OUR LEADER. 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 





J. C. O. MORSE, President WICHITA, KANSAS 
*“CONSERVATIVE BUT AGGRESSIVE”’ 
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CAPITAL ONE MILLION DOLLARS 
Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND COMPENSATION 
SURETY BONDS AUTOMOBILE 
BURGLARY 


Semi-Annual Statement, June 30, 1919 








Admitted Assets $1,573,772.55 ° 
ad and Reserves 172,180.93 
Paid Up Capita’ 10.00 

RINNE fa aXoad Kane cesetNesbes4s00ds<dekcasccesuose<edosnenss "401, 591.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 


-rates make adequate reserves, and there 


believe, due to price, but with a secrecy 














American Indemnity Company 


CASH CAPITAL - - -  $ 600,000.00 
ASSETS—OVER - - - - 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 
30,1919. The examiners stated in part: 

“The Company is in a sound financial condition. Its funds 

are well invested, its reserves are ample and its affairs are 

efficiently managed. Claims are promptly settled and policy 

holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 














Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 





DEPOSITOKY, FIDELITY BOND S JUDICIAL, OFFICIAL and 
WAREHOUSE MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 








SOMETHING NEW 


In addition to an up-to-date line of Life and 
Accident policies, we also issue a special Accident 
and Health policy for farmersonly. A contract without 
frills or ruffles but a proven good seller. Write for sample. 


The Gem City Life Ins. Co. Dayton, Ohio 











THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder pareve it. Prompt and liberal 


claim settlements made. : : : : : ‘We wird ee ee he 





Representatives Wanted in Ohio 


the State Insurance Fund. He can only 
examine into the adequacy of the re- 
serves of such fund. But if adequate 


is no restraint on the fund as to rates, 
what guarantes can there be as to re- 
serves? ’ 
State Fund Competition 


As to practical competition—the few 
cases in which I have lost business to 
the State Insurance Fund, I have lost, I 


resulting that was very mysterious. 
premiums appeal to the Fund. 

It should be comparatively easy to 
show an insurer that when he buys a 
State Fund policy, he is really buying a 
copy of the workmen’s compensation law 
with its additions, annotations, interpre- 
tations and all other wrinkles that enter 
into such a law; that as a matter of fact 
the policy can give no more than the 
law gives; that actually the law is his 
protection and no man can tell the con- 
‘struction to be placed upon conditions 
still to arise, not counting those con- 
structions already made, which'may af- 
fect him unknown to him. 

A stock company policy says: “If 
your employe is hurt we will protect you 
without any “ifs,” “ands” or “buts.” The 
outstanding fact as to the State Insur- 
ance Fund has always been that it does 
not grant full coverage. 


Big 


Superintendent Phillips’ Comment 


It often becomes necessary in clinch- 
ing an argument with a State Fund pol- 
icy-holder to refer him to Superintendent 
Phillips’ remarks in the volume before 
mentioned: 
“The recurring agitation for the State 
to establish a monopolistic form of work- 
men’s compensation is based, as it seems 
to me, upon a false notion that under 
such a system the working men and 
women of the state would necessarily be 
beneficiaries. It aims to substitute a 
single state-managed insurance carrier 
for the various competitive plans 
(Stock, mutual and state fund), on the 
presumption, which I believe is unsound, 
that the state can administer such a 
plan with greater efficiency and economy 
than the existing agencies. All of this 
necessarily has to do with possible sav- 
ing of expense to the employer who 
bears the cost of compensation insur- 
ance and redistributes it to the general 
public through slightly enlarged prices. 
In no respect does the proposal tend to 
better the condition of the workers, 
while it does threaten to involve the 
state in an endless complexity of admin- 
istrative duties which is entirely for- 
eign to the proper functions of our gov- 
ernmental system. 
“Further, it must not be overlooked 
that the present system has been adopted 
only after a most, thorough-going in- 
quiry into monopolistic state-managed 
insurance, as elsewhere conducted. It 
seems to me highly inopportune, in the 
midst of changing conditions of the most 
momentous character to engage the state 
in a fresh experiment, when the pres- 
ent one has had at best only a prelim- 
inary trial. The desire for change comes 
from a‘small and not disinterested mi- 
nority. My recommendation on this sub- 
ject is to let the present order of things 
have a reasonable time in which to 
reach a stable condition, to which calm 
and impartial reasoning may be brought 
before any innovation is attempted.” 
In my opinion, this, coming from the 
superintendent of insurance of the state 
of New York, is the greatest single ar- 
gument against state insurance at the 
present time that I know of. 
The fact that complete coverage and 
absolute financial safety does not exist 
behind the contract of the State Insur- 
ance Fund, if impressed upon the pub- 
lic, means that the continued success of 
other forms of insurance is assured, re- 
gardless of difference in cost, if any dif- 
ference exists. 


Must Get New Texas Licenses 


AUSTIN, TEX., Nov. 4—The Employers 
Indemnity of Kansas City, which recently 
merged with the Kansas City Casualty 
and increased capital stock to $600,000, 
the lines authorized to be written by the 
corporation to include burglary and 
plate glass, has been advised by the 
Texas department that, notwithstanding 
that the corporation has reinsured in full 
all the business of the Kansas City Cas- 
ualty in Texas, the department cannot 
recognize the agents of the latter com- 
pany until requisition has been made for 
licenses for them as agents of the Em- 
ployers Indemnity Corporation and until 
these licenses for them had been ac- 











INTERESTING . BURGLAR CASE 


Assured Get Decision in Loss Where 
Instructions Had Been Given to 
Get Protection 


NEW YORK, Nov. 4.—Underwriters 
are interested in a case decided here 
in favor of the plaintiffs against their 
insurance brokers because they had not 
been properly protected by insurance, 
although they had given instructions 
to the brokers to that end. The ver- 
dict lends strength to the doctrine that 
a broker is liable for loss to his client 
because of negligence. The plaintiffs 
are Strachstein & Nadel, clothing man- 
ufacturers. The suit was brought 
against M. C. Feldman & Co., insur- 
ance brokers. The plaintiffs asked the 
brokers to procure burglary insurance 
for $3,000. 

A binder was secured in the Massa- 
chusetts Bonding and this binder was 
extended from time to time under Feb. 
18, 1917, from which time no further 
extension was obtained. On March 2 
burglars stole $1,440 worth of goods. 
The assured notified the brokers of 
the loss. According to the testimony, 
one of the firm went to the office of 
the’ Massachusetts Bonding and by al- 
leged misrepresentation secured a pol- 
icy not telling the company about the 
loss. A binder was secured to Mar. 7 
ante dating to Feb. 18. The assured 
sued the Massachusetts Bonding and 
lost. Then they sued the brokers and 
secured a verdict. 


Gurney in Banking 
Clair Gurney, son of President E. R. 
Gurney, of the Lion Bonding & Surety, 


marine corps in which he served dur- 
ing the war and will return to his old 
home in Fremont, Neb., going with the 
First National Bank. 


Lion Bonding Extends Field 


The Lion Bonding has been licensed 
in Illinois. H. OQ, Beatty, from the home 
office, is in Illinois arranging for rep- 
resentation in that state. The company 
has also been licensed in Oklahoma and 
is opening a branch in Oklahoma City. 
W. O. Van Wyck, vice-president, is in 
Oklahoma organizing the plant in that 
state. The Lion Bonding reported total 
premiums from new business in Septem- 
ber amounting to $91,439 as compared 
with $17,913 in September a year ago. 


Goes With Gopher Mutual 


D. R. Henderson, who has been asso- 
ciated with the National Workmen’s 
Compensation Service Bureau for the 
past five years at Des Moines, Iowa, and 
for the last year and a half as branch 
manager of the Minnesota office, has ac- 
cepted the position of underwriter with 
the Gopher Mutual Casualty which has 
been formed by Minnesota insurance 
men. D. B. Griswold, formerly connected 
with the Texas and Oklahoma offices of 
the National Bureau, succeeded Mr. Hen- 
derson as branch manager on Nov. Ist. 








WANTED: 


Experienced Compensation Insurance 
Engineer, permanent position or part time 
service. Address with particulars. 
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Blimp Disaster Awards 


THE special commission that was ap- 
pointed by the Goopyear Tire & RupBER 
Company to fix the damages to be paid 
to the estates of persons who met their 
death and persons who were injured 
in the accident in Chicago, July 21, 
when the blimp owned by the Good- 
year people was sailing over the city 
and fell through the roof of the Ittr- 
nos Trust & Savincs Bank, has made 
its awards. Although the coroner’s 
jury exonerated the Goodyear people, 
yet it paid all the-claims in full. The 
Inuinors Trust & Savincs BaNnx carried 
a compensation and liability policy in 
the MAryLanp Casualty. The persons 
injured were chiefly stenographers and 
minor clerks. The awards in the ten 
death cases are as follows: 


Henry J. Rausch, administrator of the 
estate of Marcus C. Callopy, $10,000. 

Anna Munzner, administratrix of the 
estate of Edwin A. Munzner, $10,000. 

Elsie J. Otto, administratrix of the 
estate of Carl A. Otto, $10,000. 

Anna M. Miles, administratrix of the 
estate of Irene G. Miles, $8,500. 

Martha L. Davenport, administratrix of 


‘President Garber’s 


THE acknowledgment of President D. 
A. GARBER of the GENERAL CONTRACTORS’ 
AssocIATION that in organizing the Can- 
TRACTORS’ SERVICE CORPORATION to take 
care of the insurance and surety bond 
business of the members, the contractors 
expect to have a big voice in fixing rates, 
strikes insurance folks as being abso- 
lutely incongruous. The plan of letting 
customers or assured fix the rate at which 
surety bonds shall be written would no 
doubt be very gratifying to those who pay 
the premium, but the question would be 
how long the surety companies could re- 
main in business. If the consumer had 
the right to fix the price of goods that he 
bought he would get them down below 
cost if he had half a chance. 

It is gratifying, however, to learn from 
President Garser that the contractors 
“don’t propose to take the power entirely 
away from the companies unless there is 
no other way.” This is very comforting 
to the surety companies. They are 
pleased to learn that they will at least 
have a small voice in fixing rates. 


Getting After New Banks 


THERE are a number of banks being 
Organized in various sections follow- 
ing the war. The cause for this pro- 
Motion activity is largely due to the 
Prosperity of farmers. In Kansas there 
were 53 applications for charters for 
new national banks within 90 days. 
Most of them were in small towns. 
From every quarter there have come 
applications for these charters. The 
farmers have much money to deposit 
and promoters are using the opportun- 
ity to get these new banks established 


Physicians and Dentists Liability 


Loca, agents should list up all the 


Physicians, surgeons and dentists in 
their locality as good prospects for 
All of them are candidates 
insurance. 
Most of them have automobiles. Then 
there are special liability policies for 


insurance, 
for accident and health 





the estate of Earl H. Davenport, $8,500. 
Margaret E. Scanlan, administratrix of 
the estate of Joseph D. Scanlan, $4,000. 
Catherine Gallagher, administratrix of 
the estate of Mary C. Gallagher, $3,500. 
Paul Carpenter, administrator of the 
estate of James E. Carpenter, $3,500. - 
Charlotte A. Berger, administratrix of 
the estate of Helen F. Berger, $8,500. 
William A. Meyer, administrator of the 
estate of Evelyn Meyer, $4,000. 


This goes to show the extent of a 
disaster and the call that might be 
made on a concern for funds where 
liability was proved. Fortunately in 
this case the complications were thrust 
aside by the Goodyear people volun- 
tarily agreeing to settle the claims. 
Otherwise there might have been tedi- 
ous litigation carried on by the estates 
of the deceased or in person by those 
who were injured. The commission 
that decided on the damages was 
Judge Henry Horner of the probate 
court of Chicago, JoHn J. MiTCHELL, 
president of the ILLtino1s Trust & Sav- 
INcs BANK and Dean Joun H. Wic- 
MORE Of NORTHWESTERN UNIVERSITY LAW 
SCHOOL. 


Acknowledgment 


The contractors have a definite work to 
perform. They are engaged in a great 
business. It is one that requires energy, 
thought and careful judgment. The diffi- 
culties confronting contractors and their 
problems are momentous. Seemingly 
their entire attention could be given to 
their own business and the time would be 
well spent. 

The insurance business also is a big in- 
dustry. It is the result of years of evo- 
lution and accumulated effort. The 
problems before the insurance people are 
great. The insurance men do not pre- 
tend to be contractors. They probably 
could not bid on a piece of contract work 
and get away with it. They have their 
own affairs to look after. They want to 
maintain the business on a stable and rea- 
sonably profitable basis. They are per- 
fectly willing to allow the contractors to 
carry on their own work in their own 
way. Insurance companies are not 
anxious to get into the contracting busi- 
ness. Why should the contractors desire 
to get into the insurance business? 


and take advantage of the prosperous 
agricultural conditions. Local agents 
have, therefore, an opportunity to get 
the fidelity bonds of these banks. 
Many of these banks will seek deposits 
of public money and a market will be 
created for depository bonds. Some 
of the companies, however, are suggest- 
ing to their agents that careful in- 
vestigation be made of these banks. 


They should be satisfied as to the char- 
acter of the men and the money back 


of them. 


this class. 


these suits are without just cause 


Physicians, surgeons and 
dentists are all exposed to suits in 
which they are charged with malprac- 
tice, mistakes or neglect. _Most of 


However, they require attention and 


PERSONAL GLIMPSES 


A -notable example of what intelli- 
gent and energetic women can do in 
the insurance agency field is afforded 
by the Memphis, Tenn., firm of Tread- 
well & Harry, the members of which 
are sisters, thrown upon their own re- 
sources through the deaths of their 
respective husbands. The firm repre- 
sents the Fidelity & Casualty for cas- 
ualty business and several companies 
in the fire line. Within the past four 
years a premium income of several 
hundred thousand dollars annually } 
upon a choice class of risks has been 
developed. In addition, Mrs. Tread- 
well succeeded to the business of her 
husband, and is successfully conduct- 
ing the sale of flour and certain cereal 
products to millers and jobbers. 


Vice-President A. J. Ferris of the 
Fidelity & Casualty will shortly visit 
New Orleans to appoint a general 
agent for the company in succession to 
the late Edwin St. John. The territory 
of the agency covers Louisiana and all 
of Mississippi save a few of its north- 
ern counties. Vice-President Johnson 
will accompany Mr. Ferris and study 
liability insurance conditions in the 
Southern field. While licensed for all 
lines the Fidelity & Casualty is not 
writing compensation business. in 
Louisiana. It may conclude to do so 
if Mr. Johnson favors such departure. 


Lon C. Jeffrey of Pittsburgh, man- 
ager of the western Pittsburgh office 
of the Commercial Casualty of New- 
ark, who takes the Ohio state agency 
to continue the accident and health 
business that the Commercial took 
over from the Cleveland Life, is a man 
of great capacity and business building 
ability. The Commercial Casualty 
realized that it had an important busi- 
ness to conserve and build up when it 
reinsured the disability business of the 
Cleveland Life. Mr. Jeffrey was 
picked out as the logical man for the 
branch agency at Cleveland. He is 








LON C. JEFFREY 


Manager Ohio State Agency, Commer- 
cial Casualty 


now located in that city and the Com- 
mercial Casualty will be able to 
achieve something in accident and 
health business in Ohio under his ca- 
pable management. 


Two former officers in Uncle Sam’s 
forces have joined the staff of the 
Great. Western Accident of Des Moines. 
Lieut. George Ketterer, who was in 
charge of the Iowa naval recruiting 
during the war, has been given the’ 
management of a large part of Iowa. 
He was formerly in the insurance busi- 
ness at St. Paul. Col. Ernest Olm- 
stead, in command of the 313th am- 
munition train of the 88th division in 
France, has been made Des Moines 
manager. 

















[A series of articles on the writing of 
surety bonds and the various phases of 
procedure in connection with them has 
been prepared for The National Under- 
writer by Mr. Wentz, who is a recognized 
authority on this class of business. 
Other articles of the series will appear 
in succeeding issues.] 


ONDS or undertakings given in 

court proceedings to enable the 

principal to pursue the remedy of 
the courts are commonly known as 
“Court Bonds,” and by the surety 
companies, are classed as financial 
guarantees. Generally the bond guar- 
antees the satisfaction of damages 
awarded against the principal, and in 
this respect the surety is really the 
endorsor of the principal and the guar- 
antor of his financial capacity, not only 
at the time of the execution of the un- 
dertaking but at all times until the 
litigation is terminated. The various 
contingencies which may possibly arise 
prohibit the underwriting of such 





The casualty companies writing this 
business issue special policies, taking 
all such suits off the hands of the as- 
sured and looking after them. In some 
cities attempts are made to discredit 
professional men by suits. Naturally 
a professional man is jealous of his 
reputation and dislikes publicity or 
trouble that comes with a suit of this 
character. Some companies are issuing 
policies where medical societies take 
out a‘liability policy which takes care 
of all suits filed against any member 





an attorney has to be engaged. 


WRITING OF COURT BONDS 


BY GEORGE R. WENTZ 














Judicial Department, Fidelity & Deposit, Baltimore 


bonds on the merits of the suit alone. 
The risk must be judged principally 
upon the basis of the applicant’s finan- 
cial responsibility, proceeding upon 
the assumption that the suit will be 
decided against him. Therefore, the 
application form should contain full in- 
formation regarding the applicant’s 
finances, as well as a brief outline of 
the character of the litigation. The 
agent should satisfy himself, and in 
turn the company, of the correctness 
of the applicant’s statements through 
financial agencies or by personal veri- 
fication where there is any possible 
doubt, especially when the penalty of 
the bond is large. 
Regarded as Hazardous 


This class of bonds is, as a rule, 
deemed unusually hazardous by the 
surety companies, and collateral secur- 
ity is often demanded. The premium 
is regarded as compensation for the 
facility the company affords, rather 
than the risk which it takes. Collateral 
security accepted for the protection of 
the surety should always be of such 
character as can be readily converted 
into cash. Where the collateral is not 
so immediately available the surety 
must advance the money, and the ex- 
pense and trouble of reimbursing it- 
self usually consumes many times the 
premium. 

Court bonds are so numerous and 
are so various in their nature and 
functions that it is impracticable to 
deal herein with all of them, and only 
such of them as are most commonly 





‘of the organization. 


met with by the average agent are dis- 




















UNDERWRITER 


November 6, 1919 















































32. CASUALTY THE NATIONAL 
ro rm 
& e ’ 

Chicago Bonding&InsuranceCo. 
LINES OF INSURANCE WRITTEN 
Bonds Insurance 

Fidelity Accident 
Official Health 
Judicial (Sreexcrs ee 
ssasliaiaia INCERITY Liability 
weeeee ary ; Automobile 
Depository 
; Plate Glass 
Miscel- 
laneous Burglary 
Surplus to 
Assets Capital Policyholders 
$1,780,412.00 $500,000.00 $1,402,255.00 
O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 
Home Office:—CHICAGO, Iil. 
A 
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Assurance Corporation, Ltd., of London, England 
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Benefits paid weekly. 


Our Victory Policy Will Interest You " 





cussed. From the following outlines 


the agent may gain a fair conception 
of the nature of the proceedings, the 
function performed by the bond and 
the liability of the surety, and in what 
light the risk will be generally re- 
garded by the company. 

Appeal Bonds 


It is the uniform statutory require- 
ment that before questions of law or 
fact can be re-examined by a court of 
appellate jurisdiction, the appellant or 
plaintiff shall file a bond with approved 
sureties. The bond is commonly con- 
ditioned that the appellant will prose- 
cute the cause successfully or pay all 
damages and costs. The sureties can- 
not be held liable for damages in ex- 
cess of the amount of the penalty of 
the bond; nor is the amount of the 
penalty the measure of damages, for 
recovery can be made only for the 
actual amount of the judgment and 
costs. 

The measure of damages depends 
upon the statutes under which the bond 
is given, the character of the judgment 
appealed from, and the terms and con- 
ditions of the bond itself. If the un- 
dertaking is conditioned for the pay- 
ment of the costs and damages incident 
to the appeal, the surety is not ordi- 
narily liable for the payment of the 
judgment appealed from. But if the 
undertaking is conditioned for the pay- 
ment of damages caused by the appeal 
the surety may become liable for the 
full amount of the judgment appealed 
from. The underwriter may therefore 
form a reasonably true estimate of the 
amount of liability he is assuming from 
a copy of the bond and a carefully pre- 
pared application form. 

; How to Figure Liability 


For instance, if the appeal is from 
a money judgment, and the bond is 
liable for the payment .of damages, he 
may estimate the liability as equal to 
the interest upon the judgment from 
the date thereof to the date it is af- 
firmed. Legal interest is usually figured, 
though statutory damages at a higher 
rate are sometimes’ provided for. 
Where the appellee is deprived of the 
possession and enjoyment of the prop- 
erty by the appeal the usual measure 
of damages will be the rents and 
profits. 

But where the bond operates as a 
stay of execution of the judgment the 
measure of damages will be the loss 
sustained by the obligee by reason of 
having been prevented’ from enforcing 
the judgment—taking into account the 


might have been attached. The judg- 
ment appealed from is usually: the max- 
imum of the surety’s liability, but there 
are decisions -holding the surety for the 
judgment’ rendered” by” the appellate 
court in excess of the original judgment. 
Although the bond may be conditioned 
upon the suit being “prosecuted to ef- 
fect,” it is not ordinarily breached where 
the sum found due the defendant is less 
than the judgment appealed from. It 
would seem that only a substantial af- 
firmation will constitute a breach. A 
bond to satisfy whatever judgment may 
be rendered is, of course, breached if 
any part of the original judgment is 
affirmed. 


Liability Often Misunderstood 


There is much misunderstanding as to 
the liability of the sureties on successive 
appeal bonds, and considerable unneces- 
sary correspondence between the agent 
and the company may be eliminated by 
a study of the following rule: Where 
the bond is given in a subordinate court 
to prosecute an appeal to effect in a su- 
perior court, the surety becomes liable 
if the judgment is affirmed in the su- 
perior court; nor is it discharged in case 
the judgment of the superior court is 
removed to a higher court for re-exam- 
ination and a new bond is given to pros- 
ecute the second appeal, if the judgment 
is affirmed in the court of last re- 
sort. Nothing will discharge the surety 
given to prosecute the appeal from the 
court of original jurisdiction but the 
reversal of the judgment in some court 
having jurisdiction to correct the alleged 
error. But though successive appeal 
bonds, or stay bonds, are thus cumula- 
tive in favor of the obligee, the surety 
on the last given is ordinarily liable to 
the surety on the prior bond. 


Majority of Cases Affirmed 


Appeal bonds are, as a rule, regarded 
most -hazardous. The risk is assumed 
with the full knowledge that the case 
has already been decided against the 
principal by one court, and statistics 
show that a great majority of cases are 
affirmed by the higher court. Although 
in many states a judgment constitutes a 
lien upon real estate pending an appeal, 
such security will not always alleviate 
the hazardous features of the risk. The 
value of the property may not be ample 
te cover the amount involved, and there 
is always a chance of the title being de- 
fective, or the existence of an unrecorded 
mortgage or contract of sale which 
may take prior right to the judgment. 
The likelihood of the property depreci- 
ating in value, and the accumulation of 
taxes and expenses constituting liens 
are to be considered. 

The only difference between signing 
an appeal bond and becoming endorser 
upon a note is that on one the money 
is absolutely payable at a certain date, 
while on the other it may not be pay- 
able upon the happening of a contin- 





deterioration of the property which 


gency—the reversal of the case. 











ACCIDENT AND HEALTH 














IS QUESTION OF CONTRACT 





Ownership of Renewals by Accident 
Man Differs with Conditions in 
Each Case 





The ownership of accident renewals 
is entirely a question of the conditions 
under which the agent enters the em- 
ploy of the company, say casualty of- 
ficials. 

This discussion as to ownership of 
casualty expirations has brought up a 
comparison of fire insurance and the 
casualty lines, especially health and 
accident. There is a marked differ- 
ence, in the opinions of casualty men. 
The special agents of the fire insur- 
ance companies make agreements with 
the local agent to place part of his 
business with the special’s company. 
He does not want or expect the agent 
to give his company all of his business. 
It is up to the agent how much he 
will place with any company. He is 
not working for any particular fire in- 
surance company. 

The firé insurance local agency can 
be compared to a retail store. The re- 
tailer does not work for the whole- 








saler. He simply sells the goods, mak- 








ing a profit on the transaction. If he 
wants to get his goods from another 
wholesaler, it is up to him. The best 
salesman gets his business. 

Local Agent a Retailer 


In the fire insurance business, the 
agent is in a sense a retailer of fire in- 
surance. He sells coverage in several 
different companies just as a retailer 
might carry different brands. There is 
no obligation for him to sell the insul- 
ance of any one company. 

But in the accident and health business 
there is an entirely different situation 
The agent usually is hired by one com- 
pany. He can be fired by the same com- 
pany. He is under contract with one 
company. He must have a loyalty to this 
eempany or nine times out of ten he is 8 
failure. He represents his company in 
a sense that no local fire agent represents 
a fire company: 

The conclusion to be drawn is that the 
ownership of renewals is entirely a ques 
tion of the conditions under which he 
entered the employ of the casualty com 
pany. Some casualty companies make 
contracts by which the agent and his 
heirs get the proceeds of renewals 4 
long as the policy remains in force. In 
such a case there would be not doubt 48 
to whose business it was. But in most 
cases this is not true. 


Accident Agents Different 


Suppose an agent is hired by 
cident and health company, is place 
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new territory and financed by the com- 
pany until he: gets on a self-supporting 


hbasis.* Then another.companyamakes him 


a proposition: which he accepts. Unlike 
the fire insurance man, he can no longer 
remain in the employ of the first com- 
pany. The business which he has put on 
their books has been placed there at a 
loss,. Which has been withstood as ne- 
cessary in starting a new agency. Should 
the agent received the renewal commis- 
sion on this business? ; 

There is such a difference in the selling 
of the different lines of insurance that no 
general rule can be considered applicable 
in all lines, say the companies. 


—_ 


FEW “FLU” CLAIMS COMING IN 


Companies See Little Indication So 
Far of Recurrence of Epidemic 
in Serious Form 


Claim officials of companies writing 
health and accident insurance say that 
there is no indication in the claims re- 
ceived by them so far of any recur- 
rence of the influenza epidemic in seri- 
ous form this year. Practically no in- 
fluenza claims are coming in. There 
have been a number of cases of grippe, 
perhaps rather more than normal, but 
very few cases that rank with those 
which made the epidemic last year such 
a serious thing for the companies and 
the public. September was an espe- 
cially good month so far as health 
claims are concerned, with a better 
record than August, and not to be com- 
pared at all with September last year. 

The effects of last year’s epidemic 
are still being felt, however, in the way 
of claims which are traceable to the 
influenza, especially in cases of anemia 
and tuberculosis, resulting in long dis- 
ability. One company reports that 50 
percent of its long disability claims in 
the past few months are from people 
who had the influenza last year. 
Whether these cases are to be at- 
tributed to the epidemic is of course 
open to question, as the people in 
question may have been in a weakened 
condition already and therefore more 
susceptible to the ravages of the “flu,” 
but physicians generally are disposed 





to blame the epidemic for the increase 

in. cases, of this character: 
Has Mutual Running Mate 

PHILADELPHIA, PA., Nov. 4—To com- 


ply with the demand of policyholders for. |; 


more insurance than the charter permits 
the Industrial Health, Accident & Life 
of Philadelphia to write on individual 
contracts, the officials organized the State 
Mutual Benefit Society to be conducted 
jointly with the parent corporation. This 
enables the issuing of contracts for sick 
and accident indemnities up to $20 per 
week and life insurance up to $500 to 
either men or women. 

The running mate has been incor- 
porated under the laws of Pennsylvania 
on the mutual basis, with 3,633 policy- 
management to establish and operate 
branches throughout the entire state. 

The Industrial Health, Accident & Life, 
from Jan. 1 to Nov. 1, issued 30,157 poli- 
cies, making a net increase of the weekly 
debit of $4,458,89 during the ten months. 
For the two corporations the agency 
force in one week secured 4,855 applica- 
tions. The loss ratio during 1919 has 
been the lowest in the eleven years 
existence of the company. 


New Company at Duluth 

DULUTH, MINN., Nov. 5.—The Gopher 
Mutual Casualty Company has been or- 
ganized at Duluth. Articles of incorpora- 
tion have been filed and the company 
will commence to write business about 
Nov. 15 on the mutual plan. A. A. 
Michaud, for a number of years a prom- 
inent local agent at Duluth, will act as 
manager of the company and is in charge 
of the organization affairs. Mr. Michaud 
is at present representing the Southern 
Surety as general agent. At one time he 
had the general agency for the Georgia 
Casualty in northern Minnesota. The 
company will operate in Minnesota, 
Michigan and Wisconsin. 

The Board of directors consists of H. 
L. Mundy, St. Paul, Walter T. Wright, 
E. N. Whyte, E. J. Culbertson, Henry R. 
Ketchum, Henry Bridgeman, Leonard 
Peterson and E. J. Siliatrault, all of Du- 
luth. The other incorporators are Paul 
A. Laurance, Russell S. Sherman, P. H. 
Martin, William Burgess, Charles H. 
Broadley, Jr., E. L. Hart, C. M. Magnuson, 
August Milek, J. R. Srack, H. H. Strass- 
burger and George Lucore. 


Hope is the agent’s anchor. Without 
it he will drift upon the reefs of dis- 
aster. 
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WORKMEN'S COMPENSATION 














PUT ON COMPENSATION RIDER 


How Agents in Missouri Are Meeting 
the Situation Owing to Refer- 
endum Injunction 


Agents in Missouri have been hard 
at work soliciting employers’ liability 
imsurance with the workmen’s com- 
Pensation endorsement attached. No 
one knows in what shape the work- 
Men’s compensation act is at this time. 
Under the original act it was to go 
into effect Nov. 1. Then the petition 
or a referendum vote was filed, but 
this petition has been attacked and the 
Matter is in the courts. If the courts 
decide that the petition is invalid the 
workmen’s compensation act will go 
mto effect as of Nov. 1. Concerns 
therefore that would be affected by 
the act are taking no chances and 
ence are having a workmen’s com- 
pensation endorsement put on their 
lability policies, covering them under 
the act if the petition is knocked out. 

¢ Missouri act is broad in its scope 
and the exemptions are fewer than 
under most of the laws. For instance, 
Many banks have all taken out liability 
Policies with the compensation rider. 
Agents have been busy in lining up 
Prospects. The situation has been 
Pointed out to them and the necessity 
d being covered is realized. The en- 
rsement of the liability policy has to 
€ signed by the assured and reads as 
follows: 
Pi is hereby understood and agreed 
t the policy to which this endorsement 


is attached is extended to cover the obli- 
gations of the assured to the assured’s 
employes under the Missouri workmen’s 
compensation law as described and set 
forth in Senate Bill No. 389 of the 50th 
General Assembly, state of Missouri, 
and/or any’ laws amendatory thereto 
which may be or become effective while 
this policy is in force. 

It is further agreed that the assured, 
upon the acceptance of this endorsement, 
declares he will accept and be bound by 
said law and/or any laws amendatory 
thereto and will not give notice of his 
election to reject same during the policy 
period. 

This endorsement shall become effec- 
tive on Nov. 1, 1919, or whenever there- 
after it is adjudged the said law shall 
become effective. 

The premium for the policy for the pe- 
riod prior to the date when said act 
becomes effective shall be computed at 
the rate or rates shown in the policy, and 
for any subsequent period the premium 
shall be computed at the rate or rates 
for insurance under said act as approved 
by the superintendent of insurance in ac- 
cordance with the provisions of said act, 
the assured to be given the benefit of any 
system of schedule rating approved by 
said superintendent. 


HEARINGS ARE GIVEN 

ST, LOUIS, MO., Nov. 5.—An oral de- 
murrer to the evidence submitted by the 
plaintiffs in the attack on the validity 
of petitions circulated for a referendum 
on the workmen’s compensation act was 
overruled here Monday at the conclusion 
of the plaintiff’s case. 

An extension of time to Jan. 1 to hear 
the defense has been granted by the 
circuit court of Cole county, Mo., it was 
announced, Special Master Dumm stated, 
however, that he expected to complete 
the evidence before that time. 








Hearings at Columbia, Joplin, Kansas 
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Fidelity and Deposit Company 


of Maryland 


PREEMINENT IN SURETYSHIP 





HOME OFFICE — BALTIMORE 


Edwin Warfield, President 











GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and _ their clients’ interests by 
consulting the Corporation’s General Agents 
H. C. Borhus, T. Grant Slaughter, 
Todd 


Plymouth Bldg., 5 
Minneapolis, Minn. Louisville, Ky. 


Meeker-Magner Co. 
Insurance Exchange, 
Chicago, Ill. 


The Roberts Co., Neale-Phypers Co., H. S. Konantz, 
Roberts Bldg., 1240 Huron Road, 683 Pioneer Bldg., 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
W. E. Barton, 4 H. H. Neale & Co., American Insurance Agency 
504 Indiana Trust Bldg. Empire Bldg., Globe Bldg., 
Indianapolis, Ind. Detroit, Mich. St. Paul, Minn. 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSCNAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President ~ General Offices, Chicago, III. 
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The Lion Bonding and Surety Company of Omaha 


Capital and Surplus - - - $750,000.00 



















I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
- other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


President 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 




















GROUP 


INSURANCE 
Life, Accident and Health 
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With the same Prompt and Expert Safety Engineering 
and Inspection Service and Organization which has 
made the Name of The Travelers Famous. 












AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 











THE TRAVELERS 
INSURANCE COMPANY 


Hartford. Connecticut 
a 














SIRE ASSES ENED TI RS 


Southern Surety Co. 
Des Moines, Iowa 


C. S. Cobb, Pres. 
E. G. Davis, Secy. 
M. H. Cohen, General Counsel 


J.H. Huckleberry, Vice Pres. 
Jno. T. Suggs, Vice Pres. 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines” 
Agents Wanted in Unoccupied Territory. 
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City and St. Louis have been held. Tes- 
timony of a sensational nature was in- 
troduced here, revealing the history of 
the four-year-fight for and against the 
act... 

R. T. Wood, of Springfield, Mo., presi- 
dent of the State Federation of Labor, 
testified that 90 per cent of the union 
men were for the act.. He denied that 
insurance companies were financing the 
campaign for its enforcement. Wood 
said that Maurice J. Cassidy, secretary 
of the Building Trades Council of St. 
Louis, now opposed to the act, was active 
in support of the original compensation 
bill. Wood further stated that Governor 
Gardner was an avowed enemy of work- 
men’s compensation. It was brought out 
at the hearing here that local lawyers 
had contributed to the fund to fight the 
act. : 

Word has been received from Jefferson 
City that opponents of the bill, regard- 
less of the court action, will submit it 
to a vote of the people through initiative 
proceedings. 

These petitions will not be circulated 
until after Jan, 1. Signatures of 8 per 
cent of the qualified voters are required 
to validate the petitions. 


Ruling Protects Companies 


AUSTIN, TEX., Nov. 4—The third court 
of civil appeals of Texas has rendered an 
opinion of far-reaching importance in 
the construction of the workmen’s com- 
pensation law of this state, holding that 
an employe had the right to prosecute 
suit for damages against a third party 
even though he had previously accepted 
compensation under a policy carried by 
his employer, the second party. 

With this construction of the law cas- 
ualty companies now positively know 
that they can sue the third person where’ 
negligence on his part caused the acci- 
dent to an employe carried under a con- 
tract with a second person, the employer. 
It is protection for the casualty compa- 
nies. 

N. B. Gamble was employed by the 
Potts Furniture Company at Waco and in 
delivering a table to a tenant in the 
Wm. Cameron & Co. office building was 
injured by falling into the elevator shaft. 
He received $158.40 under the compensa- 
tion act from the United States Fidelity 
& Guaranty. He sued Cameron & Co., 
and obtained judgment for $2,341.60, the 
jury, under instructions from the court, 
having deducted the sum of $158.40, the 
amount received by Gamble under the 
compensation act. 





North Dakota Bureau Loses Suit 


BISMARCK, N. D., Nov. 4.—The North 
Dakota state supreme court has decided 
in favor of State Auditor Kositzky, de- 
clining to issue a writ of prohibition 
against the hearing of Kositzky’s plea 
for an order to give him entry to the 
books of the state workmen’s compensa- 
tion bureau. S. S. McDonald of the com- 
pensation bureau wanted Kositzky re- 
strained. 

It is contended by the officers of the 
state compensation bureau that their de- 
feat in this instance means nothing, in- 
asmuch as the supreme court in a sep- 
arate action a few days ago held the 
workmen’s compensation fund to be a 
special fund and no part of the public 
money of North Dakota. They contend 
this decision will prevent Auditor Kos- 
itzky from examining the books of the 
bureau under the statute which makes 
it his duty to examine and audit all pub- 
lic accounts of state officials, boards, 
and commissions which have to do with 
the collection or disbursement of public 
funds. 


Pennsylvania Rates Raised 


HARRISBURG, PA., Nov. 1—State 
compensation rates, effective Jan. 1, 1920, 
have been increased by the State Com- 
pensation Board. According to a state- 
ment by Commissioner Donaldson, the 
amendment to the compensation law in- 
creases the scale of benefits by about 
30 percent on the average. In his state- 
ment the commissioner says that, con- 
trary to the general expectation, both of 
employers and of insurance carriers, the 
new rates are very little higher than 
those in effect during 1919. The increase 
for the coal mining classifications is ap- 
proximately 20 percent. The increase for 
all other classifications in the aggregate 
is but .6 of 1 percent. On many classifi- 
cations the rates have been reduced, in 
the face of increased benefits. On other 
classifications increases of 10 to 20 per- 
cent were made on actual experience. 

Up to this time insurance rates on 
most classifications in Pennsylvania were 





based principally upon experience in 





other states. The new rates are based 
almost wholly upon Pennsylvania exper. 
ience, which has been more favorable on 
a large number of classifications than 
the experience heretofore available. 





Hard to Make Cities Pay 


FARGO, N. D., Nov. 4—The North 
Dakota compensation bureau is having 
some difficulty in forcing several of the 
largest cities of the state to make pay- 
ments of levies that have been assessed 
against them for the support of the in- 
surance fund. 

Fargo’s city commission has just ad. 
vised the compensation bureau that it 
will not pay the $4,871.60 levy that hag 
been levied against it, while Minot hag 
declined to pay an assessment of about 
$2,500. Cass county, which was assessed 
about $2,400, also has declined to pay, 
The cities insist that they are without 
funds to meet this extraordinary cal] 
upon their treasuries, and they maintain 
that they cannot make any payments 
until after tax collections are made. 





Suit Attacks Tennessee Law 


NASHVILLE, TENN., Nov. 4—Action to 
have the supreme court of Tennessee 
speedily determine the constitutionality 
of the workmen‘s compensation law has 
been taken here in a suit filed in the 
circuit court by Robert Moore against 
the Phillips & Buttorff Manufacturing 
Company, asking $50,000 damages for the 
loss of both hands. 

Opposing the plea that the workmen’s 
compensation act provides the legal way 
of settling the claim, the plaintiff affirms 
that the new statute destroys trial by 
jury; that the caption is not broad 
enough to cover the various matters con- 
tained in the body of the act; that it de- 
stroys the right of contract; that it re- 
quires a minor to elect; that it prevents 
parents and guardians from recovering 
for loss of services and deprives of prop- 
erty rights without due process of law. 








AMONG SURETY MEN | 

















MANY OHIO ROAD CONTRACTS 


Big Volume of Business for Bonding 
Companies and Agents Is Ex- 
pected to Result 


CINCINNATI, O., Nov. 4.—Large 
numbers of contract bonds, for a large 
and increasing total, are being written 
by the bonding companies doing bust- 
ness in Ohio. At this time there are 
road contracts under way—most of 
them let this month—in excess of $14 
500,000 for the construction of 500 miles 
of state highways. The previous high 
record was 361 miles, in 1916. 

Federal aid of $10,205,625 has been 
granted for the state’s highway pro- 
gram for this year, 1920 and 1921. The 
state has appropriated $2,255,500 for 
main market roads up to June 30, 1921, 
and for inter-county roads for the same 
period $6,467,500. Most of the con 
tracts under these appropriations ar¢ 
still to be let. : 

The sum of $5,000,000 from auto li- 
censes will be available for maintenanct 
and repair purposes, under contracts to 
be regularly awarded and all requiring 
bond. This makes a total sum of $23, 
927,625 for the state highway system, 
which does not include county or local 
roads built and maintained from local 
levies. Sixty-one Ohio counties wil 
vote Nov. 4 on special road levies a& 
gregating nearly $10,000,000. ; 

In Cincinnati, in addition to special 
bond issues of several millions fot 
street building purposes, the voters wil 
pass on a special bond issue of $5 
000,000 for the erection and equipment 
of new school houses, which are muc 
needed. 


All these items will make grist fot 


the bond writing companies and, © 


course, will add materially to the pros 
perity of their Ohio agents. 


Business Is Reinsured 
All Illinois and northern Indiana burg- 
lary and plate glass business of the — 
Jersey Fidelity & Plate Glass of Newar 
has been reinsured in the Iowa Bonding 
& Casualty. The premiums involved ru 





close to $300,000. 
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THE PROVIDENT 
LIFE & ACCIDENT 
INSURANCE CO. 


CHATTANOOGA, TENN. 


Our popular priced Commercial 
Disability and new 1919 month- 
ly Premium Accident & Health 
policies for Professional and 
Business Men and Women 
insure a permanent Agency 
connection. Make your 
connection worth while 
by representinga 
Company with 
thirty years ex- 
perience. 


Agency Openings in 17 States 











THE 
JIFFY 
PEN 








The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
fer those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
r sac. 


Senu for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 








AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














BIG ENGLISH FUSION 


NOT TO HALT SUBSIDIARIES 


| 





Globe Indemnity and Royal Indemnity 





CLAI M&SUPERVISION 
¢ busy claim executive likes to feel that the cases he 
he to a field representative will be promptly and 
ticiently handled without further supervision. 
R. L. NASE 
Adjuster for C. Ity C i 
1109-10 Mutual Bldg., Richmond, Va. 
Liability, Compensation, Accident and Health Claims. 
Territory:—Virginia and No. Carolina 




















‘California succeeding Bentley 


Will Not Be Disturbed by Home 
Office Deal 





NEW YORK, Nov. 5.—There was 
some anxiety here when the news 
reached the United States that -the 


| Royal of Liverpool was acquiring the 


stock of the Liverpool & London & 
Globe as to whether the Globe In- 
demnity and the Royal Indemnity 
would be affected on this side of the 
water. This is a gigantic insurance 
transaction whereby the Royal: pur- 
chases the stock of the Liverpool. It 
is now Officially announced from the 
other side that the subsidiary compa- 
nies of each of the big institutions will 
continue as at present as will the par- 
ent corporations. The deal is a finan- 
cial one brought about by the share- 
holders on the other side and will give 


| the Royal group over £17,000,000 in 


annual premium income and place it 
far ahead of any other company group 
in the world. The next group is the 
Commercial Union which owns the 
Ocean Accident, it having £10,693,000 
in premiums. The Royal Indemnity 
and the Globe Indemnity on this side 
have built up a good business and the 
staffs, field men and agents, will not be 
disturbed in the least. The deal is the 
largest one that has ever taken place 
in insurance circles. 


Olsness Revokes Ocean’s License 


FARGO, N. D., Nov. 4—The permit of 
the Ocean Guarantee & Accident has been 
temporarily revoked. Commissioner Ols- 
ness and the company have been cited to 
make a showing on Nov. 10, why the 
order should not be made permanent. 

The action by Olsness is based on the 
complaint of attorneys for the Scandi- 
navian American bank of Fargo, the 
Nonpartisan league institution recently 
closed on the order of the state banking 
board and subsequently reopened by the 
supreme court. 

It appears that the Ocean withdrew its 
burglary insurance on the Fargo bank 
when it was closed. This, it is charged, 
is in violation of the state antidiscrimin- 
ation act passed by the legislature. 


Gets Lion Bonding 


The Thos. R. Lamb Company of San 
Francisco and Los Angeles has been ap- 
pointed general agent for the casualty 
lines of the Lion Bonding & Surety in 
& Water- 
man. 


Annual Meeting of Surety Men 


The annual meeting of the Surety Un- 
derwriters Association of Chicago was 
held last night. Philip B. Shillito of the 
Massachusetts Bonding was elected pres- 
ident. Henry M. Marshall of the U. S. 
F. & G. presided as toastmaster at the 
dinner and the principal address wes 
made by Colonel John V. Clinnin, asso- 
ciate manager of the Chicago office of 
the U. S. F. & G. 


Explosion at Milwaukee Convent 


MILWAUKEE, WIS., Nov. 4—The 
kK boiler house of the Convent of St. Mary’s 
Assisi in St. Francis, suburb of Milwau- 
kee, was wrecked by an explosion late 
Sunday night, causing an estimated loss 
of from $20,000 to $25,000. It is consid- 
ered remarkable that not a single person 
was killed or injured. Following an in- 
vestigation made by Hugh F. Bowie, in- 
spector of the Hartford Steam Boiler, it 
was stated that there was no negligence 
contributing to the blast and that it was 
an occurrence not extraordinary where 
boilers of the type in use at the convent 
are installed. Mr. Bowie said the boilers 
are of an old type, no longer used. A 
‘fracture of the plates in a boiler of this 
style might date back to the time of its 
) fabrication and while not noticeable for 
many years would continually grow un- 
til the boiler is no longer able to stand 


= 














The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 














OF LONDON, ENGLAND 
° 
Head Office, Chicago F. W. LAWSON, General Manager 
CONKLING, PRICE & WEBB............ Gen. Agis. Illinois, Mo., Ind., 1423 Insurance Exchange, Chicago 
FRED, L. GRAY ladle ate daemasane Managers, 328-336 Security Bank Bldg., Minneapolis 
RAYMOND & og go ....-General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON. General =" West Virginia, Board of 2 Det Bldg Wheeling 
MAXSON & PE RDUE CoM ...Gen. Agts., Northeastern Ohio, Leader-News Bldg., Meveland 
0. C. ROTHIER & COMPANY.......... Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg., Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash. 214 Tacoma Bldg., Tacoma; 1708 L. C. Smitn Bldg., Seattle 
THE MERRILL, DODGE & JACKSON co. Redareds Gen. Agts., Lucas Co., Produce Exch. Bidg., Toledo, Ohio 
O’CONNOR BROS.-McCUNE AGENCY.........ccccccccccccccccccees ist. Agts., Savings Bldg., Lime, Ohio 








Assets $ 1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE COMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 
HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 


COMPENSATION, PUBLIC AND GENERAL LIABILITY, HEALTH 
AUTOMOBILE AND BURGLARY LINES 
UNDER EQUITABLE CONDITIONS 








The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 








If you are a manufacturer or jobber, write for the full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
_ R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 








Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General Agents, 404 Amer. Central Life Bldg- 


Indianapolis, Ind. 
OSCAR R. WITTE & CO., General Oy my 403-6 Wainwright Bldg. 


St. Loui 
FRANK V. SMITH & BROS., Geawel pol 428 Reserve Bank Bldg. 


nsas City, Mo. 
E. J. MILLER, General Agent, 311 Gas and Electric Bldg. 
JOPLIN & WHITESIDE 


Denver, Colo. 
General Agents, 305 Hoyt Bldg. 
ichita, Kansas 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines” 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 














soup | THE METROPOLITAN CASUALTY 
ENTERPRISING |) Home Offce: 47 Cedar 8t., New York City 
trompr =| PLATE GLASS, BURGLARY, ACCIDENT 
HEALTH INSURANCE 




















the pressure. 








MERICAN LIABILITY 


COMPANY HOTEL WISCONSIN 





Disability Insurance Big Hotel of Milwaukee 
W. R. Sanders, General Mgr. HEADQUARTERS for INSURANCE MEN 
Citizens Nat'l Bank Blde., CINCINNATI, OHIO 500 Rooms-400 with Bath 


$100,000.00 Insurance Department Deposit 
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AMERICAN INDEMNITY REPORT 


Insurance Department of New York 
Tells Results of Examination of 
Galveston Company 


The American Indemnity of Gal- 
veston, Tex., has been licensed in New 
York. Among the comments made by 
the examiners of the New York de- 
partment who examined the company 
are the following: 

“The company’s estimates covering 
claims were found to be very conserva- 
tive, and ample provision has been made 
to meet this liability. In this examina- 
tion all suits outstanding amounting to 
$72,694.30 of the total company’s esti- 
mates were examined and the reserves 
found to be ample. A survey of a num- 
ber of claims together with a comparison 
of payments to estimates as of June 30 
indicate that the total amount of liability 
estimated by the company is as near the 
probable cost as can be determined at 
this date. i 

“Most of the liability business con- 
sists of automobile liability. Efforts are 
exerted to adjust claims promptly, and 
a disposition to avoid suits is evidenced. 
Outstanding suits June 30, 1919, number 
73, only four of which are on policies 
issued over three years prior to June 30, 
1919. A complete examination of re- 
serve claims and test checks on others 
indicate the company’s estimates to be 
sufficient. The accuracy of the premiums 
in force has been verified by an exam- 
ination of the writings, cancellations 
and reinsurance. 


General Underwriting Practices 


“The company evidences a desire to se- 
cure adequate rates and does not pay 
excessive commissions. It belongs to 
several associations interested in pro- 
curing proper rates, and no evidence of 
general cutting of rates was found. The 
experience of other companies doing a 
similar business is watched, and unfavor- 
able results quickly noted, as evidenced 
by the withdrawal from the general un- 
derwriting of compensation business 
when such a course was adopted by sev- 
eral eastern companies. This report 
shows the company in a sound financial 





condition. Its funds are well invested, 
its reserves are ample and its affairs are 
efficiently managed. Claims are promptly 
settled, and policyholders and claimants 
receive fair and equitable treatment.” 

It is stated that all the officers ex- 
cept the general manager have performed 
their duties from the inception of the 
company without compensation. 


Norwich Union Indemnity Elects 


NEW YORK, Nov. 4.—Directors of the 
Norwich Union Indemnity Company 
elected Monday include W. G. Falconer, 
president; J. Montgomery Hare and Wil- 
liam Hare, associate managers of the 
Norwich Union Fire; R. Y. Sketch, gen- 
eral head office manager of the com- 
pany, and a number of prominent bank- 
ers of this city. 


Fidelity & Casualty Changes 


S. F. Bagg has been given the resident 
management of the Fidelity & Casualty 
for the northern and eastern counties of 
New York, maintaining offices at both 
Albany and Troy. Mr. Bagg has covered 
the territory for several years as a dis- 
trict agent, reporting to the Buffalo of- 
fice. His new contract is direct with 
the company. 

E. E. Mueller, resident manager for 
the Fidelity & Casualty at Buffalo, will 
in future write personal accident, health 
and physicians’ liability business in ad- 
dition to the lines heretofore handled by 
his office. Mr. Mueller has jurisdiction 
over the major portion of central and 
western New York, save only the Ro- 
chester district, which will continue to 
be controlled by the E. M. Wollf Com- 
pany, one of the oldest of the Fidelity & 
Casualty Company’s general agencies. 


Southan Soon to Return 


H. E. Southan, casualty manager of 
the Norwich Union Fire, who has been 
in this country for several weeks con- 
sulting with President Falconer of the 
Norwich Union Indemnity of New York 
regarding the development of affairs, 
will sail for home Nov. 8. His company 
does business in practically all parts of 
the world, and despite the war managed 
to develop a highly profitable business 
throughout and since that period. 
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THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


INDIANAPOLIS, IND. 








Re-Insurance 
Excess Re-Insurance 


DEE A. STOKER 


Catastrophe Hazard 11 So. LaSalle St. 
Accident, Compensation, Liability and Excess Auto Fire Covers 


RE-INSURANCE UNDERWRITER 


CHICAGO 








MACON 


GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 














[ We are issuing all forms of 





Life, Health and Accident Policies 


Perfect Personal Protection 


Can we interest you in biggest, grea best paid business in the world? 
It Sn ce et ne asdieinn 


CLOVERLEAF LIFE & CASUALTY COMPANY 


FREDERICK H ROWE, Paesipevt 
HOME OFFICE 


JACKSONVILLE, ILLINOIS 
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U. S. CONCERNS ENTER CANADA 


Five of Large American Companies 
Are Now Writing Burglary In- 
surance in Dominion 


Five American companies—the Fidel- 
ity & Casualty, Maryland Casualty, 
National Surety, Travelers Indemnity 
and the United States Fidelity & Guar- 
anty—in addition to numerous British 
and home companies, are now writing 
burglary insurance in Canada. The ag- 
gregate premium from the class is 
sinall as yet, being less than $90,000 in 
1918, but managers feel that the busi- 
ness, if properly solicited, is suscep- 
tible of very considerable development. 

The field .for bank burglary lines, 
however, is sharply restricted and new 
business would have to be sought 
along mercantile and residential lines. 
Throughout the length and breadth of 
the Dominion there are but twenty- 
three parent banks, each having nu- 
merous branches at the larger cities, 
and all located so as to afford proper 
banking facilities for the communities 
they serve. It is customary for the 
bank to take out a policy covering not 
only the head institution but each of 
its branches against loss through bur- 
glary, robbery, theft, the disappear- 
ance of securities—whether owned by 
the bank or entrusted to it for safe- 
keeping—and any damage to furnish- 
ings that ‘may be done by forceful 
entry or attempted entry into the 
premises. 


Deposit Box Robberies Increase 


DES MOINES, IA., Oct. 28—So numer- 
cus have become robberies of safety 
deposit boxes from Iowa banks that 
Secretary Frank Warner of the Iowa 
Bankers Association has sent out a warn- 
ing to Iowa bankers to take out more 
burglary ,insurance. Last week safety 
deposit boxes were looted in a bank 
at Lincoln and another from a bank at 
Van Wert. Liberty bonds were the chief 
plunder. Secretary Warner writes bank 
burglary insurance himself and turns the 
commissions into the protection fund of 
the Iowa Bankers Association. 


Holdup Losses Heavy 


During the past thirty days the hold 
up losses which the burglary insurance 
writing companies has been called upon 
to pay, have exceeded $200,000; some of 
the more notable being as follows: New- 
ton, Ill., $72,000; Red Oak, Minn., $60,- 
000; and Roselle, N. J., $31,000. Little, 
if any, of the stolen funds have been 
recovered nor are the underwriters at 
all sanguine that they will be, although 
substantial rewards have been offered 
for the arrest and conviction of the 
highwaymen in each case. 


Little Mutual Competition 


There is practically no competition 
from mutual companies in the bank burg- 
lary insurance field. The two small con- 
cerns of this class operate in a restricted 
territory and in a very limited way. The 
primary reason for this condition is that 
the size of policies now called for by 
banking institutions is so large as to pre- 
clude their issuance by other than large 
stock offices. A few years ago the writ- 
ing of a $500,000 policy by a burglary 
insurance company was a noteworthy 
event and one which excited wide com- 
ment. Today $1,000,000 contracts are 
freely issued, while those for still larger 
amounts are not infrequently written. 
A short time ago one of the great com- 
panies wrote a bank burglary policy 
for $4,500,000, retaining a substantial 
amount and _ reinsuring the balance 
among its associates. Meeting competi- 
tion of this kind by mutuals is out of 
the question, and explains chiefly why 
bank burglary is now controlled almost 
exclusively by the stock companies. 


® 


American Surety’s Record 


Assuming that the American Surety 
continues to write burglary insurance in 
the remaining two months of the year 
in the same ratio that it has since Jan. 1, 








it will close the year with a premium in- 








come for the department in excess of 
$300,000; a most unusual record, and one 
that attests both the high character of 
the company’s field representatives, and 
the capacity and energy of Assistant Sec. 
retary A. B. Brewster, who has direct 
charge of the branch. 


Burglar Alarm Saves Bank 


Burglars burned off the knob of the 
vault of the Cloverdale National Bank, 
Cloverdale, Ind., last Friday night, but 
the swinging open of the door set off 
a burglar alarm and they fled, leaving 
cash in sight. 

The Central Bank of West Lebanon, 
Ind., was burglarized Saturday night and 
$25,000 in Liberty bonds, besides other 
securities, were taken. The entire Octo- 
ber receipts of the West Lebanon post- 
office, which were in the bank, were also 
taken. 


Question on Burglary Coverage 


DES MOINBS, IA., Oct. 28—Here’s a 
new question relative to whether furs 
displayed in a store window are covered 
by the same insurance policy that pro- 
tects furs on the second floor of the 
same building. Karl Kuhlman, who has 
a fur store in the second floor of the 
Shops building, Des Moines, carries in- 
surance with the Ocean Accident & 
Guaranty. He has sued the company 
for $1,088 for furs stolen from his show- 
cases. The company claims that the 
goods in the window are not covered in 
the policy. 


Many Wine and Liquor Losses 


With the increase in the stringency of 
the enforcement of the prohibition law 
an increase in the number of burglary 
losses on wine and liquor is reported. 
Several of the companies have been hit 
very hard recently along that line, and 
renewed efforts to secure action by the 
burglary conference toward limiting lia- 
bility for liquor have been made, but 
so far without success. - 


Casualty Notes 


Harry K. Easton has resigned as man- 
ager.of the casualty department of the 
Martini-Roberts Company, general agents 
at —- for the Iowa Bonding & Cas- 
ualty. 


H. B. Smith, formerly manager of the 
casualty department of the Wheeler & 
Welpton Company, Omaha, becomes as- 
sistant secretary of the American Bond- 
ing & Casualty of Sioux City, Ia. 


D. B. Hamilton, adjuster of the Travel- 
ers at Toledo, has resigned and is suc- 
ceeded by W. Guy Johnson, from the In- 
dianapolis office. Mr. Johnson is an at- 
torney and has had a good training. 


Walter Farady, well-known Chicago 
surety man, has been appointed superin- 
tendent of the surety department of 
Kuhns & Pogge of Chicago, who have 
been appointed general agents of the 
Iowa Bonding. 


_Application for entry into Alabama, 
North Carolina, South Carolina, Missis- 
sippi and Texas has been made by the 
Globe Indemnity of New York, of which 
company A. Duncan Reid is president and 
general manager. 


In connection with the story about R. 
H. Towner’s visit to the Cleveland surety 
general agents, Edward H. Fishman was 
stated as being with the Massachusetts 
Bonding. He is general agent of the 
Maryland Casualty. 

George D. Webb of Conkling, Price & 
_Webb of Chicago visited the home office 
of the Fidelity & Deposit in Baltimore 
last week and was in New York in 
conference with some of the Insurance 
Federation leaders. : 


G. F. Farley, who has been connected 
with the compensation and liability de- 
partment of the London Guarantee & Ac- 
cident at Chicago, becomes Cook County 
special agent for the accident and health 
department of the Aetna Life and affiliated 
companies. 


J. C. Hood & Co. of Jackson _have been 
appointed general agents in Mississippi 
for the United States Casualty, while 
Ernest E. Yates has been given the 
agency of the same company for Mis- 
souri outside St. Louis, Kansas City and 
St. Joseph. 

A two weeks’ public safety campaign 
was inaugurated in Philadelphia Nov. 1 in 
which the municipal authorities, business 
interests, trade, civic and fraternal organ 
izations of the city and surrounding 
suburbs and the railway management an > 
actively participating. Crossing 
streets elsewhere than at th 
crossings led to 2,100 casualties 
delphia last year. The campai 
rected against this dangerous pr 
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SECURITY 


BACK OF 


SECURITY 


Behind BUSINESS stands INSURANCE 
Behind INSURANCE stands REINSURANCE. 


And behind our REINSURANCE TREATIES 
stand our 


ASSETS, $1,463,868 


Ample Resources and many years of successful Rein- 
surance Underwriting enable us to offer to Casualty 
Companies a modern and elastic service unequalled at 
home or abroad. 


EMPLOYERS INDEMNITY CORPORATION 


KANSAS CITY 
NEW YORK CHICAGO 


35 Nassau St. Insurance Exchange 
































The Money Saving Service 


A Positive Benefit 
To. Everybody 


Why Not Participate? 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


A 
6CY< APPRAISERS ENGINEERS 
NG Xe 9 


CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pittsburgh, St. Louis, Toronto and Memphis. 
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$3.00 per Year, 15 Cents a Copy 


AGENCY OFFICERS TO 
“) CONVENE NEXT WEEK 


Tentative Program for Two Days’ 
Meeting Embraces Many 
Interesting Topics 


PLAN “VICTORY DINNER” 


Attendance at Convention in Chicago 
Nov. 11 and 12 Likely to Be 
Largest on Record 


The attendance at the third annual 
meeting of the Association of Life 
Agency Officers, to be held at the 
Hotel La Salle, Chicago, Tuesday and 
Wednesday, Nov. 11 and 12, promises 
to be the largest in the history of the 
organization. Only one company has 
so far advised the officers of the asso- 
ciation that it can not be represented. 

Tuesday, Nov. 11, will be Armistice 
Day, and it is planned to hold a “Vic- 
tory Dinner” that evening, with a 
speaker of national repute. The ten- 
tative program for the regular sessions 
of the meeting is as follows: 


Tuesday, 10 a. m. 

Roll call. 

Report of secretary-treasurer. 

Report of executive committee. 

“Agency Quotas,’ Frank H. Sykes, Fi- 
delity Mutual; T. G. McConkey, Canada 
Life; Stephen Ireland, State Mutual. 

“Probable Trend of Life Insurance Pro- 
duction in the Immediate Future,’ J. E. 


Kavanagh,’ Metropolitan; Philip Burnet, 
Continental. 


Tuesday, 2:15 p. m. 


Education and Training— 

“Our Work in the A. E. F.,” Frank L. 
Jones, Equitable. 

“The Carnegie School,” Dr. 
Stevenson, director. 

“Individual Company Training Plans,” 
W. E. Taylor, Equitable of New York; 
G. S. Hastings, New England Mutual; H. 
H. Steiner, Connecticut Mutual; George 
H. Hunt, Imperial. 

“Stimulating Production by Means of 
Contests, Prize Offers, etc.” W. E. Webb, 
National Life, U. S. A.; Minor Morton, 
Volunteer State. 

“The Future of War Risk Insurance,” 
Col. R. G. Cholmeley-Jones, director. 


John A, 


Wednesday, 10 a. m. 


Address—“Co-operation,” Stanley J. Ed- 
wards, president National Life Under- 
writers’ Association. : 

Address—“Just What Do You Do?” 
Major C. S. Yoakum, director Bureau of 
Personal Research, Carnegie Institute. 

General discussion. 

The Service the Actuarial Department 
Can Render the Sales Force.” 


Wednesday 2 p. m. 


, Best Method of Supervising Terri- 
ories,” S. R. McBurney, Travelers; Wm. 
- Brown, Columbian National; Henry 
G. Wischmeyer, John Hancock. 

Best Methods of Following Leads for 
Agents or Managers,” E. G. Simmons, 
inn American; Joseph W. Jones, Frank- 


Address—“Problems of Peace,”. John A. 
terson, K. C., Toronto. 
Closing words, Sidney Foster, 


vice- 
President, Royal Union Mutual. 


By 


Entered as Second-Class Matter February 24, 1900, atPost Office at Chicago, Ill., Under Act of March 8, 1879. 


Office of Publication, 175 West Jackson Boulevard, Chicago 
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A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive In Its Ideas 


STEPHEN M. BABBIT, Pres. 


Ea ([(CAPITAL, $200,000.00 


Originators of the 


live wire. 


Conservative In Its Management 


“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 


HUTCHINSON, KANSAS 











“The Man-Between Eliminated” 


Not “Bait,” But Service! 


HE Columbus Mutual Life Continues to Add Agents at 

an Unprecedented Rate As Details and Possibilities of 
its Square Deal Agency Contract are Becoming Known. It 
is the Fairest yet Developed and it is HIGHLY RE- 
MUNERATIVE. 

No General Agents—You Get ALL You Earn and You 
Get it ALWAYS; if you Die, Renewals are Paid to Your 
Heirs. Renewals are VESTED in the Agent’s Estate. 

No Limitations on Territory; you may Sell ANY- 
WHERE in Ohio, Michigan, Kentucky, West Virginia, or 
District of Columbia. 

No Demand for All Your Time—You may Work for 
a Dozen Other Companies; our Only Claim to Your Pref- 
erence is Based on Quick and Superior Service to Agents 
and Superior Policies with High Margin of Safety, Sold at 
LOW NET COST. 

Don’t Assume you Know All About our Plans and 
Notable Record. Write Your Name and Address on Margin 
of this Advertisement and Mail to Us at Once. It Will be 
Considered as a Confidential Inquiry. 


Columbus Mutual Life 
C. W. Brandon, President 


Columbus Ohio 


increase Your Income 40% on Present Production 
If You Delay, You Cheat Yourself and Your Family 
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Address by Sir Henry Drayton 
Emphasizes International As- 
pect of Meeting 


POMERENE IS TO SPEAK 


Senator From Ohio Added to Program 
—Many Reconstruction Problems 
to Be Discussed 


NEW YORK, Nov. 4.—The inter- 
national aspect of the program for the 
thirteenth annual convention of the 
Association of Life Insurance Presi- 
dents, at Hotel Astor, New York, Dec. 
4 and 5, is emphasized by the announce- 
ment that Sir Henry Drayton, the new 
Canadian minister of finance, has ac- 
cepted an invitation to be present and 
make an address. His topic will be in 
harmony with the general theme of 
the convention, which will deal with 
various post-war problems. He prob- 
ably will speak along the line of 
“Some Canadian Reconstruction Prob- 
lems.” As is customary, the executives 
of all of the Canadian life insurance 
companies have been invited to be pres- 
ent at the meeting and, from the ac- 
ceptances already received, it is evident 
that Canada will be well represented. 


Pomerene to Speak 


Atlee Pomerene, United States sena- 
tor from Ohio, has also definitely ac- 
cepted an invitation to speak at the 
convention. He will deal with some 
current governmental problem, the title 
of his address being announced later. 

The convention will give due con- 
sideration to the subject of the un- 
precedented demand for life insurance 
on the part of the American public 
during the current year. The signifi- 
cance of this remarkable increase will 
be discussed from the actual experi- 
ence of the companies. 


Discuss Housing Problem 


The housing problem, with its rami- 
fications in nearly every town and city 
in the United States, will be another 
important subject receiving attention 
from the convention. The companies 
are now contributing up-to-date statis- 
tics as to how the investments of life 
insurance companies have been, and 
are, associated with meeting this prob- 
lem. 

The increasing contribution of life 
insurance toward meeting the readjust- 
ment problems of financing agriculture 
will have a prominent place on the pro- 
gram. As with city mortgage loans, 
the companies are contributing their 
latest collective data as to farm mort- 
gage loans, the significance of these 
loans being presented in connection 
with the discussion of this subject. 


Railroad’ Situation Up 


The investor’s side of the pending 
steam railroad situation, of deep con- 
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cern to the policyholders of life insur- 
ance companies, will be presented, with 
a discussion which will comprehend 
the various remedies suggested for this 
vital reconstruction problem. 

While the program is not complete, 
it has progressed to a point where the 
names of a number of the speakers 
and, in most cases, their respective 
subjects, can be given. These follow: 


List of Speakers 


Theme of the meeting—“The Part of 
Life Insurance in the Problems of Recon- 
struction.” 

Chairman of the Convention—William 
. W. McClench, president, Massachusetts 
Life Insurance Co., Springfield, Mass. 

“Mental vs. Material Reconstruction”— 
Nicholas Murray Butler, president Colum- 
bia University, New York. 

“Some Canadian Reconstruction Prob- 
lems”—Sir Henry Drayton, minister of 
finance, Dominion of Canada, Ottawa. 

Address (topic to be announced later) 
—Atlee Pomerene, United States Senate, 
Washington, D. C. 

“The Railroad Problem’—Howard El- 
liott, president Northern Pacific Railway, 
New York. 

“The Significance of the Increasing 
Volume of Life Insurance’—William A. 
Day, president Equitable Life, New York. 

“The Problem of Housing the Ameri- 
can People’—Frederick H. Ecker, vice- 
president Metropolitan Life. 

“Policyholders’ Contribution to Agri- 
cultural Readjustment’—Louis Breiling, 
treasurer Union Central Life. 

Address (title to be announced later)— 
Joseph G. Brown, insurance commissioner 
of Vermont and president National Con- 
vention of Insurance Commissioners, 
Montpelier, Vt. 

“Protecting the Public by Informing 
the Investor’—Huston Thompson, federal 
trade commissioner, Washington, D. C. 


TEXAS IS PROFITABLE FIELD 





Even Companies Which Withdrew 
From State Make Money on 
Investments There 





AUSTIN, TEX., Nov. 4.—The an- 
nual report of the commissioner of in- 
surance and banking of Texas, which 
is in course of preparation, will show 
that there was profit for most. of the 
insurance companies doing business in 
Texas, but not for all. The invest- 
ments in Texas mortgages and other 
securities held by life insurance com- 
panies under the Robertson act amounted 
to $6,984,464 as of date Dec. 31, 1908, 
when the big companies withdrew 
from the state. The investments now 
held by the insurance companies un- 
der the Robertson act amount to $45,- 
331,824, an increase of $38,347,359 for 
the period of eleven years. 

Fifty-four life insurance companies did 
business in,Texas during the past year, 
11 being T&as companies and 43 from 
other states. The Texas companies 
showed premium collections of $7,040,203 
and paid losses of $2,214,485. The domes- 
tic companies had losses of $3,428,457 and 
collected $7,755,456. The total insurance 
in force in Texas by the Texas companies 
and the domestic companies was $477,- 
999,744; premiums collected, $14,795,659; 
losses, $5,642,942. 

Sixteen assessment companies showed 
premium collections of $737,849 and paid 
losses of $458,157. The fraternal organiza- 
tions of Texas showed a profit. The 14 
concerns collected premiums amounting 
to $1,835,289 and their loss amounted to 
$1,548,593, but the 46 outside fraternal 
organizations did not fare as well, their 
collections being $6,877,761 and their pay- 
ments $7,646,106, a loss of $769,345. 


Will Review Commission Case 

RICHMOND, VA., Nov. 4—In granting 
a writ of error and supersedeas last week 
the Virginia supreme court of appeals 
agreed to review the case of T. A. Cary 
against the Northwestern Mutual Life 
involving a commission from the con- 
version of a $50,000 term policy issued 
in New York to Barron G. Collier, widely 
known advertising agent of that city. 
The policy was converted in Richmond 
through Cary’s general agency and when 
the compny refused to allow him the 
commission he resigned and later entered 
suit for recovery, the amount involved 
being $1,448.04. The case was appealed 


from the law and equity court of Rich- 
mond where the company won on a de- 
murrer. 





CHICAGO ASSOCIATION PLANS 
ONE DAY SALES CONVEN1.,ON 


Proposed to Devote Five Hours to Selling Plans and Sugges- 
tions Eliminating Everything Not Directly Affecting 
Life Insurance Salesmanship 


SUGGESTED PROGRAM 

ONE DAY’S SELLING SYMPOSIUM 

Under the auspices of the Chicago Life 
Underwriters Association. 

Darby A. Day, Mutual Life, general 
chairman. 

10:00 A, M. 

“Income and Inheritance Taxes—Their 
Effect on Life Insurance Work.” Two 
20-minute talks by John R. McFee, Prov- 
ident Life & Trust, Chicago, and Dr. C. E. 
at a Northwestern Mutual, Milwau- 
cee, 

Twenty minutes for a general discus- 
sion of the subject. 


11:00 A. M. 


“How and Where to Find Prospects,” 
by George Hoffman, Guardian Life, Chi- 
cago; 20-minute address, with ten min- 
utes for general discussion. 


11:30 A. M. 


“Modern Selling Methods That Are 
Getting Results in the Rural Communi- 





day’s salesmanship convention in Chi- 
cago, under the auspices of the Chi- 
cago Life Underwriters Association, 
as suggested by Julius H. Meyer, gen- 
eral agent of the New England Mu- 
tual, at the recent meeting of the Chi- 
cago association. This is one of the 
most valuable ideas that has been ad- 
vanced by a life insurance man in 
some time. Nothing could be done 
that would more widely and more 
favorably advertise the Chicago asso- 
ciaiton than a gathering of this kind. 
It is the idea to devote five hours in 
a business day to practical, helpful, 
selling material. It is not the thought 
to hold the usual kind of life insur- 
ance convention, but rather to stage 
a meeting in which all frills, extras and 
non-essentials will be entirely elimin- 
ated, and the meeting confined to the 
presentation of selling ideas and sug- 








As an evidence of its interest in the proposed convention, THE NA- 
TIONAL UNDERWRITER has prepared a program that will serve as a 
suggestion to those who are to shape the program that is finally adopted. In 
arranging this program, care was taken to list for discussion only those sub- 
jects that have an appeal to the man on the firing line. 
arrange a series of addresses and discussions that will provide the man 
attending the convention with something of permanent value. 
whose names appear on this program are proven “go getters,’ men who are 
on the job in season and out and who have excellent records to their credit. 
They are the kind of men who do not theorize or speculate on life insurance 
salesmanship. They can tell where, when, and how to get business. If this 
program or one similar to it can be carried out, it will mean an important 
contribution to the business life insurance. 


It was aimed to 


The men 








ties”; two 15-minute talks by A. C. Lar- 
son, Central Life of lowa, Madison, Wis., 
and Otto H. Augustine, Illinois Life, 
Peoria, I1l. 

12:00 to 12:15 P. M. 

“What Shall I Tell the Boy That Car- 
ries War Risk Insurance?” by Edward 
A. Ferguson, Union Central, Chicago, 

12:15 to 1:45 P. M. 

Get-together luncheon for all attend- 
ing the convention, with Jules Girardin, 
president Chicago Life Underwriters As- 
sociation, presiding. Fifteen-minute ad- 
dress on “The Life Insurance Men and 
the Community,” by H. H. Merrick, pres- 
ident Chicago Association of Commerce, 
guest of honor. 

2:00 P. M. 

Selling demonstrations—twenty min- 
utes each, 

Selling business insurance, with Julius 
H. Meyer, New England Mutual, as the 
prospect and Courtenay Barber, Equita- 
ble Life of New York, as the salesman. 

Selling a long term endowment, with 
R. H. Hobart, Northwestern Mutual, as 
the prospect and Paul Loder, Provident 
Life & Trust, as the salesman. 

Selling the young man, with Byron C. 
Howes, Union Mutual, as the prospect, 
and H. S. Standish, Union Central, as the 
salesman. 

3:00 P. M. 

“How to Get Into the Office of the Man 
Who Handles Callers Through a Secre- 
tary”; two 20-minute talks by W. E. 
Nichols, New York Life, and Harold 
Dyrenforth, Illinois Life; 20 minutes 
general discussion of the subject. 


4:00 P. M. 

“How I Closed a Hard Case”; six five- 
minute talks by Dr. H. C. Castor, Con- 
necticut General; Alfred MacArthur, Na- 
tional Life U. S. A.; S. J. Rosenblatt, 
State Life of Indiana; William F. Craw- 
ford, Equitable Life of Iowa; Jens Smith, 
Pacific Mutual; Herman Kramer, Penn 
Mutual. 

4:30 to 4:45 P. M. 

“What the Life Underwriters Associa- 
tion Can Do for the Man Carrying the 
Rate Book,” by Jules Girardin, presi- 
dent Chicago Life Underwriters Associa- 
tion, 


T is time for life insurance men in 
Chicago and those in surrounding 
towns within a radius of-100 miles 





to begin to think about holding a one 


gestions that can actually be made use 
of by the humblest agent attending 
the convention. 


"THERE should be no addresses of 

welcome, no hot air about the high 
character of the life insurance busi- 
ness, or anything that gets away from 
the main idea, which is, “How can I 
sell more life insurance?’ The meet- 
ing could be held in a big auditorium 
in Chicago, seating 1,500 or 2,000 men. 
All of the life insurance men in Chi- 
cago could attend without any ex- 
pense whatever. The drawback to the 
conventions of the National Associa- 
tion of Life Underwriters has been 
that they involve three or four days’ 
time, railroad fare and hotel bills, and 
parts of the program have usually been 
devoted to subjects not directly affect- 
ing the life insurance salesman. The 
one-day selling convention of the Chi- 
cago association could be attended by 
every life insurance worker in Chicago 
without the expenditure of any money 
at all, and life insurance men in all 
of the near by cities, such as Milwau- 
kee,.Rockford, Peoria, South Bend and 
others, could well afford to take in the 
meeting. A meeting of this character 
should really be on the yearly calendar 
of every life underwriters’ association. 


LIFE insurance men can well afford 

to take a day off once a year to go 
to school again. A meeting of this 
kind would, in a sense, be a post- 
graduate course for life insurance men 
that would be of immediate benefit. 
There is no reason why life insurance 
men should be disinclined to take the 
time to absorb educational material. 
Men in every walk of life take two or 
three days or even a week each year 
to brush up, refresh their memories 
and recharge their selling or profes- 
sional batteries. The objections to 
life insurance meetings as now con- 
ducted are that, in the addresses de- 
livered, there is too much folderol and 
unnecessary amount of time given to 








discussions of things that most life in- 


surance men know, a tendency on thé 
part of the older general agents 

deal in platitudes, and a general air 

“let’s be nice boys,” that is distasteful 
to the practical, hard hitting life in- 
surance salesmen who goes to the 
meeting to gather a few selling ideas. 
The one day selling convention pro- 
posed by the Chicago association 
would eliminate all of these features, 
get down to bed rock and discuss the 
things that are next to the selling 
agent’s heart. There would be no long 
winded’ dissertations and each topic 
would be followed by a general dis- 
cussion and answering of questions. 


SUCH a meeting would be a flat 

failure unless in the hands of the 
right kind of chairman. It would re- 
quire a man of snap and go to keep 
interest alive, to hold down long 
winded speakers and keep the discus- 
sions confined to the one topic under 
consideration at the moment. The 
chairman would have to be a man ac- 
customed to handling big meetings, 
with an understanding of the value of 
time, and one who would not consume 
the time of the meeting with lenghty in- 
troductions and sketches of speakers’ 
careers. To a large extent the chair- 
man would accomplish or defeat the 
purpose of the convention. 


PERHAPS the best time to hold 

such a meeting would be next 
January, after this year’s work has 
been cleaned up and life insurance men 
in the Chicago district are starting out 
the new year with a clean slate. The 
convention could be held on Monday 
or even Saturday, so as not to inter- 
fere with the working week. It would 
attract the attention of every local life 
underwriters’ association in the coun- 
try, and would unquestionably be 
taken up by local underwriting bodies 
in various other cities. The holding 
of a meeting of this character would 
be a progressive, forward step, that 
would stamp the Chicago Life Under- 
writers’ Association as an _ up-and- 
coming body. During recent years, it 
is no secret that there has not been 
much drive or push in the Chicago 
association. Life insurance men in 
Chicago have taken only a miid inter- 
est in the affairs of the organization, 
with the result that the membership 
has dwindled and the association has 
become, comparatively speaking, an 
unimportant unit of the National as- 
sociation. 


ERE is an opportunity to turn over 

a new leaf and do a big thing for 
the life insurance men in Chicago and 
contiguous territory. Chicago should 
be the first city in the country to hold 
a meeting of this character, devoted 
entirely to salesmanship. It requires 
considerable time to arrange the de- 
tails of a program for a meeting of 
this kind, and life insurance men in 
the Chicago district should begin to 
make immediate plans for the holding 
of a meeting that will undoubtedly 
mark an epoch in life insurance history. 


Central States Agents Meet 


OKLAHOMA CITY, OKLA., Nov. 4.— 
Forty agents of the Central States Life 
from all parts of Oklahoma met here 
Saturday. James A. McCoy of St, Louis, 
vice-president and general manager of 
the company, attended the meeting. A 
business session was held in the after- 
rioon and a smoker in the evening. 





New Home for Beneficial Life 


The Beneficial Life of Salt Lake City 
has joined with the Utah Home Fire of 
that city in purchasing a prominent bus- 
iness corner there as a site for a new 
office building. Actual construction work 
will not be started for some time. 





Henry T. Atkins, 70, president of the 
Young Men’s Mutual Life for a number 
of years, died last week in Cincinnati. 
Mr. Atkins had taken a prominent part = 
the business life of the city. He formerly 
was a director and vice-president of = 
Business Men’s Club, and was presiden 








of the Atkins-Pearce Manufacturing Com- 
pany. ; 
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WESTERN LIFE AGENTS. 
HOLD ANNUAL MEETING 


Conference Is Held at Home Office 
in Des Moines With 75 in 
Attendance 


GOOD PROGRAM IS GIVEN 


Selling Talks Made by Field Men and 
Company’s Progress Reviewed 
by Officials 


The annual agency meeting of the 
Western Life of Des Moines was held 
at the company’s home office, Oct. 31. 
It was in the nature of a celebration of 
the past five years’ successful prog- 
ress and was attended by 75 repre- 
sentatives of the company. 


The forenoon was devoted to a for- 
mal program of papers presented by 
prominent representatives of the com- 
pany. President Jamison presided and 
opened the session with a welcome to 
the agents and a tribute to the efforts 
of the agency force. That the selling 
of life insurance was rapidly being 
recognized as a profession, Senator 
Jamison maintained was a fact beyond 
dispute. In the result of good to the 
‘world, he stated that no class of men 
did greater good than those men who 
spread knowledge of saving by the 
methods and practices of life insurance. 


“Selling Farmers” Discussed 


C. A. Hoff, manager for South Da- 
kota, presented an able discussion of 
the subject, “Selling Farmers.” He 
compared the results of efforts now in 
selling farmers with conditions five 
years ago. Farmers who formerly 
would not talk to a life insurance rep- 
resentative will today gladly stop to 
discuss life insurance policies, and if the 
subject of life insurance is presented 
in a businesslike manner and an appeal 
to their intelligence and love of home 
and family is made, they are the most 
profitable prospects to canvass. 

Arthur W. Paine, district manager at 
Cedar Rapids, discussed “Old Line vs. 
Fraternal and Assessment.” The ne- 
cessity of an adequate reserve and sub- 
stantial surplus with rates based on 
sound actuarial practice has been thor- 
oughly demonstrated to be a necessity 
during the past year, and is being bet- 
ter understood by the insuring public. 


Cultivates Old Policyholders 


D. T. Moore, district manager of 
Northwest Iowa, gave many interest- 
ing instances of his work during the 
past five years. He urged cultivating 
and keeping acquainted with old policy- 
holders for new business. One ex- 
ample he gave was that only a few 
evenings previous while eating his sup- 
per the ‘phone rang and a policyholder 
told him of a prospect visiting at his 
home who was interested in insurance, 
and asked if he could come out and 
explain the policy. Mr. Moore stated 
he made the trip of 14 miles, wrote the 
application and was back home within 
two hours. 

R. M. Reinertson, president of the 
$100,000 Club, was assigned the sub- 
ject, “How I Sell a Policy.” He took 
the reverse as his subject and gave an 
interesting and humorous talk on ex- 
periences of his own where he was not 
able to secure the “name on the dotted 
line” and other instances of failures of 
agents to secure the signed application 
oat he had come in contact with in the 

eld. 

George H. Henshaw, district agent, 
Des Moines, gave as a reason for “$200,- 
000 annually in two counties,” the fact 
that he made every day count and never 
missed seeing all members of the family 
when he wrote an application. J. M. 
Fouts, secretary of the $100,000 Club, pre- 








LIFE MEN HOLD “EXPERIENCE MEETING” 








with the exact arguments used in 
each case, featured a recent ses- 
sion of the Cleveland Life Under- 
writers’ Association, which was turned 
into an “old-time experience meeting,” 
the purpose being to find out just how 
the other fellow does it without any 
camouflage, so that all the others can 
go and do likewise. 

W. Snyder of the Massachusetts 
Mutual told of a case which came in 
his early experience. He visited a sup-. 
posedly wealthy farmer, whom he 
found in the field with several hired 
men husking corn. The farmer having 
been called away for a short time, Mr. 
Snyder went to husking corn with one 
of the men and incidentally took up 
the subject of insurance with him, The 
result was that he wrote the man for 
$2,000, although he was receiving but 
$1 per day for his work. 

The farmer not only refused to hear 
a presentation of the proposition, but 
actually ordered the speaker off the 
farm, so that he would not take up the 
men’s time. A few years later the 
farm laborer died, and Mr. Snyder had 
the satisfaction of paying the widow 
the $2,000, which went for the purchase 
of a small farm which enabled her to 
raise her children and see them all 
finally in comfortable circumstances. 
The farmer died not long afterward, 
left a big mortgage on his farm, which 
was sold, and the widow was compelled 
to live with relatives thereafter. 
Wanted One Policy; Took Three 


Mr. Ports, with the Mutual Benefit 
eight months, related an experience 
with a man who already carried $9,000 
with the company and whose age was 
changing at the time. When he called 
the man told him he was too late, as 
an examination had been made only 
that day for another $5,000 and that 


T HE relation of actual experiences, 


After asking what company, Mr. Ports 
told him he had made a mistake—that 
he had not taken enough. 

With 20 good years yet before him, 
the agent argued that the premiums 


birthday and that a man at his age, 


other way. 


the same kind, ten payment life. 


was all he was ever going to take... 


were taking bigger jumps with each 


though not old, was more liable to dis- 
ability than when younger, that he was 
20 pounds overweight and that this 
was the limit for his company, although 
he would pass if all right in every 
Finally he asked if he 
would allow his examiner to look over 
him to see if he was in condition for 
the additional insurance, and he agreed. 

He would sign an application for 
only $5,000, however, and the agent 
took the risk of ordering two a 
though somewhat surprised when he 
found what had been done, he finally 
agreed to take one of the extra poli- 
cies, but when shown that all three on 
the twenty-pay plan would cost but 
little more than the two on the ten- 
pay basis, he accepted the $15,000, the 


policies to be changed in this respect 
for him. 


Caring for Neighbor’s Children 


“What would you think of a man 
who would do more for his neighbor’s 
children than his own?” asked J. J. 
Jackson, of the Aetna. “That is what 
many men do when appointed guardian 
for children whose parents have died. 
The court requires a bond and then in- 
structs you not to invest their money 
in anything at over 4 percent, as noth- 
ing above that is a safe investment. If 
the money was in buildings worth 
$50,000, the court would require you to 
keep them insured up to the full value. 
A salary of $2,000 a year represents the 
interest on $50,000. The court compels 
some men to take better care of these 
children than they do their own. d 
“One of the best arguments I have 
ever used,” continued Mr. Jackson, “is 
to inform my prospects that I repre- 
sent a company which makes a busi- 
ness of loaning money. ‘What would 
you say to a banker who would offer 
to put up all the money your wife will 
need after you are gone at 1 percent 
interest?” I ask him. Without making 
it plain that this is a term rate, for 
we can change all that later, I take out 
my application and begin to fill it out. 
When he asks what I am doing, I tell 
him I am fixing up the bank book. 
And, I have written a lot of them just 
that way. ; 


Measures Up Year’s Work 


Ray Ferris, of the Massachusetts Mu- 
tual, explained a plan that he has used 
successfully in measuring the amount of 
money he thinks he should make during 
the year before him. He reduces this 
amount to terms of interviews and then 
works up to the result. 
By using the previous year’s records, 
he secures the amount of commission per 
$1,000 that business yielded, and then the 
average commission per interview. Then 
by dividing this into the amount of 
money he wishes to make, he secures the 
number of interviews that will be neces- 
sary. In starting this plan he took for 
granted that one application would be 
secured from an average of twelve inter- 
views, but this was reduced to one from 
each 6% interviews. The commission av- 
eraged $15 per $1,000. 
Mr. Ferris now uses a card which 
shows the number of calls, the number 
of interviews with new prospects, old 
prospects and policyholders, with a col- 
umn for new calls. These cards are 
made for only one week’s work and from 
them can be gotten all the information 
needed, as to how the time is spent, what 
kind of work is yielding the most profit 
and much other information that is val- 
uable to the man who counts his time 
and efforts as worth actual money. 
Mr. Shumacher, another Massachusetts 
Mutual man, commented on this plan and 
said that it is working out most success- 
fully for the entire office now. He sug- 
gested that it is well to make all calls 
count as far as possible. If the man 
sought is not in, it is well to solicit his 
associates or employes or any one else 
who may be present. In this way the 
call will not be lost and often good pros- 
pects may be obtained. 








sented a well prepared paper on “Thrift,” 


in the large general office room. 


tion.” The company’s “service bureau’ 


closely leads sent them from the bureau 


their agency. 
Mantz Discusses Rates 
“The Rate—What Makes It and How I 








as an introduction to a thorough expla- 
nation of the child’s endowment, a new 
form of policy recently issued by the 
company. A buffet luncheon was served 
by the young ladies of the home office 


M. M. Deming, agency director, pre- 
sided at the afternoon session, at which 
Dr. Turner, chief medical director, gave 
a discussion of “The Medical Examina- 


was thoroughly discussed by Mr. Dem- 
ing and examples were shown of results 
occurring to agents by following up 


Mr. Deming argues for closer touch with 
the home office and urges the agents to 
present their problems to the home office 
and secure its cooperation in developing 


Works” was presented by Actuary I. P. 
Mantz in a series of charts used to 


clearly show how a premium rate is 
computed and how it affects the differ- 
ent forms of policies from single pre- 
mium to ordinary life. 

A banquet was served in the evening. 
Following the dinner Secretary Harry 
D. St. John reviewed the past five years 
of the company’s progress, and intro- 
duced to the guests of the evening the 
Western Life agency force as being a 
“100 percent man power” efficient organ- 
ization. 

Toastmaster Jamison introduced A. C. 
Savage, commissioner of insurance, as 
one of the guests. Mr. Savage responded 
. | briefly. Eugene Perry of Des Moines 
gave many. interesting experiments met 
with during his years of life insurance 
practice in state and supreme courts. 
Clifford DePuy, publisher of the North- 
western Banker and Underwriters Re- 
view, responded to one of the toasts of 
the evening. A. D. Struthers, vice-pres- 
t|ident and treasurer of the company, 
closed the meeting with an inspiring 


PART-TIMER AND ONE 
CASE BROKER DOOMED 


as Extinct as 
Dodo, Is Declaration 
of H. T. Miller 


Soon to Become 


MINNEAPOLIS A LEADER 


Declaration Against Part-Timeism De- 
scribed as Event in Life Insur- 
ance History 


MINNEAPOLIS, MINN., Nov. 4.— 
That the part-time agent and the one 
case broker are destined to become as 
extinct as the dodo, was the prediction 
made by Harry T. Miller, Minneapolis 
general agent of the New York Life, at 
a rousing meeting of more than 100 
members of the Minneapolis Associa- 
tion of Life Underwriters. Mr. Miller’s 
address followed a dinner given by the 
association. He acted as executive 
committeeman from Minneapolis at 
the recent convention of the National 
Association of Life Underwriters at 
Pittsburgh and gave a report on the 
proceedings at that meeting. 

Mr. Miller pointed with pride to the 
fact that the Minneapolis association 
was the first to go on record against 
part-timeism in the life insurance busi- 
ness. He referred to the action of the 
association last June in approving a 
resolution under which the members 
entered into an agreement not to pay 
any commission or compensation for 
the placing of any life insurance policies 
to any person in the city of Minne- 
apolis other than a regular full-time 
agent, this agreement taking effect 
July 1, 1919, except as to part-time 
agents then under contract, whose 
contracts shall be terminated prior to 
Jan. 1, 1920. 


Wants Fight Carried On 


The meeting applauded Mr. Miller 
when he urged that the fight against 
part-timeism be carried by the Minne- 
apolis association delegates to the na- 
tional convention at Boston in 1920. 

After describing the action of the 
Minneapolis association as an event 
“which will be recorded in the years 
to come as an important page in the 
progressive history of life insurance,” 
he said: 


“The insurance world will watch with 
keen interest the result of our agree- 
ment. Therefore, let us move forward 
as rapidly as possible and at once begin 
a campaign to develop a world famous 
whole-time sales force. 

“As this agreement was intended for 
the direct benefit of those who sell life 
insurance, the very least that all sales 
agents can do to show their appreciation 
is to lend their assistance to their agency 
manager in attracting high grade men 
and women to the great field of life in- 
surance. 

Agent Can Pick Agent 


“Those of you who are out day after 
day meeting all sorts of people, have 
many opportunities to say a magnetic 
word to likely looking prospective agents 
and your word will carry much weight 
because of the fact that you are engaged 
in doing the thing that you are urging 
the other man to do. I have found from 
experience that an agent can pick an 
agent, and we have gotten excellent re- 
sults from new men attracted to the 
service by agents already under con- 
tract. 

“Do not labor under the mistaken idea 
that if there are many agents in your 
office you will have fewer chances for 
success. I would not care to operate in 
a one or two man agency. Your per- 
sonal production will grow in proportion 
to the growth of your agency. When 


your agency is composed of one, two or 
three men and you find it difficult to sell 








talk to the agency force. 


$100,000 of new business, it will be less 
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difficult for you to'sell $500,000 when your - 


agency is. composed of ten or fifteen or 
more fellow-workers. 

“The larger your agency; the greater 
number of men you will have to sow the 
seed of sentiment for your company and 
for life insurance. 

All Profit by Advance 

“Now, some of you may wonder why 
I say these things—why I con¢ern my- 
self with your development, you, who 
are my competitors. My explanation, 
you may say is a selfish one, but if so, 
I am willing that you consider me selfish. 

“I have given much study to a solu- 
tion of agency problems, to competition, 
to competitors, to anything.and every- 
thing having a bearing on the produc- 
tion of new business, and I have reached 
the conclusion (and not a recent conclu- 
sion either) that, if I bend my energies 
toward perfecting a creditable whole- 
time sales agency and all competing 
agencies do likewise, my competitors 
will do a bigger, better and a cleaner 
business, and as they progress so will 
I, unless I fall asleep. We will all profit; 
we will be a happier people. 


Will Make Fight in 1920 


“I would have prepared and presented 
a resolution on this part-time question 
our Pittsburgh convention, but my 
judgment dictated that it would stand 
a better chance of success in 1920, and 
so I hope that our delegates to the 1920 
convention will be prepared to back up 
such a resolution in Boston next year. 
By that time we will have operated 
under our agreement for a number of 
months and can give a report of the 
success we have met with. 

“It may interest you to know that I 
have entered into an agreement with 
myself not to employ any more part- 
time agents anywhere at any time, city 
or country, and that I have refused a 
number of applicants for part-time con- 
tracts in country territory within the 
past 60 days. I have terminated prac- 
tically all country part-time contracts 
and will terminate others by Dec. 31. I 
am.going to clean house and see what I 
can do under a rigid whole-time rule 
aimed to protect and further the inter- 
ests of my whole-time agents, elevate 
the standard of our sales force and pro- 
vide better service to the insuring public. 

“While we have reason to feel proud 
of the progress we are making in our 
association, we must not rest content. 
To do so will be dangerous. We have 
made only a beginning. We must fight 
on for still further progress. 


Haven for Whole-Time Men 


“They say that ‘a prophet is not with- 
out honor except in his own country.’ 
Nevertheless, and notwithstanding the 
reports I have heard, I am going to pre- 
dict that the part-time agent; the paid 
plugger and the one-case broker will be 
as dead as a door-nail along about Jan. 1, 
1920. Minneapolis is going to be a haven 
and a heaven for whole-time life insur- 
ance men and women. Let us continue, 
therefore, to give our whole hearted sup- 
port to our worthy president and his 
committeemen in carrying out the terms 
of our agreement. 

“TI believe that every creditable agency 
in the city has either signed the agree- 
ment or will sign it. There may be a 
scavenger or two in our midst ready 
and willing to pounce upon the dead car- 
cass of part-timism, but, if so, we will 
have to treat them as we do all scaven- 
gers and take a pot-shot at them at every 
opportunity. If I had any pride, any 
self respect, any regard for the mem- 
bers of my own staff, for my fellow un- 
derwriters or for my company’s name, 
and if I considered myself a he-man, 
I most certainly would not permit my 
gluttonous appetite, my desire for a dirty 
dollar so to control me as to becloud my 
reason.” 


at 


Northwestern Home Agency Moves 


MILWAUKEE, WIS., Nov. 4—The home 
agency of the Northwestern Mutual Life 
at Milwaukee will move on Nov. 15 from 
its present quarters in the home office 
building to the Plankinton Arcade, Grand 
avenue, from West Water to Second 
street. It will occupy a large space on 
the second floor of the Arcade, with en- 
trance from room 2538. The announce- 
ment of the transfer made by Clifford L. 
McMillen, general agent, says: “This 
move will make for better service, to 
which we feel our policyholders are right- 
fully entitled.” The Arcade is in the 


heart of the business district, while the 
home office building is on upper Wiscon- 
sin street, at Van Buren and Cass streets. 
This will be the first time in the history 
of the Northwestern that its home office 
agency becomes detached from the home 
office building. 
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H. HAMILTON; general agent 

of the Pacific Mutual Life: at 

* Louisville, has carried through 

a splendid plan by getting a life insur- 

ance idea of his endorsed by the ‘.ouis- 

ville Real Estate Board. Mr. ‘amil- 

ton transmitted his plan to real cstate 

men, home builders and. money lenders. 

Mr. Hamilton uses the provisions and 

figures of his own company’s policies 

but they can be adapted to any com- 

pany. In addressing these people, Mr. 
Hamilton said: 

* 

Quoting from an address made at a 
recent national convention of life under- 
writers: 

“TI never lend money on a home unless 
the mortgage is covered by life insur- 
ance. Evicting widows is neither pleas- 
ant, popular nor profitable.” 

In extension of this idea, I submit for 
your consideration the following reasons 
why your company should cover the 
homes you sell, or the money you lend, 
with life insurance policies: 

* a * 

1. Security and protection of your 
investment. This eliminates uncertainty 
by protecting indebtedness against a loss 
that may occur at any time. It protects 
both the seller and the buyer. 

2. Absolute assurance that the home 
will be paid for in event of death of the 
insured. This gives you the full amount 
in one sum, without waiting, or fore- 
closure. 

8. You will have less mortgages to 
foreclose. “Evicting widows is neither 
pleasant, popular nor profitable.” 

4. It will popularize your company and 
help you sell more homes, or ‘lend more 
money, because each buyer is guaranteed 
a home for his family if he should die 
or become permanently totally disabled 
before it is paid for. 

5. Your company’s credit will be 
strengthened in the commercial world, 
because you have double security in event 
of death interfering with your plans. The 
first mortgage which you hold over the 
home is backed up by. a life insurance 
policy which pays you for the home, thus 
releasing the widow and children from 
the obligation. 

s 

6. Mortgage insurance has its counter- 
part in the business world. You are car- 
rying various other kinds of insurance— 
fire, life, accident, employers’ liability, 
ete.—then why should you not insist 
upon mortgage insurance to cover the 
homes you sell or the money you lend? 

7. Mortgage insurance is not an ex- 
pense to your company. You simply un- 
derwrite the policy. The insured repays 
the premium in monthly installments, 
with interest on the premium you have 
advanced. 

8. Mortgage 
double duty: 

(1) Provides Jones & Smith with full 


insurance performs a 





and immediate payment for the indebted- 
ness, so that your company can use the 
money for the extension of your busi- 
ness. 

(2) Provides the home for the widow 
and orphan, free from incumbrance. This 
is better for society, too. 

9. This plan gives you opportunity to 
render the greatest possible service to 


your customer—greatest because your | 


contract with him protects him,’ his home 
and his dependents in event of death or 
permanent total disability interfering 
with his plans. 

* * 2 

Note these additional points: 

1. .As the policy grows older and more 
valuable, the amount at risk (the bal- 
ance due on the home) grows less. Thus 
you are doubly secured by having a life 
insurance policy behind your mortgage. 

2. You require the buyer to carry fire 
insurance on the home, with the policy 
assigned to you, and his home may never 
burn. Isn’t there as great need for life 
insurance on the man who is to pay for 
the home—for he must die sometime, 
when, no one knows. 

3. The average man usually goes the 
limit when he buys a home. He, there- 
fore, feels that the added expense of a 
life insurance policy is beyond his means, 
even though he needs its protection now 
more than ever before. But this same 
man can and will pay for this protec- 
tion, provided he is sold on the idea at 
the time the purchase is made or the 
loan negotiated, and provided, too, he is 
permitted to carry this protection in 
monthly installments included with his 
monthly payments made to you. 

Make the policy payable to Jones & 
Smith as beneficiary, who is to hold the 
policy until the home is paid for, with 
the following understanding: 

1. If the insured dies before the home 
is paid for, Jones & Smith are to receive 
from the proceeds of the policy: 

(1) The balance due Jones & Smith 


on the home, commuted at 6 percent in- }: 


terest. 

(2) The balance of the annual premium 
prepaid by Jones & Smith. 

The balance of the proceeds of the 
policy is then to be paid to the beneficiary 
or estate of the insured. 

2. If the insured gets behind with his 
payments on his home, then Jones & 
Smith, as assignee, have the privilege of 
keeping up the premium payments on 
the policy for an indefinite time. 

3. If, before age 60, the insured be- 
comes permanently totally disabled, the 
policy guarantees, without prejudice to 
any other benefits: 

(1) To waive the payment of all pre- 
miums thereafter becoming due on the 
policy. 

(2) To pay the insured, as long as he 
lives, an income of $10 per month on each 
$1,000 of insurance carried; and 

(3) To pay the face of the policy at 
death of the insured. 

4. If the insured lives to complete the 








FLOURISHING 
PROGRESSIVE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 


EXPANDING 
EVERYWHERE 





Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-President 











A few openings available only to Managers and General 
Agents competent to Produce Results. 
Telegraph or write— 


The Bankers Reserve Life Company 


Home, Office: Omaha, Nebraska 


JAMES R. FARNEY, Vice-President 
RAY C. WAGNER, y-Treasurer 




















payments on his hame, and the- policy 
has not becOme.encumbered: with any- 
loan thereon, then the ownership of the 
policy shall revert to the insured. 

‘Note—If the:man who applies for’in- 
surance is declined and cannot get in- 
surance on his own life, then the appli- 
cation of his mother, wife, son or daugh- 
ter should be submitted instead. 

: q a * * 


‘ Selling points to be given the home 
buyer: 

Five reasons why you as a home-buyer 
should secure your home through our 


‘mutually cooperative plan: 


1. It guarantees the security of your 
home. If you live, you will pay for the 
home; if you die, the policy pays for it. 
Your death cancels the mortgage. 

2. It gives you peace of mind. Your 
fear of foreclosure, or loss of your equity 
in the home in event of death, has been 
eliminated. 

3. You have created an estate—an 
estate free from taxes, repairs or im- 
provements—an estate which your death 
automatically converts into immediate 
cash to pay off the mortgage on your 
home and perhaps leave your family a 
comfortable sum besides. 

4. In event you become permanently 
totally disabled you are guaranteed an 
income of $10 per month per $1,000 of 
life insurance carried, as long as you 
live, with which you can continue your 
installment payments on your home, and 
then, at your death, the face of your 
policy will pay the balance on your 
home, and perhaps leave your family a 
comfortable sum besides. 

5. After you have paid for your home 
you can continue your policy for the 
benefit of your family. You will have 
had the advantage of having taken out 
your policy at a younger age and at a 
lower premium rate. You also will have 
the advantage of the larger cash or loan 
values then available on your policy. 

Premium rates are given for $1,000 on , 
an ordinary life policy, on the nonpar- 
ticipated plan—a low, level, flat, guaran- 
teed uniform premium, These rates in- 
clude the permanent total disability 
benefits as outlined on preceding pages. 


Woodmen of World Rates 


A number of the members of the 
Woodmen of the World are dropping out 
of that organization because of the in- 
crease in rates which will start next 


January. A provision is made that old 


members who do not desire to pay the 
advanced rate may continue to pay the 
rate now existing, but a lien will be 
placed on the policy approximating in 
amount the difference between what has 
been paid by such members and what 
would have been paid at an adequate 
rate. The Woodmen of the World has 
been operating at an inadequate rate 
and had a big deficit confronting it. Its 
sample new rates which go into effect 
Jan, 1 are as follows: 





At age of 18..... See e ee es ec ccecees $12.75 
BE ABS OF Bes 060 ecccbesceecewecwwn 15.84 
At age of 35..... 22.50 
At age of 45. 33.98 
At age of 55. 54.54 
At age of 65...... imi tee ewe ee Mewes 94.60 
At age of 84....... Me ee re 164.22 

The rates do not include local camp or 


special dues. 


President Day Is Honored 
President William <A. Day of the 
Equitable of New York had the honorary 
degree of doctor of laws’ conferred on 
him by George Washington University. 
Senator Miles Poindexter of. Washington 
had a similar degree conferred on him 
and delivered the address at the convo- 
cation. The George Washington Univer- 
sity was established in 1821 to carry into 
effect a plan proposed in the will of 
George Washington for the founding of 

a university at the national capital. 


Equitable Life Appointments 
James R. Stewart, district manager of 
Equitable Life of New York in western 
Arkansas, who was formerly mayor of 
Stamps, Ark., has been made agency 
manager of the company in eastern Okla- 
homa, with headquarters at Muskogee. 
District Manager Fred C. Klossner of 
Carthage, Mo., becomes agency manager 
in western Oklahoma with headquarters 
at Enid. These changes were made neces- 
sary because Milas Lasater resigned as 
supervisor of the company for Kansas 
and Oklahoma to become president of the 

Federal Land Bank of Wichita, Kan. 


Celebrates First $1,000,000 Month 

OKLAHOMA CITY, OKLA., Nov. 4.— 
Fifty field representatives of the Mid- 
Continent Life were entertained here 
Saturday night at a banquet given by 
officers of the company in. celebration 
of the conclusion of the first $1,000,000 
month for the company. 
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Indiana 





The 
Lincoln Life 
issues policies 
more quickly 
and 
rejects fewer 


applications. 





In Indiana, our home state, we can at 
this time place a few good writers to their 
particular advantage. Whether you prefer 
the freedom of a special agent or the heav- 
ier responsibilities of a General Agency, 
whether you can devote your whole time 
to the work or only a part of it, you will 
find your ideal in a Lincoln Life Agency 
Contract. 


When you (ink up(jwie reQ)LINCOLN) for 


work in Indiana, you will be representing 











the first Indiana Company in point of new 
business written as well as insurance in force 
in the state. May we send you literature? 


The Lincoln National Life Insurance Co. 


Lincoln Life Building Fort Wayne, Indiana 














Lincoln Life agents, now writing at the rate of over $40,000,000 per year, sell both participating and non-participating policies; 
write women at the same rates as men and have a double indemnity clause, which also provides dismemberment benefits 
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Suggested Sales Program 


WE are presenting this week a suggested 
model program to President JuLES Girar- 
pIN of the Cuicaco Lire UNDERWRITERS’ 
AssocIATION, his officers and executive 
committee, for a one day’s life insurance 
salesman symposium to be held under the 
auspices of that organization. This pro- 
gram is one that can be adapted locally to 
any city where there is a life underwriters’ 
association. We use the Chicago setting 
because Juttus H. Meyer, general agent 
of the New EncLtanp Mutuat Lire there, 
suggested at a recent meeting that such 
a symposium be held. The idea, therefore, 
is not original with THe NationaL Un- 
DERWRITER, but taking up Mr. Meyer’s 
idea and amplifying it we believe that 
there is an opportunity for the local life 
underwriters’ associations all over the 
country to inaugurate a one day’s life in- 
surance selling school each year so that 
the members of the organizations can 
profit thereby. Surely the life men of a 
city or a community can go to school one 
day a year. 

The life underwriters’ association in 
promoting such a plan would not only 
benefit its own members but would nat- 
urally attract attention from the commu- 
nity at large. The great problem with the 
life underwriters’ association is to inter- 
est, its members and get other life men to 
join. Many find the programs dull and 
uninteresting. They do not want to listen 
to discussions on ethics or rules of con- 


duct. Every man, however, with an ounce 
of ambition in him would go to a sales- 
manship school one day a year provided 
he can get something out of it that will 
help him make more money and write 
more business. Time is lost at life under- 
writers’ meetings in discussing ways and 
means of regulating their business when 
the members themselves cannot agree as 
to what is to be done and how it is to 
be done. The different general agencies 
are on different bases. Rules that would 
do for one would not be applicable to an- 
other. 

The Cuicaco Lire Uwnprerwriters’ As- 
SOCIATION and in fact any local associa- 
tion would find that if it constructed a 
bang-up, cracker-jack program, cutting 
out all the fol-de-rol, long-winded speeches 
and platitudes, and get down to real busi- 
ness in giving the members some sales- 
manship provender, there would be no 
trouble in getting recruits into the organ- 
ization. It would be worth $5 of any 
man’s money to attend the sessions of a 
meeting as suggested in our news column 
where a model program is given. No 
man should be allowed to speak over 15 
or 20 minutes. The presiding officer should 
be autocratic in so far as holding men 
down to their proper time is concerned. 
Every life man has some idea to contribute 
to a salesmanship symposium. Part of the 
program is therefore allowed for general 
discussion. We earnestly hope that a 
movement of this kind can be inaugurated. 


Why Is a State Report? 


Any one who attempts to obtain in- 
formation from the state insurance re- 
ports these days has a pretty rocky 
road ahead of him. Of late years the 
size of many state reports has been 
dwindling until there are now very few 
states which issue in printed form 
anything but a synopsis of the reports 
filed with the department. Some few 
of these are of doubtful value even as 
synopses. One such report came to 
us making exactly the same report for 
fire and casualty companies as for life 
companies. The information really 
desired is often not available. How- 
ever, the reports as issued at present 
are more sensible, to say nothing of 
being more economical, than the old 
time state reports. 

But the chief objection to the pres- 
ent state report system is that most 
of the books come out too late for any 
use whatever. The report for Kansas 
for Jan. 1, 1919, showing the business 
of 1918, is still in the hands of the 
printers. Part I will be ready for dis- 
tribution in a few days. In IlIlinots 





none of the reports of the department 
covering the business for 1918 has yet 
been received from the printers. 

In Kentucky, the report is in” the 
hands of the printers and the superin- 
tendent hopes it will be ready about 
the middle of November. The report 
for the great state of Pennsylvania is 
still in the hands of the printers and 
the insurance commissioner cannot 
state just how soon it will be ready 
for distribution. 

The report of the New Jersey de- 
partment covering 1919 has not yet 
been completed by the printers. The 
same is true of the reports of Michi- 
gan, North Carolina, Nebraska, South 
Dakota, Maine, North Dakota, Texas 
and New Hampshire. 

We are now entering upon the 
month of November. There will be 
a number of states that will not get 
out their insurance reports for Jan. 1, 
1919, before the first of next year. 

Most of the departments are ex- 
tremely vigilant in requiring compa- 
nies to have their reports in by a cer- 
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Guy M. Withers is returning to the 
Illinois Life with headquarters in 
Kansas City, Mo., taking the manage- 
ment of a territory under the name of 
Withers Brothers. He is associated 
with his brother George. Mr. Withers 
left the Illinois Life eight years ago, 
going with the home office of a new 
company in Washington and later be- 
coming field representative for the 
Equitable of New York. He went into 
the army and obtained the rank of 
major. Mr. Withers is a strong per- 
sonal producer. While he was with 
the Equitable he twice attained the 
first place in the total number of ap- 
plications for the year in the entire 
country. 


Officials of the Union Central have 
been advised of the death at his home 
in Macon, Miss., of E. D. Cavett, who 
had been with the company more than 
a quarter of a century. He was senior 
member of Caveft & Cavett, general 
agents for Mississippi, and was in his 
74th year. Mr. Cavett was a Confed- 
erate veteran of high standing, a mem- 
ber of the Mississippi senate for three 
terms, and during all of them was 
chairman of the senate insurance com- 
mittee. He was an impressive figure 
at the agency conventions of the com- 
pany, and was regarded as one of the 
best raconteurs in the South. 


Two or three of the life insurance 
men of Chicago are playing in~hard 
luck because burglars invaded their 
wine cellars in their suburban homes 
in Evanston and carted away valuable 
booty to establish an oasis in a dry 
land. The first attack was made on 
the subterranean treasure house of 
Norris H. Bokum of Bokum & Dingle, 
general agents of the Massachusetts 
Mutual Life. They succeeded in re- 
moving large and sundry quantities of 
valuable stock that had been carefully 
stored away for the drouth period. 
This week another invasion was made 
on the treasure house but a neighbor 
heard the noise and frightened the 
thirsty robbers away. On Sunday they 
were more successful when a raid was 
made on the cellar in the home of 
Harold Dyrenforth of the Illinois Life, 
who had gathered together one of the 
most select stocks in the suburb. The 
invaders practically left Mr. Dyren- 
forth in an arid desert, as they took his 
choicest brands. 


Capt. Harry H. McPherson is just 
getting back into his stride again as 
vice-president and secretary of the St. 
Joseph Life. He has been in the army 
since June, 1917, with a year’s service 
over seas. For six months after en- 
listing he did cantonment construction 
work in Washington and Newport 
News. 

While commanding a contingent of 
the army of occupation, Captain Mc- 
Pherson was assigned to the duty of 
rounding up abandoned materials left 
by .the fleeing German armies. Among 
other things, he shipped back to the 
states nearly 50,000 dress helmets and 
about 10,000 cavalry helmets which 
were used in the Victory Loan cam- 
paign. 

Captain McPherson comes of fight- 
ing stock, being a great-grandson of 
Gen. B. McPherson of Civil War 
fame. He is quite a sportsman, having 
taken a blue ribbon in a recent carnival 
equestrian event at Coblenz, Germany. 
He is the. possessor of an excellent 
baritone voice which was put to prac- 
tice recently in a try-out of some of 








tain date. Some of them do not care 
how much trouble they put the com- 
panies to in order that the laws shall 
be observed. A little dose of their 
own medicine might be a good thing 
for the insurance departments, if some 





way could be found to administer it. 
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CAPTAIN 
Vice-President St. Joseph Life 


HARRY H. McPHERSON 


the 40,000 German song books which 
he uncovered in an abandoned ware- 
house. Upon his return, Captain Mc- 
Pherson brought with him a souvenir 
in the shape of a German police dog, 
which is said to have belonged to ex- 
Kaiser Wilhelm at one time. The dog 
was purchased from a German officer 
at Coblenz. : 
Captain McPherson has injected con- 
siderable pep into the St. Joseph Life. 
Like his father, A. L. McPherson, he 
has more than an ordinary supply of 
driving energy and is building up the 
St. Joseph Life along the right lines. 


Tue NaTIONAL UNDERWRITER recently 
printed an item about C. S. Huffman, 
who represents the Bankers Life of 
Des Moines at Decatur, Ill. The 
statement was made that Mr. Huffman 
had written $333,000 of business in a 
period of three years. This statement 
was incorrect, due to misinformation. 
As a matter of fact, Mr. Huffman has 
written $333,000 of business during the 
first nine months of this year, and dur- 
ing the entire year to that date, he 
has had only two rejections amount- 
ing to a total of $3,000 of insurance. 
On his total of business written in the 
last three years, he has had only two 
lapses in 1919. 


i) 
October—“Appleby Month” in the 
annals of the Ohio National Life—saw 
$1,406,000 of new business put on the 
books, the largest amount in the his- 
tory of the company written in any 
one month. The previous high record 
was in May of this year, when “Bet- 
tinger Month,” honoring the president 
of the company, resulted in the pro- 
duction of $1,380,000. Total new busi- 
ness this year is $9,233,000. October 
business was written by 128 out of the 
150 agents in the field plant; which 
again established the 85 percent of 
efficiency which has marked every ef- 
fort of the field force for more than a 
year. One agency produced $425,000, 
and there were four with production of 
$100,000 or more. One of these was 4 
little agency with a rural population 0 
not more than 20,000 to draw on, 
which produced $147,000. The head of 
that agency had more than $40,000 of 
personal production, and one of his 
solicitors had $38,000 to his credit. 


C. J. Silferstein is one of the busiest 
men in Rhinelander, Wis. Two years 
ago he entered into a contract with 
the Mutual Trust Life of Chicago. He 
has written something over $100,000 
worth of insurance since Jan. 1. Be- 
sides having this agency, he is pro- 
prietor and manager of the Leader va- 
riety store and has given much time 
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ALMOST 
| : NINETEEN MILLION DOLLARS IN SECURITIES 
A ($18,458,500.00) 
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Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 





PROGRESSIVE CONSERVATIVE “FLU” PROOF 
The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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_Chicago National Life Insurance Co. 
10 South La Salle Street 








OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
methods. We offer an opportunity to a reliable 
man who can secure 100 applications during 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 














twelve months. 














LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted, 
Under Our Service Pension Centract 


THE LA FAYETTE LIFE INSURANCE CO. 








PAN-AMERICAN LIFE INSURANCE 
a COMPANY [etistenatS SS ncn te 


Insurance in Force (over) $40,000,000.00 

Total Resources (over) 5,250,000.00 
—_ zoooms merger of the qe gore —_— the poe ew sang apable of  fandling up nee gs rich and important territories in meet South 
orth Central section, igned to capable o an agency organization of high 
4 pote ign Sasa susan be aauaaous ems en aan ateaad i on Eieedeaernel permanently profitable business. 





Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager en Whitney Central Bank Building, New Orleans, Louisiana 
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The Company That — | 
Leads Them All In Kansas 


Produced more new business last month 
than during any previous October in its 
entire history. 


















































The Farmers andBankers Life 


Insurance Company. 
WICHITA KANSAS 














What Money Could Not Buy 


QS RE Te LR aE eT FT TI 
HE name Massachusetts Mutual is packed full of ; nine 


to the insuring public. It stands for perfect protection at 
low net cost, for absolute security, and for unexcelled service. 
It stands for something which no money could buy—an un- 
tarnished reputation. Sixty-eight years of square dealing have i 
gone into the making of that name. Is it strange that it 
means so much to the representatives of the Company ? 


JOSEPH C: BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 


Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President 




















G. W. Steinman, Secretary 

















Courteous—Safe—Conservative 


Great Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








«THE FARSEEING AGENT KNOWS 












The demon- 
that his strated values 
abilities linked c offered your 
° Swi prospect 
up with the SmvmAL WILL CAIN EAS 
policies of WIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 


























to his business. Mr. Silferstein also is 
pastor of the Swedish Lutheran church, 
holding services in English and 
Swedish nearly every Sunday and 
tending to other duties of the church, 
such as weddings, funerals, society 
meetings and the like. 


Gaylord Davidson, agency manager 
of the Shenandoah Life of Roanoke, 
Va., received a telegram last week from 
the chairman of the Mississippi State 
Red Cross Association asking him to 
forward copies of his monthly “pep” 
letters to agents, as the Mississippi or- 
ganization desires to use the letters in 
publicity work in the Red Cross cam- 
paign. Mr. Davidson is especially 
gifted in the preparation of advertis- 
ing and inspirational literature. One 
recent pamphlet gotten out by him 
entitled “A Policy That Did Not Die,” 
pulled over $1,000,000 of insurance for 
the Shanandoah Life. Mr. Davidson 
has had much experience in directing 


‘agency forces, getting up advertising 


and publicity matter and selling insur- 
ance. He formerly was an insurance 
man in Illinois residing at Springfield. 

Capt. “Bob” Harris, special agent for 
the Northwestern Mutual Life in Chi- 
cago, who won athletic fame on the 
University of Chicago football and 
basketball teams a decade ago and 
earned his captaincy in the 168th in- 
fantry, Rainbow division, in France, 
was married last week to Miss Sylvia 
Morrison of Chicago. Since his re- 
turn from France he has shown the 
same aggressiveness in the life insur- 
ance business that he did on the grid- 
iron and in the army and has been 
writing and paying for new business 
at the rate of $600,000 per year. 


H. D. Finlayson, general agent of 
the Connecticut Mutual at Omaha, is 
a specialist on soliciting in rural terri- 
tory. He brings out three rules for 
solicitation. The three features are as 
follows: 

(1) Use the eye gate. 

(2) Keep your sales talk within the 
prospect’s knowledge. 

(3) Use human interest illustra- 
tions, touching on local affairs, if pos- 
sible. 

The Connecticut Mutual Life has 
gotten out a series of new circulars 
illustrated by Franklin Booth, the pen 
and ink artist, in order to assist the 
agents in rendering professional serv- 
ice. The copy in the circulars is very 
brief and in a way is incomplete. They 
are intended to attract attention and 
arouse curiosity. The publicity depart- 
ment of the Connecticut Mutual feels 
that the printed message at its very 
best cannot possibly compare favor- 
ably with the personal efforts of the 
agents. The idea of the copy in this 
series is to fill the prospect’s mind 
with questions in regard to the propo- 
sition suggested and to give the agent 
who is following up the printed matter 
an opening to fully explain the service 
outlined. The aim of the circular is 
to graphically portray some features of 
life insurance especially in the line of 
fixing the future. 

A remarkable record for persistency 
of business has been made by the Chi- 
cago office of the Provident Life & 
Trust of which Paul Loder is general 
agent. Up to Oct. 27, Mr. Loder’s 
agency has produced about $2,750,000 
of paid for business. Of this entire 
amount there were only two not taken 
policies, one a $1,000 and another a 
$2,000. The office, therefore, has a 
record of 11/100ths of one percent of 
not taken business. It is also to the 
credit of the agency that only one 
note out of all the paper handled dur- 
ing the year remains unpaid. This is 
a very remarkable record, and indi- 
cates that a very superior class of 
business is being produced by the men 
in Mr. Loder’s agency. 


Court Will Hear Tax Case 


INDIANAPOLIS, IND., Nov. 4— 
judges of the five superior courts at 
dianapolis, sitting jointly, have overruled 
the demurrer of the state of Indiana’ to 
a suit brought by the Metropolitan Life, 
in which the company asks that $16,500, 
paid by the company under protest as a 
tax assessment on dividends that } 
been paid to policyholders, be refund 
by the state. The judges will, therelishe. 
hear evidence on the issues of the Case 
in the near future. : 


State Mutual Men at Clevelaad) i 


CLEVELAND, O., Nov. 4—Stephen 4 
land, superintendent of agencies at, 
home office, and W. H. Cunningham; &s- 
sistant secretary of the State Mutual 
Life, were speakers at a meeting of the 
agency staff of the Cleveland general 
agency, of which E. M. France is mara- 
ger, last week. The meeting was one ‘of 
the get-together affairs inaugurated by 
Mr. France. From indications now this 
agency will far excel its record of last 
year. It has been the company’s: lenaite 
agency for some years. 





German Mutual Changes Name. 


Authorized by a recent state law the 
name of the German Mutual Life of St. 
Louis has been changed to the St. Louis 
Mutual Life. All business written on and 
after Nov. 1 will be in the new name jf 
the company, while policies in force) will 
remain under the old title. 





Experienced salaried supervisor, capable ap- 
pointing high grade Life and Personal Acciderit 
Agents entire territory east of Rockies. Must 
have executiv: ability. Unlimited opportu- 
nity for right man. Address 47-L, rate 
The National Underwriter. 














Attention, Life Agents! _ 

Do you want to make a bunch of 
money the balance of this year? 
Can offer you an unusually large 
first year commission and bonus for 
November and December business. 
Strong Company. Good Policies. 
Answer quick if you want in on 
this. Northern Illinois or Northern 
Indiana. Everything confidential. 
Address 46-K, care the National 
Underwriter. 
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Penn Mutual Policies Themselves 
CORN EXCHANGE BANK BLDG. 


CHICAGO 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 


A O. ELIASON 
STATE AGENT 


The Minnesota Mutual Life 


Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 


























OHIO 


W A. R. BRUEHL & SON 
GENERAL MANAGERS 





Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
8 and 22 East Fourth Street 
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FEDERAL ESTATE TAX 
-RULINGS PUBLISHED 


Exhaustive Digest of Regulations 
Is Issued by Internal Revenue 
Department 


REVIEWED BY J. R. McFEE 


Practice of U. S. Government in Levy- 
ing and Collecting Tax Is Out- 
lined in Detail 


BY JOHN R. McFEE 
Of the Chicago Agency of the Provident 
Life & Trust 

The commissioner of internal rev- 
enue has issued an exhaustive and well 
indexed publication knewn as Regula- 
tions 37, Revised 1919, relating to the 
estate tax under the revenue act ap- 
proved Feb. 24, 1919. These regula- 
tions were approved by: the secretary 
of the treasury under date of Aug. 8, 
1919. The publication may be _ ob- 
tained by request through a member 
of congress. 

The regulations reveal the practice 
in levying and collecting the federal 
estate tax. The text of the publication 
is succinct and full. It has been pre- 
pared in a masterly manner and gives 
unequivocal rulings on various phases 
of the act. It is specially clear on 
that part of the act which affects 
life insurance. The writer has been 
ambitious to master the details of the 
revenue act as it affects life insurance 
from the time of the approval of the 
federal revenue law. He has attempted 
to elucidate the meaning and to pre- 
sent a sound construction of the act, 
both as it affects life insurance under 
the taxation -of income and under the 
estate tax. He has written a number 
of articles which have been published 
in THE NATIONAL UNDERWRITER and these 
articles, it was believed, rather ex- 
hausted the subject. 


New Questions Constantly Arising 


Constantly, however, questions have 
been put to the writer and are still 
persistently put by underwriters of 
leading success and broad experience 
which reveal that the subject is still 
a difficult one and still of high interest 
to the life underwriter. At the Pitts- 
burgh convention a delegate com- 
plained that the life underwriters had 
not been definitely informgd as to the 
effect of the revenue act on life in- 
surance. If this be true, it is not be- 
cause the information was not aimed 
to be given. There is always difficulty 
in making impressionable elucidation 
of difficult statutes, and the revenue 


‘ act is one of the most intricate statutes 


ever enacted. 
Rulings Are Virtually Final 


The regulations now promulgated are 
free from technical phraseology in the 
main and specifically succinct. They 
constitute in effect rulings on the law, 
final unless changed by judicial con- 
struction. A government lawyer in 
charge of the collection of this tax tells 
me that the estates are paying the 
tax practically without protest. The 
writer had hoped that litigation would 
test the validity of some of the treasury 
tulings, but a patriotic motive seems 
to control with the representatives of 
arge estates and they seem to pay 
what the government asks without pro- 
test and without murmur. The writer 
has insisted that a proper construction 
of the revenue law would determine 
that it does not tax life insurance at 
all unless payable to the estate; that 
an attempt to tax life insurance paid 
under the policy contract to a bene- 





ficiary with dependent insurable in- 
terest is an attempt to tax property 
never owned by the decedent’s estate 
as part of such estate and hence in- 
valid. It has even been insisted that 
to tax the fund vesting in the bene- 
ficiary, not by title through the de- 
cedent, but under a contract predicated 
on beneficial interest in the beneficiary 
in the decedent’s life, and, therefore, 
of the nature of compensation for a 
loss, was «in. effect an invasion of the 
constitutional guaranty of rights un- 
der a contract. 


Law Attempts to Tax Funds 


But the insistence is apart from this, 
that whatever the powers of congress 
may be as to taxation of insurance funds 
received by the beneficiary if levied 
against as property of the beneficiary, 
the revenue act attempts to tax such 
funds as estate of the decedent whilst 
they are not such when paid under the 
policy to beneficiaries such as a wife or 
children. The insistence that life insur- 
ance when paid to a business should not 
be regarded as subject to income taxation 
is based on the demonstration that it is 


not specifically named in the revenue act } 


as subject to the tax and is not within 
the designation of income as made by 
the act. Some underwriters confuse the 
income tax as it is assumed to affect 
funds paid under policies protecting the 
business and the estate tax as it affects 
policies in excess of $40,000 paid to a 
designated individual. 

An attempt will now be made to pre- 
sent the more vital rulings set out in 
the regulations as far as the limits of 
this writing will permit. 


Neither Property Nor Legacy Tax 


The federal estate tax the regulations 
clearly declare to be neither a property 
nor a legacy tax. There is scant justifica- 
tion for the conclusion that it is not a 
property tax. It is a tax based by the very 
language of the act on “percentages of 
the value of the net estate.” It is diffi- 
cult to see how taxation against estates 
is not taxation against property. But 
the regulations declare it is a tax im- 
posed on the transfer of the net estate, 
and this conclusion is justified by the 
language of section 400 of the act, as 
follows: ‘A tax equal to the sum of the 
following percentages of the value of the 
net estate is hereby imposed upon the 
transfer of the net estate of every deced- 
ent dying” etc. 


Tested by Actuality of Transfer 


If it be a transfer tax, then there must 
be a transfer to justify its levy. So the 
question of the right to tax at all seems 
to be viewed by the treasury department 
as tested by the actuality of a transfer 
by death. <A transfer of property is 
through transfer of title. Property de- 
scending to an heir descends through 
the ancestor; the death is a chain in the 
title. But the death may be, as it is 
where a policy is paid to a beneficiary 
with dependent insurable interest, merely 
the event determining the vesting of the 
estate and not the medium for transfer 
of title. Such a distinction is clear in 
the law. Thus, real estate conveyed to 
A for life and after the death of A to B 
for a period or in fee simple gives an 
estate to B, which vests after the regu- 
lar termination of the life estate in A. 
B’s estate is a remainder. But if the 
property is conveyed so as to make the 
death a defeasance, it would not be a 
remainder. The doctrine of springing 
uses is unquestioned in the law. It is 
one thing to have the title vest on the 
regular ending of a preceding title and 
quite another in logic and in law to have 
it vest not when but if an event occur. 


Title Vests Under Policy 


So it seems clear that the conclusion 
that the tax is a transfer tax supports 
the contention that it does not reach to 
life insurance paid to a designated bene- 
ficiary with a dependent insurable inter- 
est. In such cases the title to the final 
fund vests under the policy; the death 
is the event which determines the time 
that the title to the fund vests. The title 
to the fund was never in the decedent. 
It is not an inheritance and comes direct 
from the company to the beneficiary un- 
der the terms of the policy contract and 
in no sense by “transfer” from the in- 
sured to the beneficiary. 


Where Exemption Applies 
The regulations make clear that the 


tax applies without exemption to prop- | 


erty in the United States of which a 
non-resident of the United States died 
seized or possessed. Residence of course 
is not determined by citizenship but by 














More Insurance 
In Force 


Than Any Other Company 
West of the Mississippi River. 


Bankers Life Company 


Des Moines Geo. Kuhns, Pres. 








WANTED—ACTUARY 


And Home Office Agency Secretary, by 
company 15 years old. Must be qualified 
actuary and at the same time practical 
‘and capable inthandling home office cor- 
respondence and assisting agents. 


A good opportunity to become a part of 
a home office organization inan established 
Middle Western company. Ambitious 
young man with some experience preferred. 


Address ACTUARY, c/o National Underwriter 
103 Duttenhofer Building 


Cincinnati, Ohio 




















“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


*‘*Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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MUTUAL TRUST 
LIFE INSURANCE 


| OF 63.7 6 57S m 
CHICAGO, ILL. 





We are writing new business at the rate of Twenty 
Million for 1919—have four general agency openings in 


Home State: 


1. Lake, McHenry, Botan, ' ee Kane and DuPage Counties in 
Northeastern ILLINO 


. 2, Stephenson, Jo Daviess, Ogle, Whiteside aad Lee Counties 
in Northwestern ILLINOIS. 


3 LaSalle, Bureau, Putnam, Livingston, Grundy, Kankakee and 
Ford Counties in East-Central ILLINOIS. 


4. Thirty-five Counties in Southern ILLINOIS, 
GOOD CONTRACTS—FOR GOOD MEN 
The only Illinois purely mutual company. 
The only Illinois strictly full level premium company. 
Write Home Office for information 


MUTUAL TRUST LIFE INSURANCE COMPANY 
30 North La Salle Street, Chicago, Illinois 

















J. O. LUAGMAN, President 


Lutheran International 
Jnsurance Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 


DR. ANDREW JOHNSON, Secretary 














As of August lst the Com- 
y pany announced a complete 
new line of Participating and 
Non-Participating policies, } 
including the latest features 
found in Life Insurance con- 
tracts. Splendid General 
Agency opportunities in our 
territory for men of proven 
ability. 


THE CLEVELAND LIFE 


William H. Hunt, President 
Howard S. Sutphen, Vice Pres. & Mngr. of Agencies 
Cleveland, Ohio 
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WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 


actual place of domicile at time of death. 
A domicile is fixed by actual residence 
with no definite present intention to re- 
move therefrom. The duration of the 
domicile is not a determining fact in 
ascertaining residence. However, one 
dying whilst living out of the United 
States, whether a citizen or not of the 
United States, is presumed to be a non- 
resident and the regulations determine 
that the burden is on the representative 
of the estate to prove the contrary. 


Estate Divided Into Blocks 


The regulations as to the determina- 
tion of the tax liability divide the net 
estate into blocks. This is apt to be con- 
fusing because it assumes the net estate 
as the amount for distribution to be the 
entire estate less $50,000. One keen 
underwriter within the last few days 
sought me out with the confusion in his 
mind that the regulation ignored the 
$50,000 exemption. Of course, it does not. 
It uses as an illustration a net estate of 
$1,240,000, which would be an estate of 
$1,290,000 as it left the probate court. The 
tax on such an estate it sets forth thus: 





Total tax on $1,000,000 $51,500 
Tax on ..... 240,000 24,000 
Total ..... $1,240,000 $75,500 


Exemption to Soldiers and Sailors 


The regulations also rule clearly on the 
exemption of estates of persons while 
serving in the military or naval forces in 
the war with Germany. But in every 
case, it decides, the exemption must be 
proven to apply. The method of making 
such proof is pointed out. This total 
exemption applies where the death, al- 
though occurring after leaving the serv- 
ice, is directly traceable to injuries re- 
ceived or disease contracted, while in the 
service. The latter provision may lead 
to future claims and they will be decided, 
as they arise, along the lines of the deci- 
sions as to rights to pensions for injuries 
in the civil war, a fruitful source of 
controversy for some fifty years after 
that war. 


Property Out of U. S. Excluded 


The regulations under article 13 deter- 
mine that real estate not situated in the 
United States is not included in the estate 
for taxation, whether the decedent was 
a resident or non-resident. This fol- 
lows from the fact that the law as to real 
estate is fixed by the situs. As to per- 
sonal property, the title follows the per- 
son, the right to it is fixed by the law 
of the owner’s domicile. So all personal 
property, wherever situated, would seem 
under article 13 to be considered as in- 
cluded in the estate where the decedent 
is a resident. Where the decedent is a 
non-resident, so much of the personal 
property as was actually situated in the 
United States at the time of death is in- 
cluded. 

A cemetery lot is included as part of 
the gross estate and its value is limited 
to the salable value of such part of it 
as is not designed for the decedent or 
members of his family. So the tax ex- 
empts the graves actual and prospective 
only. 

Rent Accrued Included 


The regulations also include in the 
estate rent accrued at the time of deced- 
ent’s death, whether then payable or not. 
Rent, unlike interest, does not under the 
law accrue from day to day. It accrues 
entire at the end of the rental term. So 
if a man dies owning property on which 
a year’s rent would be due at any time 
after his death, the rent is not part of the 


earned. But if at the time of death, the 
rent were due and payment by contract 
postponed, the entire rent is part of the 
estate, although not payable at the time 
of death. Dividends on preferred or com- 
mon stock are not included in the estate 
unless declared prior to the death. The 
value of the property included in the 
gross estate is the value at the time of 
death, without regard to subsequent in- 
crease or diminution. This value is the 
market, or sale, value at the time of 
death. 

The good will of a business is to be 
valued as part of the estate, unless the 
original articles of partnership or renew- 
als thereof provide otherwise. 


Status of Annuities 


Continuing annuities to which the de- 
cedent was entitled during the life of 
another person are assets of the estate 
at their worth, provided of course the 
annuity does not end at the time of the 
death. Tables are given for determining 
the commuted or present value of such 
annuities or reversions. 

Dower and curtesy are not to be de- 
ducted from the value of the land. Dower 
is a one-third interest for life of the 
widow in all lands of which the decedent 
was seized at any time during the cover- 
ture. Curtesy is the equivalent estate in 
the surviving husband in the wife’s lands, 
Of course, the wife or husband may con- 
vey or release these estates when in- 
choate during the life time of the owner 
of the land. Where state statutes abol- 
ish these common law estates and sub- 
stitute equivalent estates, the same rule 
would likely be applied as is applied to 
the common law estate. 


Transfers in Contemplation of Death 


Property so transferred is included 
in the estate, whether the transfer was 
in trust or otherwise. Transfers not 
made under a bona fide sale for a fair 
consideration are deemed to be made in 
contemplation of death if made by the 
decedent within two years prior to death. 
“Contemplation of death” does not mean 
the general expectation of death. Trans- 
fers made within two years of a deced- 
ent’s death are presumed to be made in 
econtemplation of death but the presump- 
tion is rebuttable. The test rests on 
the motive for the transfer. Where a 
transfer is made reserving an income for 
life of the grantor, the entire property 
transferred is part of the estate of the 
one making the transfer when he dies. If 
an annuity is reserved in such transfer 
so much of the property as is necessary 
to produce the annuity is part of the 
estate. 


Insurance Taken Out by Decedent 


The regulations insist that all insur- 
ance beyond $40,000 payable to desig- 
nated beneficiaries is part of the estate 
of the insured. The statute uses the 
phrase “taken out by the decedent” in 
determining this insurance. Much com- 
ment of the writer has been made in 
previous articles on this phrase. The 
regulations state that insurance is 
deemed to be “taken out by the insured” 
where he pays the premiums directly or 
indirectly, whether or not he makes the 
application. “On the other hand the 
insurance should not be included in gross 
estate, even though the application be 
made by th® decedent, where the pre- 
miums are actually paid by some other 
person or corporation and not out of 
funds belonging to, or advanced by, the 
decedent.” 

Where the decedent “takes out” insur- 
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OF THE UNITED 








ASSURANCE SOCIETY 


DES MOINES, IOWA 


History Goes Ahead of Itself 


A record and a name go hand in hand. 


Date Business in force Assets 
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This is a service our men 
appreciate these days. 
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We will insure the whole family! 
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January 1, 1920, will now 
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HOME LIFE 
INSURANCE CO. 


256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the 
pany’s history, 
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A Penn Mutual Premium, less a Penn ae | 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. . 








poration, as collateral security, and the 
decedent has paid the premium, directly 
or indirectly, the insurance must be 
considered in determining the excess over 
$40,000. But where the decedent assigns 
a policy, and retains no interest therein, 
and thereafter pays no part of the pre- 
miums, the insurance will not be consid- 
ered in determining whether there be 
a taxable excess over $40,000. 


Beneficiary Defined 


The regulations define the beneficiary 
in an insurance policy as meaning the 
person actually entitled to the enjoy- 
ment of the insurance money. The val- 
uation of the insurance is the actual 
amount receivable by the estate or bene- 
ficiary. Where the proceeds of the policy 
are payable in annuities, the present 
worth, that is the commuted value, of 
the income provided, is included in the 
gross estate. Where payment is made 
under an option exercised by the bene- 
ficiary, the value is determined in ac- 
cordance with the option actually exer- 
cised. 

One of the most important rulings is 
that where the decedent had received 
an estate on which federal estate taxes 
were pqid under either the revenue act 
of 1917 or the revenue act of 1918, the. 
same estate shall not be again taxed. 
Its value may be deducted from the 
estate of the second decedent. This ap- 
plies also to property acquired in ex- 
change for such property previously 
taxed. 


Foreign Insurance Not Considered 


A rather remarkable ruling, perhaps 
inconsistent with the rulings hereinbe- 
fore reviewed under article 13, is that 
under articles 59 and 60. After again 
setting forth that the basic exemption 
is $50,000 for residents, the statement is 
made in article 60 “That situs of prop- 
erty, both real and personal, for the 
purpose of the tax is the actual situs. 

- \ Where insurance is payable to 
the "estate, all insurance in domestic com- 
panies should be included in the gross 
estate. Where insurance is payable to 
individuals other than the executor, there 
should be included in the gross estate 
only the excess of domestic insurance 
over the sum of $40,000. Foreign in- 
surance is not considered.” 

That this means that foreign insur- 
ance shall not be considered in the 
estate at all is made clear. 

A specific example as an illustration 
is given, setting forth that if the testator 
leaves $30,000 of insurance in domestic 
companies payable to individuals other 
than the representative of the estate 
and $30,000 in foreign companies likewise 
payable, there is nothing to be included 
in the gross estate as the domestic in- 
surance would not exceed $40,000. A 
further example is given that if such in- 
surance be $50,000 in domestic companies 
and $50,000 in foreign companies, only 
$10,000 should be included in the gross 
estate. Foreign companies would in- 
clude Canadian companies, so the actual 
discrimination against the domestic com- 
panies is apparent. 














WITH INDUSTRIAL MEN | 








H. T. Head, Assistant Secretary 


Thomas Head, formerly president of 
the Public Savings of Indianapolis, who 
has been connected with the home office 
of the Western & Southern of Cincin- 
nati for some time, has been made as- 
sistant secretary of the company. 





New Cleveland District 


The Western & Southern has opened a 
new district at Cleveland and placed in 
charge R. L. Reed as superintendent, 
with office at 8451 Broadway. 





Company Going Strong 


The Western & Southern will close the 
year with close to $200,000,000 in force. 
The company is going strong in ordinary 
and will increase its ordinary business 
by more than $25,000,000. 





Wright in Cincinnati Address 


CINCINNATI, O., Nov. 5—H. D. Wright, 
superintendent of agencies for the Met- 
ropolitan, will be in Cincinnati tomor- 
row to hold a meeting of Metropolitan 
superintendents. About 13 will be pres- 
sent, representing all the southern Ohio 
districts. 


The John Hancock Mutual Life has 
been granted a permit to loan its funds in 





WANTED—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 
Home Office: Saint Louis, Missouri 

















M. E. SINGLETON, President. 
1867 1919 








EQUITABLE | LIF EOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 
Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 











Organized 1871 
LIFE INSURANCE COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST_-STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 
Industrial Policies from $12.50: to $1,000.00 
Condition on December 31, 1918: 
PUNO si cib cua ducddad das cddcadesabadccecddesakuds caviaeheeaee bepress 


MRMUENEOR ocak coca dackcdssuceadede sd addeadaucnksdeedsdacqudade * 
Capital and Surplus...........cceccceccceeceeecececececceeeeees 1,736,087 rt 
BERCUANEE 118 PORC Co occ aacaccteccccdccceecsccecassecduevincede 149,170,320.00 
Payments to Policyholders.............ccececccccccceesecececs  2y376,218.75 
Total Payments to Policyholders since Organization..........$21,988,834.83 
JOHN G. WALKER, President 













THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh **psi3,5:"* Pittsburgh, Pa, « 











SAFE AS A GOVERNMENT BOND’ 


Ont OHIO STATE LIFE 


a 


LIFE, HEALTH, ACCIDENT s*° MONTHLY INCOME INSURANCE 


site LATEST POLICIES AND AGENCY CONTRACT Bair 07 nes 
ME Openings OHIO, IND.,KY., MICH. and W.VA. Write Columbus 








' One Success 4 OUR We have a contract for you under which your 
JERVICE income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Biitix 


Cash Capital $200,000.00 V. D. CLIFF, President 











Texas, with Texas headquarters at Dallas. 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issusd 
Dee. 31—1288.... $ 104,307 §$ 889,073 1889-1898...... $ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... ree 4 43,443,633 1909-1918...... 35,887,982 2,199,3 57 
1918.... 15,758,2' 145,055,484 


the WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 






















































A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance an: u- 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 —_. our Agents considerably, and 
we have other advantages that help still more. Weprovide banking facilities for 
our agg in the rural districts. e issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions any kind of fatal accident, or with Double Indemnity provisions 
covering ~ travel accident only, as may by desired. We issue policies with 

“waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Some are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 














WANTED: Agency Supervisor Familiar with Kansas Territory 


One who is acquainted in the territory, has had experience in securing and training 
agents and who has the ability to develop a good agency organization in the State 
can secure a good contract carrying salary, traveling expenses and a bonus on 
production by addressing 


J. Frank Montgomery, Agency Manager 
American National Insurance Company 


of Galveston, Texas 

















State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 
1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far us oer than the - sane life—the STATE MUTUAL has 
ed unsurpassed protection and service, 
Additions are moar to our agency force when the right men are found. 
STEPHEN IRELAND D. W. CARTER 
Superintendent of Agencies Secretary 


| SUasE MUTUAL LIFE ASSURANCE CO f 





B. H. WRIGHT 
Srniaee 











ct O00 Very Few Life Insurance Men Make Good Without oo 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, oO 
Chicago, for particulars. oo 


























Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 





NEWS ABOUT 


LIFE POLICIES 








in Policy Literature, Rate Books, etc. 
Digest” and ‘Little Gem,” 








New Policies, Premium Rates, Dividends, Surrender Values and all Changes 


Published Annually in May. 


Manual- 


Supplementing the “Unique 
PRICE, $2.50 

















OMAHA LIFE HAS NEW POLICY 





Issues 21-Year Special $5,000 Policy 
Including Disability—Operates in 
Three States 





The Omaha Life is now operating in 
Nebraska, Kansas, and Idaho. It is 
now issuing a 21-year special $5,000 
policy on which at age 35 the premium 
is $228.25, including disability benefits. 
At this age it allows the following 
options: 

Option During Policy Period 

10 yrs.—Paid-up life policy, 

$5,000, payable in 20 

annual installments..And $98.00 
12 yrs.—Paid-up life policy, 

$5,100, 120 monthly in- 
stallments of $42.50.And 192.00 


13 yrs.—Paid-up life policy, 
he i POE OT And 31.00 
15 yrs.—Insurance at death or 
end of endowment 
period, $5,000........ And 120.00 
17 yrs.—Income of $250 yearly 
ie ee eee es And 86.00 
19 yrs—Income $25 monthly 
240 months ......... And 110.00 
Options End 21 Years 
ROMER, e638 6 suclgleG hess os gate eee Pa $ 5,000.00 
*Paid-up life 20-year install- 
ne RCE Ee eS ee 12,236.00 
*Paid-up life 240 monthly in- 
BERRIEN oo 6:0 hs Os ode boda 12,444.00 
*Paid-up life policy............ 8,648.00 
*5,000 paid-up life, 20 yearly 
installments and............. 2,957.00 


*$6,000 paid-up life, 240 monthly 


Installments and ............ 2,592.00 
*$5,000 paid-up life policy and.. 2,109.00 
*$5,000 paid-up life and annuity 

SRI 5 wis ake oak ete ¢ 160.00 
Annual income for life (male).. 396.10 





*Subject to satisfactory evidence of 
insurability. 





Mid-Continent Life 


The Mid-Continent Life of Oklahoma 
City, Okla., has withdrawn from Kansas 
and Texas during the past year and is 
now operating only in Arkansas and 
Oklahoma. It has discontinued its 20- 
payment joint life policies, also the poli- 
cies giving full return of premiums in 
case the insured dies within 20 years, 
also the life expectancy convertible term 
policy. On its decreasing premiums, 20- 
pay life, 20-year option policy it has in- 
creased its premiums $1 per $1,000 at all 
ages. It has also discontinued its regu- 
lar 20-payment life policy without dis- 
ability. 





Public Savings of Indiana 


The new ordinary rate book of the 
Public Savings of Indianapolis has been 
issued and on the various policy forms 
shows the following rates at age 35: 
Total and disability benefits, combining 
waiver of net premium and giving life 
annuity of $10 per month, beginning one 
year after the close of the policy year 
in- which disability occurred: Whole life, 
$1.33; twenty payment life, $1.42; thirty 
payment life, $1.32; twenty year endow- 
ment, 69c; thirty year endowment, $1.12. 

The following rates cover both double 
indemnity and total disability provision: 
Whole life, $24.73; twenty payment life, 
$32.92; thirty payment life, $27.36; twenty 
year endowment, $25.99; thirty year en- 
dowment, $32.57. 

Coupon policies without double indem- 
nity and total disability: Whole life, 
$28.11; twenty payment life, $38.34; 
twenty year endowment, $51.90. 

Deferred life policy issued on the 
whole life basis only between ages 20 
and 55, $2,500 basis; premium first to the 
eighth year inclusive, $33.94; double 
thereafter or $67.88. 

Monthly income whole life, $1,788 in 
lump sum or $2,250 in 180 monthly in- 
stallments of $12.50 each, $39.51. 
, Twenty payment life monthly income, 

3.64. 

The “Intermediate” Policies, containing 
permanent and total disability provisions, 











payment e 
dowment, $23 
Junior atbage ages under 6 months ‘to 
14 years, basis $500; whole life, age 40, 
$6.35; junior twenty payment life, $500; 
age 10, $10.14; junior ten year endowment, 
$500; age 10, $46.87. Junior fifteen yéar 
endowment, $500; age 10, $29.32; junior 
twenty year endowment, $500; age 10, 
$20.69. 

Juvenile policy, term insurance to age 
21 years, $250 policy, $2 per year to all 
ages up to age 9. 

All the industrial policies have grad- 
uated benefits. 


* 98; twenty year dnh- 





Kansas Life 


The Kansas Life. of Topeka is now 
writing a limited payment life, premiums 
payable to age 70, on which the premitim 
for $1,000 at age 35 is $24.79. 





Great Southern of Alabama 


The Great Southern Life of Birmitig- 
ham, Ala., has discontinued its principal 
and income $2,500 policies. It is now/is- 
suing a twenty payment premium endow- 
ment form, the premium of which, at re 
35, is $36.99. 





Inter Southern Life 
The Inter Southern Life of Louisville 
has increased its maximum net lines 
from $10,000 to $15,000. j 
Central States of St. Louis | 


The Central States Life of St. Lois 
has reduced rates on all ten year tqym 
policies by $1 per thousand. 








Western & Southern li 


The Western & Southern of Cincinn “4 
has reduced its limit on women im 
$4,000 to $3,000. 


Mutual Trust Life 


The Mutual Trust Life of "inde 
which heretofore wrote double indé 
nity up to $10,000 on any one life, 
increased the limit to $25,000. Prior ito 
this time it issued disability income on 
$12,000 as the maximum. This has now 
been increased to $25,000. 


Indianapolis Life 
The Indianapolis Life, which discon- 
tinued its dividends last year, has mot 
yet decided what schedule it will adapt 
for 1920. 


Columbia Life, Nebraska 


The dividend scale of. the Columbia 
Life of Fremont, Neb., for 1920 will be 
ready about Jan. 20 to ‘take effect Feb. 1. 


! 








J. S. Sherritt and L. S. Dougan 


Following the dissolution of the paft- 
nership between John S. Sherritt and 
Melvin J. Haire, general agents for the 
Connecticut Mutual Life at Columbus, 
O., a new partnership has been formed 
between Mr. Sherritt and Leland &%. 
Dougan, who has been connected with 
the Columbus agency. Mr. Haire will 
continue with the agency, devoting his 
entire time to soliciting. The general 
agency at Columbus was established in 
April, 1918, and has paid for more than 
$1,000,000 of business so far this year. 


Fred S. Young 


Fred S. Young, formerly manager of 
the liability department of the Love- 
Haskell Insurance Company, at Omaha, 
has been appointed state manager for 
the H. O. Wilhelm Company, state agents 
for Nebraska for the Northwestern Na- 
tional Life of Minneapolis. 





North American Life Meeting 


The North American Life agency of 
Columbus, O., held an agency meeting 
last week after which H, O. Kramer, the 
general agent, gave a banquet to the 
staff. This meeting is the beginning of 
a six weeks’ contest in honor of W. 
Kent, secretary and treasurer of the 





$500 basis; whole life, $14.01; twenty 





North American Life. 
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THE COLUMBIAN 
NATIONAL LIFE 


Insurance Company 


Boston, Massachusetts 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


ow Guaranteed Rates 











THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
s ing Industrial 
Be! policies to 

| Ordinary. 
Splendid op- 
portunities for 
good men. 









President 
Home Office Building CHICAGO 
Chicago 










































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 

ine companies in the Northwest- 
em field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the |! 
e, will be given liberal con- 
— directly with the Home Of- 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 


Ye 


Ee 



















RUUNUAYEQOTUSNUAEULLUAEULALA 


FEDERAL UNION LIFE 

Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income” 

tad would be pleased to send a copy to every 
Life, Fire and Accident Agent in 

Ohio, Illinois and Kentucky 








--"EOCAL ASSOCIATIONS: _ 




















| retary of the Cleveland association. Mr. 


P he is a graduate of a law school and of 








Topeka, Kans.—Among the truly live 
associations of the country is that of 
Topeka, and as -evidence of it the mem-* 
bers point with pardonable pride to the 
fact that they were awarded the trophy 
offered by the National Association for 
the greatest percentage gain in member- 
ship made by the Texas district, which 
comprises all of the southwestern states. 

In addition to having weekly gather- 
ings each Saturday noon the association 
gives a banquet once a month to which 
the. ladies are invited. In presenting the 
trophy cup to the association at the 
October banquet, President E. D. Clith- 
ero made a noteworthy address. 

George Godfrey Moore, chairman of 
the entertainment committee, presided as 
toastmaster and acquitted himself with 
great credit. Capt. George T. McDer- 
mott, recently returned from active war 
service overseas, delivered an excellent 
talk on the attitude of the public to the 
life insurance solicitor. Harry Snyder 
entertained the audience for half an 
hour in his impersonation of the colored 
sleeping car porter. 

Mrs. H. O. Garvey, through the chan- 
nel of one of her graphonola song rec- 
ords, made to be sent to her son at the 
battle front overseas, furnished the vocal 
music for the occasion. ' 

The next banquet will be on Nov. 15, 
and will be entirely in the hands of the 
woman members of the association, as- 
sisted by the wives of the other mem- 
bers. 

* * * 

Omaha, Neb—The name of the Life 
Underwriters’ Association of Nebraska 
has been changed to the Omaha Life Un- 
derwriters’ Association of Nebraska, in 
order to identify the association more 
closely with the city in which its head- 
quarters are located. 


x * * 

Des Moines, Ia.—The Iowa association 
will banquet at the new Savery hotel 
Saturday night, Nov. 8. Wives and sweet- 
hearts will be guests. The life men have 
arranged an excellent musical program 
and after dinner schedule. 


* * * 


Cleveland, 0.—Clinton Criswell, a 
young Presbyterian minister of Peoria, 
Tll., has been employed as permanent sec- 


Criswell had determined to change his 
work and came to Cleveland on the look- 
out for a position that would meet his 
desire. In this secretaryship he found 
the work for which he feels he is fitted 
and the committee in charge of the mat- 
ter is satisfied that he is the right man 
in the right place. 

Aside from his theological education, 


the Knox School of Salesmanship in 
which he completed his studies while 
looking after his ministerial charge in 
Illinois. He is well prepared for the 
work and the members of the associa- 
tion feel that, after an experience of a 
year or two with a permanent secretary, 
many other life insurance organizations 
will adopt the plan. 
* * * 


Chicago—A meeting of the executive 
committee of the Chicago association was 
held on Wednesday at which time pro- 
posed amendments to the constitution 
and by-laws were discussed. Interest 
centered in the amendment which would 
eliminate from active membership all 
company Officials. In the past there has 
been some difference of opinion be- 
tween the general agents, and agents 
on one side and the company officials 
on the other, and it is now felt by many 
that company officials should be allowed 
to become honorary members only, but 
should have no voice in the conduct of 
the association. The controversy is as- 
suming interesting proportions and there 
seems to be some rather strong feeling 
over this issue. 





Agency Meeting at Grand Rapids 


GRAND RAPIDS, MICH., Nov. 4—The 
entire force of the western Michigan 
agency of the Union Central Life was 
present at a luncheon and agency meet- 
ing at Grand Rapids Saturday. The 
agency is under the management of 
Eugene Jordan. Dr. W. C. Pauli, assist- 
ant medical director, and R. F. Rust, 
assistant secretary, were present from 
the home office. Topics of interest were 
discussed, including taxation and the 
great opportunity of service that insur- 
ance men can offer to corporations and 





individuals at the present time. 











THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS| 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws which men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable-and how imperative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
tights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


NEW YORK LIFE INSURANCE Co. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 
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STRENGTH OF [y 


GIBRALTAR 





The Prudential Insurance Company of America 
Forrest F. Dryden, President 


Incorporated under the Laws of the State of New Jersey 


Home Office, Newark, N. J. 
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AMERICAN 


CENTRAL 
LIFE 


Insurance Co. 








INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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Agents in Chicago 
are making money. 


THE FRANKLIN LIFE 
NSURANCE COMPANY 


of Springfield, Illinois 


can find places for a few good men. 


ADDRESS 


WOLFLE, STEFFELIN & COMPANY 


823 The Rookery, Chicago 


CAPITAL IS INCREASED 


MOVE BY LINCOLN NATIONAL 





Popular Company Is Writing a Large 
Business and Desires to Have 
Greater Ballast 





The.stockholders of the Lincoln Na- 
tional Life of Fort Wayne have voted 
to increase the capital from $300,000 
to $500,000. The present stockholders 
have the right until Nov. 15 to sub- 
scribe for the increase in proportion 
to their present holdings and must pay 
for their stock on or before Dec. 15. 
Stock not subscribed under these 
terms will be sold to others at $32.50 
a year. The increase in capital and 
surplus will give the company a total 
of $1,000,000 surplus to policyholders 
at the end of the year. 

Writing a Big Business 

During the first nine months of the 
year, the Lincoln paid for $32,226,000. 
During the third quarter it paid for 
$14,000,000 and it wrote over $6,000,- 
000 in October which was the largest 
month in its history. It will close the 
year with approximately $110,000,000 
business in force. During the year the 


| Lincoln will pay for approximately 


$10,000,000 of endowment insurance 
alone. It writes on both the partici- 
pating and non-participating plans, 
leaving it entirely to its agents to sup- 
ply their prospects with the plans pre- 
ferred. However, over 90 percent of its 
business is being written on the non- 
participating plan. During the year the 
Lincoln National has opened West 
Virginia, North Carolina, Iowa, Ne- 
braska, Oklahoma and California. It 
expects to write $50,000,000 of business 
next year. 

The Lincoln National is one of the 
progressive, stirring, growing com- 
panies of the west that is recognized 
all over the country as well managed 
and evenly developed. Its officers and 
directors are men of sterling worth and 
high ideals. It has attracted attention 
because it has used up-to-date life in- 
surance methods in pushing its busi- 
ness. It is a clean-cut proposition from 
stem to gudgeon. 








NEWS OF COMPANIES 




















Missouri State Life—It set a new 
monthly record of production in October 
by writing more than $8,350,000 in new 
business. The highest previous record 
was $8,144,182 in May. This year has 
been a banner one for the company. Thus 
far its total business has passed the 
mark of $64,855,150 as against $42,645,- 
325 for the same period last year. The 
largest producer for October was Robert 
L. Newman of the St. Louis office, who 
wrote a total of $422,310. J. Wolf of 
Columbus, O., finished second and Otis 
J. Backenstoce third. 


* * * 

International Life—At the end of its 
first decade of insurance production, J. 
L. Babler, general manager .and vice- 
president, gave out a statement showing 
that the company closed October with 
$4,072,000 of insurance written during 
its anniversary month. The agency or- 
ganization put on an intensified drive for 
business that gave the company its first 
single month of insurance reaching as 
high as $4,000,000 and at the same time 
figures given out at the home office 
placed the total outstanding insurance 
for the company at $93,019,000 as of Oct. 
1. Until three or four years ago the 
company was striving for a production 
of $1,000,000 a month but about two 
years ago it achieved $2,000,000 of busi- 
ness in a single month and registered 
its first $3,000,000 month earlier this 
year. With a field force now reporting 























business to the home office from 26 states 
|the International Life claims a likely 
‘ prospect of going over $100,000,000 during 
{its tenth anniversary year. 

Speaking of the growth Mr. Babler 
; said: “During its first decade of busi- 
‘ness this St. Louis institution had built 
i up its admitted assets from about $75,000 
| tec approximately ‘$14,000,000, and its an- 
‘nual revenue through St. Louis now 
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“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lewa 








MR. AGENT! 


Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency 
in its HOME STATE for 


THE MUTUAL LIFE 
OF ST. LOUIS 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFFICE 














amounts to approximately $4,000,000.” 











ACTUARIES 


— F. CAMPBELL 





CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 
a J. HAIGHT 


CONSULTING 
ACTUARY 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 
.hemical Building ST. LOUIS, MO. 











T J. McCOMB 


SoonseLos AT LAW 
ONSULTING ACTUARY 


he sendem Surrender Values, etc., calee 


‘ated. tions xaminations made. 
™ Boticies and poaae peace forms epared. 
The Law of Insurance a ty. 
Colcord Bldg. 


OKLAHOMA CITY 
J H. NITCHIE 
e 








ACTUARY 
Telephone 1223 Assuctation Build 
Central 3462 19 S. LaSalle St., CHICA 
eo E. VINEBERG 
Fellow Actuarial Society of America 
Fellow American Armorican institate of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Zoom 1487 First National Bank Building 
CHICAGO 


EDERIC 8. WITHINGTON,F.A.LA 
FB Conscurine acroany anp siaitinia 
804-806 Security ; Building 


DES MOINES, tOWA 
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TRIPLE MERGER SOON 


SMOOTHING OUT DIFFICULTIES 





Three State Departments to Approve 
Consolidation of Pioneer, Globe 
and Continental 





TOPEKA, KAN., Nov. 4.—Difficul- 
ties raised by the insurance depart- 
ments of three states in the proposed 
merger of the Globe Life of Kansas, 
the Continental Life of Utah and the 
Pioneer Life of Missouri will be 
smoothed out in a short time now and 
the merger authorized, it is stated, in 
the office of Frank L. Travis, super- 
intendent of insurance for Kansas. As 
soon as some financial matters involv- 
ing the Pioneer Life are satisfactorily 
adjusted, and these are said to be well 
on the way toward a satisfactory ad- 
justment, the merger will be author- 
ized by all three state departments. 


Globe Taken Over First 


The financial operations of Felix 
Broeker, the banker whose operations 
threw the Kansas State Bank of 
Salina into the hands of a receiver last 
spring, resulted in the Globe being 
thrown into the control of the Pioneer 
Life, which has been operating in Kan- 
sas City, Mo., for a number of years. 
Since then the two companies have 
been handled by the same men, but re- 
tained their separate identities. The 
purchase of the Continental was an- 
nounced only a few weeks ago. 


Have $30,000,000 in Force 


Merging of the three companies will 
give the new company $30,000,000 of in- 
surance on its books, all of good risks 
by reason of the dropping of the poor 
risks in the settlement of the Globe 
and the removal of the weak members, 
from a health standpoint, in the Con- 
tinental and Pioneer. The three com- 
panies would have a surplus of about 
$250,000 in addition to a capital of ap- 
proximately the same amount. 


Perez Huff’s Big Work 


NEW YORK, Nov. 5.—The Perez 
F. Huff agency of the Travelers has 
written since the first of the year to 
date $16,000,000 of new life insurance. 
On Oct. 1 the record was $14,000,000. 
A drive for $6,000,000 new business was 
started then and during October the 
actual new business written was $1,- 
921,910, which was just $78,000 short of 
$2,000,000 for last month. At this 
rate the Huff agency will write $20,- 
000,000 for 1919. 


Figures on Kansas Business 


TOPEKA, KAN., Nov. 4—According to 
the records of Superintendent Travis, 
Kansas last year paid $10,973,918 in pre- 
miums to old line life companies and 
$5,551,192 in assessments to the frater- 
nals. Assessment life companies col- 
lected $205,730. 


Appropriation Bill Passes 

WASHINGTON, D. C., Nov. 5.—It looks 
as if none of the government’s money 
would be spent on advertising the enter- 
prises of the War Risk Insurance Bu- 
real. The request of the Bureau for an 
appropriation of $1,000,000 for that pur- 
bose was defeated in conference the 
other day. The provision went through 
the Senate, but the conference commit- 
tee cut it out. The officers of the Bureau 
Tegard the failure of the appropriation 
aS a severe blow. 

It was proposed to use the money re- 
quested to publish for the information 
of the host of insured or men entitled to 
be insured all notices of regulations, 
Tulings and kindred important matters. 
Without this fund it will be impossible 
or useless to maintain offices that the 
bureau needs throughout the country, 
or to procure the publication in full and 
Officially of the instructions and regula- 
tions which issue from the Bureau. 

The defeat of the appropriation in con- 
ference virtually disposes of the matter 
at this session of Congress. It may, of 
course, be revived in the future. 











Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, m, haveing sang Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 














FIRST RURAL OLD LINE COMPANY | 


Low participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA | 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of over three millions a year and have a particularly attractive prop- 

osition for men with clean records who can deliver the goods—as General, State or District Agents. 
WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents |’ 
Home Office: BAY CITY, MICHIGAN 























Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- Company operates in Michigan, Iowa, Illineie 
tion and opportunities for his future success. Nebraska, Ae Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 





Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO.), notanarois 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe i in the ability of the management to partments of life insurance work. 
build a real life i insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of growth and permanency--- 


Teli us where you want to work 











AGENCY MANAGER for Indiana and Michigan—one who has a 
record as a personal producer and has had success in getting Agents 
to write business. All of our policies are unrestricted. Complete 
line to work with. Combination Accident and Health Policy for 
Business and Professional Men, $5,000—$25.00—$25.00, costing 
$9.00 quarterly. No better policy issued anywhere. Monthly 
payment department equipped to handle big volume. Direct Home 
Office connection to right party. For particulars address 


sourH BEND INCOME GUARANTY COMPANY 


Wanted 





INDIANA 
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The Minnesota Mutual Life 


INSURANCE COMPANY 


19,712 LEADS 


were 8 tet among Fidelity field men ied 1918— 


the result of our direct mail adv This is agency 
co-operation on a vast scale eames e why we are 
writing more business than at any time in our histery. 


The Fidelity operates in 40 states. Fall levei net 
premium reserve basis. F serving 
Insurance 


Excellent Opportunities for Two General Agencies in Illinois 


Contract Direct with Home Office since 1878. in force over $150,000,008. 
Hi Geielithine wildness A FEW AGENCY OPENINGS FOR THE RIGHT MEN 
E. S. ALBRITTON THE FIDELITY MUTUAL LIFE 
2nd Vice President St. Paul, Minnesota INSURANCE COMPANY, PHILADELPHIA 











Walter LeMar Talbot, President 
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Why Peoria Life Men 
Make Money 


WE PAY AGENTS what they deserve. Our agencies are the building force 
of the Company. We make them into a Big Happy Family of Success- 
ful men. 


MEN AND WOMEN are insured on equal terms. Women are valuable 
insurance prospects for large policies today. 


PARTICIPATING AND NON-PARTICIPATING POLICIES — We issue both 
kinds. The agent who has both rates to offer can meet any competition. 


SERVICE TO AGENTS—We give it. Every agent is given assistance and 
instructions until he is a success. Every man must make good. He is our 
partner. His success is our success. 


QUICK DELIVERY OF POLICIES. Most every policy is issued the same 
we A the application: is received. Every agent knows the danger of delay in 
eliveries. 


WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Life Policy and 
pay Dividends besides. This is known as our G. P. A. Policy. Is it a good 
seller? ‘‘Ask the man who owns one.’’ We have more than Twenty 
Million of it in force. 


ALL PROMOTIONS ARE MADE FROM THE RANKS OF OUR OWN 
AGENTS. They not only deserve but they get all our good positions. Each 
man with us knows he has this opportunity—something to work for 
all the time. 


INGOME POLICIES — They are good sellers today. We issue the best we 
can make—both Par and Non-Par. Low Premium—High face value— 
Total Disability—-Endowment feature—and everything—A Check from 
beyond the grave is Daddy’s contribution to the family. 


IT IS SUCCESS THAT SATISFIES. One out of every three of our entire 
Agency Force pays for more than $100,000.00 of business each year. To build 
for —— grow—to make money—that’s what really satisfies 
isn’t it 

WE GIVE SERVICE TO POLICYHOLDERS. When the policy is placed 
our service has just begun. Death Claims are allowed within 30 minutes 
after proofs received at Home Office and check immediately issued. No 
delay—no red tape. This service makes our agents popular. We also have 
a Special Policyholder’s Month each year. 

A FARM MORTGAGE BEHIND EVERY POLICY. All our investments 
are made in Farm Mortgages, except Liberty Bonds, Loans on Company’s 
Policies and our Home Office Building. Net rate of interest earned on 
Farm Mortgages, 6.2%. 

. WE ARE CONTINUALLY ENTERING AND DEVELOPING NEW TERRI- 
TORY. This offers great opportunity to agents. We make the chance for 
you to make good. 

. WE INSURE TOTAL ABSTAINERS AT REDUCED RATES. Business is 
separated into two classes—T. A. and General. This is a great advantage 
to agents in closing business. 



































A LIFE TIME CONTRACT DIRECT WITH THE COMPANY 
IS WHAT WE OFFER TO,GOOD CLEAN MEN. 
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_ C3 «= GOOD CONTRACTS TO LIVE CLEAN AGENTS 


PEORIA LIER, INSVRANCE COMPANY 

















PEORIA ILLINOIS 














